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aC porrectly appointed tables are set today with 1847 Rogers Bros. 
‘\X’SilWverware just as were the tables in the best families of three gene- 
rations ago. With quality as the first consideration,the choice when 
purchasing should be this silverplate with a seventy year repulation. 
You can obtain patterns in which the Tea Sets,Vege- 
table Dishes, ete. match the Spoons, Knives and Forks. 
Teaspoons $6.00 a dozen. Other pieces in proportion. Sold hy leading dealers. Send for Catalog K-26" 


INTERNATIONAL SILVER COMPANY, MERIDEN, CONN. 
The Worlds Largest Makers of Sterling and Silver Plate. 

















This advertisement,"in full colors, occupies the back cover of the November Ladies’ Home Journal 
and other leading publications. Send for Window Card No. 46-H. 
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MCKINNEY 'S 


"PITTSBURGH 


DOVR HANGER 
Carit Jump the Weather Proof Track 





























A Superior Guaranteed Trouble-Proof Adjustable 
Door Hanger for Barns, Garages, Factories, 
Warehouses, etc. 


The ‘‘McKinney-Pittsburgh” is perhaps, the only Door or Gate Hanger on the market 
which is absolutely trouble-proof. It runs on smooth, easy-running, roller-bearing wheels in 
a double-grooved, weatherproof track, covered on top, sides and ends. Snow, ice and rain 
cannot reach the track or rollers. Birds cannot stop it with their nests. 

The ‘‘McKinney-Pittsburgh’"» Door Hanger has another distinct advantage over all 
others. It has two adjustments which keep the door running smoothly always. There is a 
vertical adjustment which compensates for any ‘“‘give’’ and prevents bottom of door from 
catching on floor, and a lateral adjustment by which you can increase or decrease space 
between door and wall—no rubbing. 


It can’t jump the track—no possible way for it to get off. 


It is substantially made of heavy, durable tested iron and steel, heavily galvanized. 
Sold under binding guarantee. ° 


Big National Advertising Campaign 
and Dealer Service 


A national advertising campaign is just being launched, and strong copy is now running 
in national publications. 


This will be supplemented by a direct campaign of booklets and folders and sales let- 
ters. Dealers will be furnished electrotyped advertisements for local newspapers, booklets 
and original attractive window displays and counter cards. Direct inquiries will be referred 
back to local dealers. 

Link your efforts with the biggest-selling Door Hanger. Bigger profits will result. 


Write for Dealer's Booklet and our special proposition. 


McKinney Mfg. Co., Locust St., Pittsburgh, Pa. 
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THE GENUINE WALWORTH STILLSON WRENCH 


THE 


UNDISPUTED WORLD'S CHAMPION 


© Somme 












THE 
PARMELEE BRASS 
PIPE WRENCH 













PERFECT FOR 
BRASS PIPE AND 
COIL WORK 









THE WALWORTH CRAFTSMAN 





WALCO ADJUSTABLE HEX WRENCH 


FOR 


HANDLING HEXS WITHOUT DAMAGE 


OF mney , —_— 


WALWORTH MAKES THEM ALL 


WALWORTH MFG. CO. 


BOSTON 


New York Branch: Chicago Branch: | 













19-21 Cliff St. 218-220 No. Desplaines St. 
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Beneath the Surface 


Practically all of us, at some time or another, 
have bought some tool which from all outward 


appearances looked to be well made and all right 


But soon after, when put to use, the mechan 
ical defects became apparent and the tool went 


wrong. 


10 Solid 
Whole Parts Only 


iil 


The Coes Knife Handle Wrench is made on a 
different plan. 


In fact we urge both dealers and users to look 
beneath the surface—to inspect the INSIDES, 
the hidden parts, and see how mechanically per 
fect the Coes Wrench really is. 


That is why for a long time we have shown 
you the 10 solid whole parts that comprise the 
simply constructed Coes. 


These solid units and Coes construction form 
the strongest screw wrench that good materials 
can possibly make. 


Packed in a plain package—the value is all in 
the wrench. 


Coes Wrench Company 


Established 1841 in 
Worcester, Mass. 


J.C. McCARTY & CO., 29 Murray Street, New York 
J.H. GRAHAM & CO., 113 Chambers St., New York 
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Co, N°64696_5._ 
ones Wrench 05” 
Cc 5° 
STER,MA 


The 
Oldest 
Best 
Known 
and 
Most 
Reliable 
Screw 
Wrench 
Ever 
Made 
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A Very Practical Outtit 


for the car owner and garage 








Stewart Handy Worker 











It includes: 


A powerful steel-faced vise opening to 43 inches. 





A steel pipe vise up to 14-inch pipe. 
A good sturdy anvil. 

A cutting hardie. 

A corundum grinding wheel. 


A two-speed drill press. 


Weighs, boxed, 90 pounds. List, $14.00, f. o. b. 
Chicago. 


A good seller with a substantial profit to you on every 
sale. From your jobber or direct. Liberal supply of 
show cards with your shipment. 







CHICAGO FLEXIBLE SHAFT CO. 
606 N. La Salle Street CHICAGO 


NEW YORK BRANCH: 16 and 18 Reade Street 





































October 18, 1917 HARDWARE AGE 


THERE ARE ALWAYS GOOD REASONS Jq ery. oss a big 
FOR THE SUCCESS OF A PRODUCT J] = demand for 


machintsts’ tools 
in general and 


B & S Tools 


in particular.’’ 


In every line of merchandise there are a few 
“headliners”. These positions of prestige are 
gained in some cases by aggressive advertis- 
ing and merchandising, in some other instances 
by price concessions. There is one reason for 
the success of a product however that must 
exist regardless of all others. The product 
must satisfy the consumer to be successful 
over a long period. 


ee ee hen caret ae gtaea a - 
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In the machinists’ tool market 


BROWN & SHARPE TOOLS 


have held a place of honor among machinists and tool- 
makers for over half a century. Accurate, reliable, and 
equally important, adaptable to practical machine shop 
use, mechanical workers, the world over, find in them 
the ease of adjustment and use that their work demands. 


SAPO A ei AG aD 


em oan ome, 


Catalog 27, listing our entire line of one thousand 
varieties of machinists’ tools, sent on request. 


Brown & Sharpe Mfg. Co. 
PROVIDENCE, R. L.,, U. S. A. 


A stock of our tools is carried at our Chicago Office and Store, 


626-630 Washington Blvd., Chicago, Ill. 
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The Sermon of TRI MO ism is soon 


Its text is Value. 
lts morals are Economy, Strength, Durability. 
Its summing up is Work Made Easy. 


The story of the discouraged mechanic and the rusty pipe 
has become a fable. 










Sample our commercial religion and be convinced. 


NUT WITH Fl NUT GUARDS 





WITH FLAT-LINK OR CABLE CHAIN 
TRIMO CHAIN WRENCH 





Send for Catalog 133 












Made by 


TRIMONT MFG. COMPANY 


55 Amory Street -:- ROXBURY (BOSTON), MASS. 
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NICHOLSON FILE CO. 


tage in selling files that have made 

They are known, trusted, tested, 
approved. For over fifty years they have 
stood the demands of service. Their sharp, 


EMEMBER, there is this advan- 
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of finished work than any other file,—and 
Read “File Filosophy,” a fifty years’ edu- 


keen-cutting teeth produce a better grade 
we can prove it. 


The Files They 
Know About 
NICHOLSON FILES sell on their repu- 
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UNION TOOLS 


Poesy Salable 
Because Always Dependable 


Right now when machine shops are rushed and when the impor- 











tance of having work accurate is so essential is no time for guesswork 


or mistakes. 


Right here we want to impress upon dealers two cardinal features 
of Union Tools: First, they are quickly adjusted; second, they are abso- 
lutely accurate. Measurements taken with Union Calipers, Dividers, 
Gauges, Tempered Steel Rules and other tools can be depended upon- 
every time. 


That same dependable Union Quality is found in every tool in the 
Union Line—Union Nail Sets, Hack Saw Frames, Tap Wrenches, Drill 
Holders, Boring Tools, etc., are all equally well made, and for this reason 
are giving the highest satisfaction. 

The reason Union Tools are always salable is because they are 
always dependable. 


Send for Catalog and Trade-prices, 
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SIMONDS 
HARD EDGE 



































O The Layman, a saw’s a saw,— but to the 

Artisan, a “SIMONDS SAW” immediately 
conveys the quality thought,—the service it ren- 
ders,—the ease with which his task can be ac- 
complished. 


It requires no effort to sell “SIMONDS SAWS.” 
Just show them. 


| Write for Catalog | 


Simonds Manufacturing Co 


“The Saw Makers” 
Established 1832 


FITCHBURG MASS. 


Five Factories Eleven Branches 
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The Mark of Screw Cutting Excellence 








REG.U.S. PAT, OFF. 


enfield, Massachusetts 











U.S.A. 




















Put It In 
Your Window 


Here is the new metal colored window and coun- 
ter sign showing the G. T. D. trade mark, designed 
to help dealers tie up to our Saturday Evening Post 
and trade paper advertising, reaching millions of 
readers. 


Machine shops, blacksmith shops, garages, repair 
shops and many other users give you a wide range 
of sales possibilities. 


Dealers who are tying up to our advertising are 
making good sales and equally good profits. 


Send for one or more of these signs. Put them 
on your counter, wall or in your window—any- 
where to catch the mechanic's eye and let him 
know that you sell the best screw cutting tools 
made. 

Have you one of our catalogues of taps, dies, screw plates, reamers, 


threading machines, etc.? If not, send for copy now and get familiar 
with the ‘‘complete’’ line of screw cutting tools and reamers. 


Greenfield Tap @ Die Corp’n 


Greenfield, Mass. 


NEW YORK, 28 Warren St. CHICAGO, 13 So. Clinton St. LONDON, 149 Queen Victoria St. 
Canadian Factory, Wells Brothers Co. of Canada, Ltd., Galt, Ontario 
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DO YOU WANT TO — 





























HE DE LAVAL sales year which 
came to a close September Ist was 
the biggest and best on record. 


_ So far did De Laval sales exceed all 
expectations that it was hard to get 
machines enough to meet the demand. 


Prospects for the present sales year 
look even better. The NEW DE 
LAVAL has made a big hit with the 
farmers, and the more they see of it the 
better they like it. 


Plans have been made for increased 
production and the dealer who wants to 
take advantage of the increasing de- 
mand for De Laval Separators, and 
would like to share in De Laval pros- 
perity this coming year, should make 
application for agency at once to our 
nearest sales office. 


More than ever before it’s true that 
‘‘The cream of the cream separator 
trade goes to the De Laval agents.”’ 


THE DE LAVAL SEPARATOR CoO. 


165 Broadway 29 E Madison St. 
NEW YORK CHICAGO 


61 Beale Street 
SAN FRANCISCO 
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Roller Skates 
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No. 5 Adjustable 


The Fall Roller Skate Season is here. We 
anticipate at least a normal business on roller 
skates, especially the regular ball bearing 
models 4, 5 and 6. 


SELF-CONTAINED 


BALL BEARING ROLLER SKATES 





After many months of experimenting we have perfected a self-con- 
tained ball bearing roll which we believe serviceable, the construction 
being such as to overcome certain objectionable features found in 
other rolls of this style. Several thousand pairs of skates have been 
equipped with these rolls and severely tested. The results have been 
highly gratifying and we are now pleased to offer our numbers, 4, 5 
and 6 with self-contained rolls. Considering manufacturing conditions 
the prices are extremely low. 


This proposition is worth your prompt and careful attention and if 
you have not already received quotation we suggest that you write 
us at once for prices. 


== 
=a 


UNION HARDWARE COMPANY 
TORRINGTON, CONN. New York Office, 99 Chambers St. 
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One morning, Farmer Bill entered the store. I 
greeted him and asked if there was anything that I 
could do for him. 


“No,” Bill replied, ‘* 


Bill walked over toward our Eveready display case and 
the first things to catch his eye were my two counter 
cards. One read, ‘‘Don’t leave this store without an 
Eveready $3,000 Contest Blank.’’ The other, which 
I originated myself, read, ‘‘Eveready Fire and Acci- 
dent Insurance.”’ 


I just came in to wait fora friend.” 


“Give me an Eveready contest blank,” said Bill. “‘l 
have read about this prize offer in the leading maga- 
zines. I might as well make a try for that $3,000.” 


Then Bill noticed the other counter card—“Eveready 


Fire and Accident Insurance.” 
“What's that?’’ he said. 


insurance ?” 


“Are you folks handling 


I replied that we represented a firm that insures 
against both fire and accident. 


Bill was interested and wanted me to explain so I 
took out the different models of Eveready and spread 
them out on the show case. ‘“‘Now, Bill,’’ said I, 
'T will show you how an Eveready excels as accident 
insurance.’’ 


“In every walk of life we are subject to accident, 
due to darkness or insufficient illumination. Count- 
less accidents could be avoided by the use of Eveready, 
the light that says “There It Is.’ ”’ 


‘That's true enough,” Bill replied, ‘but I have a 


—_EV EREADY 


AMERICAN EVER READY WORKS 
of National Carbon Co., Inc. 
Chicago 


ati Island City, N. Y. Atlanta San Francisco 





No. 3 of a Series of 


Prize Stories by 
Men Behind the Counter 


Willingness to let the goods sell themselves is seldom re- 
warded by an increase of sales. In the following narrative, 
Mr. Henry Hansen. of the firm of Scofield Company, Sturgeon 
Bay. Wis.—progressive Eveready dealers—tells how he useda 
novel attention-getter to good advantage. And having thus 
opened the way to a sale he promptly closed all avenues of 
escape by following up his lead with a clean cut presentation 


of the Eveready story. 


good lantern at home which we always use when 
going into any dark places.’’ 


“All good and well,’’ said I, “‘but what of the danger 
of fire? Why run unnecessary risk when an Eveready 
is available? If your lantern upsets or is smashed, there 
is always the danger of its setting fire to some inflam- 
mable material. On the other hand, you can use an 
Eveready anywhere in perfect safety, and, unlike the 
oil lantern, it cannot blow out. Take this style, for 
instance,’’ and I handed him No. 4701. ‘‘Try it your- 
self. Wouldn’t this be a dandy for your family to use 
about the home and for you to use about the barn or 
when doing the chores? Here is another style,’’ and 
this time I showed him No. 2616. ““You can carry 
this light in your pocket. It will show you how much 
gasoline you have in your automobile tank, give you 
light by which to change your tire, and when ycnu 
want to use it, press the switch—that’s all.” 


“‘T see that these are all Evereadys,’’ said Bill, who was 
becoming greatly interested. “‘Why do you carry 
only this make ?”’ 
“We have been carrying several other makes,’’ I re- 
plied, ‘“‘but hereafter we will carry Eveready exclu- 
sively. This is because we feel our obligation to our 
customers does not end when the goods are delivered 
it only begins then. Not until we are satisfied that 
you are sufficiently pleased with your purchase and 
will call again when in the market for our goods, do 
we consider our duty fulfilled.” 
I wound up my sale by selling Bill two DAYLOS 
Nos. 4701 and 2616. Bill paid for the lights with a 
smile, evidencing that he felt his money was well spent. 





CANADIAN NATIONAL CARBON 
Company, Limited 


Toronto Ontario 
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It is the Staples 
that Balance Business 


Perhaps the spectacular success of such new lines as 
motor accessories is making you forget the bread and butter 
lines that pay the rent of the hardware store. It is important 
that every hardware store not only carry these goods but 
get the best possible results out of them. 


Parker Wire Goods 


help the dealer to do this because they are standard, widely 
used goods to meet hundreds of varying needs in the house- 
hold. A little display, a little creative salesmanship, will do 
more to increase your profits than a much greater effort will 
in other lines. Supposing you send for the Parker catalog 
describing hundreds of these products and select a few as 
leaders. You will find the results equal to anything you get 
with the most modern specialties. 


Parker Wire Goods Co. 


WORCESTER MASS. 
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No Chance 


for Breakage Here 


it out of shape with a few blows of the hammer. Then 

try to straighten it out again. Jt breaks—because even 

the best malleables are subject to pin holes and perforations 

—weak spots here and there which are bound to give way 
when put to a’severe strain. 

That’s one of the reasons why the popular sizes of 

VICTOR TRAPS are now furnished with wrought steel jaws 

—because even when pounded well out of shape and bent 


straight again, these jaws do not break. 
Strength where it is needed for a sure catch—in the 


VICTOR. 


Pr a malleable iron game trap jaw in a vice and bend 


Your jobber can supply you. 
ONEIDA COMMUNITY, Ltd. 


ONEIDA, N. Y. 
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WIRE CLOTH 





Wickwire 
Brothers 


Inc. 


Cortland 
New York 


There’s more than one reason for the popularity and selling strength of Wickwire product, but all 
of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, etc. 
In short, we control every step in the manufacture, and therefore can regulate the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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AMERICAN BRAND 


Quality—Service 


SCREEN WIRE CLOTH 


GALVANOID Screen Wire Cloth will sell more quickly, 


return to you a larger profit and give greater satisfaction to 
your customers than any other Galvanized Cloth on the market. 


REASONS WHY 


No. |. GALVANOID is heavily multiple-electro-zinced 
after the cloth is woven, by the most modern and improved 
process (of which we are the originators) that years of 
experience, money and science can produce. Then a light 
covering of transparent varnish is baked on, which protects 


the pleasing dull gray finish, and adds to the firmness and 
life of the cloth. 


No. 2} GALVANOID is firm, durable and attractive. It 


will outlast any other Galvanized screen cloth made. Its 
pleasing appearance, an additional selling factor, will appeal 
to your customers, who appreciate attractiveness in screen 
cloth, as well as durability. 
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No. 3. The growing POPULARITY of GALVANOID is 


evidenced by our constantly increasing sales. - 












No. 4. We have increased our production to meet the 


steadily growing demand for GALVANOID. 


No. 5. GALVANOID has “made good” with the trade, 
having justified our claims that it is the best Galvanized 


cloth at any price. 
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Order from your jobber. If he cannot furnish GALVANOID, write us 
and we will see that you are supplied. 

Avoid substitutes, look for the red lettered tag in each roll. 

We also manufacture Painted, Galvanized, GALVANOID ENAM- 


ELED, Copper, American Bronze and many special grades. Catalogue, 
GALVANOID folder or samples sent upon request. 


AMERICAN WIRE FABRICS COMPANY 


CHICAGO, ILL. 
Factories: CLINTON, IA. MOUNT WOLF, PA. NILES, MICH. 
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Galvanized After Weaving 
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Serviceable 





















The real test of poultry netting is 
the service it gives.  [xcelsior 
Poultry Netting has long wear built 
into it. It is heavily galvanized 
after weaving and every twist is 
thoroughly soldered to make it 
extra strong and_ rigid where 
strength is most needed. 








Excelsior hangs well, is easy to 
handle and has a host of friends 
who always buy it when they want 
a netting that they can count on for 
satisfactory service. 


Worcester Brand Screen Cloth is 
another quality trade winner. It is 
woven on the most modern type of 
power driven looms which insures 
an even mesh and true selvage. 


Finished in Black, Galvex or 
Bronze. This extremely popular 
brand is noted for its high quality. 
It is a standard product — the 





chosen leader in thousands of 
Hardware Stores. 


Worcester Screen Cloth 


Owing to the fact that nearly all 
wire products are advancing in cost, 
a good many far sighted merchants 
are placing their orders for future 
deliveries now. 


Order from your Jobber. If he 
cannot supply you, write us direct. 
























WRIGHT WIRE COMPANY | 
WORCESTER, MASS. | 


Branch Offices and Warehouses 





Boston New York Philadelphia Chicago San Francisco 
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Up-to-date System for Retail Stores 


Electrically Operated National 
Cash Register 

Great labor-saving machine for retail 

merchants. 


It does 15 things in three seconds. 
It does quickly what clerks can’t do. 
Tells which clerk sells the most goods. 


Advertises your goods direct to your 
customers. 


Prosperity is increasing. Freight congestion is growing greater. 





The New N. C. R. Credit File 


Cuts out all bookkeeping of cus- 
tomers’ accounts. 


No customers’ ledger, blotter or day- 
book. 


Every customer’s account balanced to 
the minute. 


Complete record with one wriiing. 
Saves time and work for clerks. 
Customers like it; it saves their time. 


Hence don’t delay. 


Order now and get the profits which our system will make for you. 


It more than pays for itself out of the money it saves. Sold on small monthly payments. 


Old cash registers repaired, bought, sold, rebuilt and taken in exchange for new registers. 
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tine Fe RRORRERRA 








To Dept. 141, A 
National Cash Register Co., Dayton, 0. 


Please send me full particulars of 
your latest model cash register 


and the new N. C. R. credit file. 
Getthebenefitof these prosperoustimes. 
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Address 





Cut out this coupon and mail it todag 
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To All 


Manufacturers 
Agents 















For the mutual benefit of manufacturers of hard- 
ware and of manufacturers’ agents HARDWARE 
AGE is compiling a list of responsible agents, the territories 
they cover, the lines they prefer to handle and any other desir- 
able information about them. 


We want every manufacturers’ agent to write us, 
giving us the above information. We want to know 
a little bit about what experience each agent has had, what 
territory he is most familiar with, what lines he is capable of 
representing and any other information he wants to give us. 





We will undertake to compile a list of such agents, 


and when we are requested by manufacturers for 
the information regarding them will turn these lists over to 
them for their use. Your co-operation with us, therefore, 
will not only help us co-operate with manufacturers, but be a 
direct means of securing accounts for yourselves. 


Hardware Age 


239 West 39th Street 
New York 
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“CLINTON” Electrically-Welded Folding Trellis ae Wms” 
Siti “Ai 
ill 7 
OU can make these Clinton specialties move “like “CLINTON” 4 
hot cakes”—just show them—your trade will do | Flestrically Welded q 
the rest. 4 
The name “Clinton” means quality — Clinton Wire Cloth, Clinton id 
Pompeiian Bronze Screen Cloth, Clinton Silver Finish Poultry Netting Ys * ; 
—every item in the Clinton line is the best that can be made. Z OF. i 
SEND FOR CLINTON CATALOG 29 eat ls a 
LPN) 4 
THe i i 
7) Ss ES f f i 
K adhe H 
mit : 
q =k a iq 
c we a 
Fa iw ae Fr, 
} Dw - 
ot AL 4 ae 
Ws a AB A 
Ry FA ai. a 
SSS | ee F 
~ “CLINTON ” 
Electrically-Welded “CLINTON” Poultry Netting Electrically-Welded a 
Park Basket SILVER FINISH- GALVANIZED AFTER WOVEN Folding Plant Support i 


“CLINTON” BRAND-GALVANIZED BEFORE WOVEN 


Clinton Wire Cloth Company, Clinton, Mass. i 
BOSTON NEW YORK CHICAGO ; 


First Weavers of Wire by Power in the World 
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GreatGuns! 
What a Mess 


Just what every car owner is trying to get away from. 
Just as sure as he needs an oil can for his oil he must 
have a grease gun for his grease. 

























Here they are. 


The Rose 
Grease Guns 


Rose Shop Gun 24% x 14, List $3.50 each 
Rose Auto Gun 1214 x 1%, List $1.80 each 


ROSE GREASE GUNS ARE THE BEST GREASE GUNS 
Because—they are Self-Loading, Clean, Quick and Service- 
able. Made from heavy steel, are indestructable and fill by 

suction like a syringe. 
FOR SALE BY MOST JOBBERS q 


If your jobber don’t handle them send us his name and we 
will send you samples of the Rose Grease Guns post paid at 
the regular dealers’ prices. 


J. H. Haney & Co., Hastings, Neb. 


MANUFACTURERS 
GREASE GUNS AND FAN BELTS 





The Old Dirty Way 





The New Clean Way—The Rose Way ROSE PUMPS 
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BASIC OPEN HEARTH 
STEEL PROBUETS 


have not yet been surpassed in XS 
their uniformly 00d qualities. a 


INLAND STEEL COMPANY 


First National Bank Building, Chicago 
Works: Indiana Harbor, Ind.; Chicago Heights, Ill. 


Branch Offices: St. Louis St. Paul Milwaukee Denver 
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Under present market conditions you can’t afford to take chances. 
You've simply got to buy the goods you know will sell readily and 
satisfy your trade after they are sold. 

And we have this season put back of the famous Cannon Ball Line of 
Barn Door Hangers strong and effective selling-helps which posi- 
tively insure a greatly increased trade for you on these items. 

And there’s another way by which you can make an extra profit 
without selling more goods if you’re stocking Cannon Ball. We'll 
show you how if you write us. 

The Cannon Ball construction is simple and strong—that’s why the 
hangers are so wonderfully durable—there’s no ‘come back’’ or 


‘‘kick”’ when you sell Cannon Ball—time, weather and wear have 
little effect upon them, and in the 








| cea o“ : : 
| amen Fi 4 Tandem Barn Da Hanger | line are Hangers and Track which 
Twelve Exclu ve Features | ‘ . 
| EST r i rt fit every conceivable need in the 
SRST SSRs : 
(ketene meat ea | way of hanging house, barn or 
Sa garage doors. 
WRITE 


for our new and special CANNON 


BALL proposition. It means 
money to YOU! 





— Hunt -Helm-Ferris & Co. 
This Sells Hangers! =~ : 
This free display is a sales-maker—proven 12 HUNT STREET HARVARD, ILL. 
tried and found result producing. It is just 


one of the ways we’re backing up Cannon 


Ball dealers. INDUSTRIAL BUILDING ALBANY, N. Y. 


Main Office and Factozy: 


Eastern Pranch: 
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IMTrcoR” GALVANIZED SHEETS 


A LARGE ASSORTMENT OF SIZES CARRIED 











SEND US Complete 
YOUR ORDERS 53975 Stocks 
Gaon we ae §=Prompt 
— Shipments 


‘*Milcor’’ Quality Galvanized Sheets 
Wood’s Refined Stove Pipe Iron 
‘*Milcor’’ Stove Pipe Blue Annealed Sheets 
‘*Milcor’’ P. C. R. Black Sheets 


Warranted Terne Plate 


Large, complete stocks of 40, 
30, 25, 20, 15 and 8 pound 
coated plates, both IC and IX, 
enable us to make immediate 
shipments. 


‘*Milcor’’ Quality and Service—Right Prices 


MILWAUKEE CORRUGATING COMPANY, Milwaukee, Wis. 
























EAVES TROUGH 
AND CONDUCTOR 


BRANCH AT KANSAS CITY, MO. 
CORCO) 


REG-U-S- PAT OFF- 





KUTT 
) 
~) 








~) 
\) 
AD 













Eaves Trough: Lap and Slip 
Joint Single Bead; Lap and Slip 
Joint Double Bead. Also “Angle- 
Edge” —*“cannot sag.”’ 


Conductor Pipe: Plain Round, 
Plain Square, Round Corru- 
gated and Square Corrugated. 
All styles Elbows and Shoes, 
Fittings, Etc. 









LL Corco Eaves Trough, Conductor Pipe and Fittings are furnished in Galvanized 
Steel, Terne Plate, Iron or Copper. They are made from full weight prime stock 

and formed on specially designed and constructed machinery. 

Materials used are the same that have made Corco Sheets and Formed Roofings the 

“stand-by” of trade and consumer for a quarter-century. 

Stocks are carried at all warehouses. Write nearest address for prices and catalog. The 

Corco Line of sheet metal products consists of hundreds of items for fire-safe building 

and household utility. 








Whitaker-Glessner Company 
WHEELING CORRUGATING DEPT. 
Wheeling, W. Va. 


Branch Offices and Stores: 
Chicago Philadelphia Kansas City New York 
Chattanooga Richmond St. Louis 


Members of National Association of Sheet & Tin Plate Manufacturers 
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Lovell ff 7 p Wringers 


Built to Sell Easily and to Stay Sold 


Successful business on any products depends on three require- 
ments: enough talking points to permit easy selling; real quality 
to insure satisfaction to every customer and enough profit to 
make selling worth while. 

Here’s what Anchor Brand Wringers offer you: 

1.—A complete line of over 1,000 styles and sizes to permit the 
proper selection for every possible requirement; made with rolls that 
stand hard use and even abuse because they are built up for per- 
manence; Ball Bearings constructed to prevent water harming them 
and metal parts galvanized to prevent corrosion. 

2.—Everything that makes for quality is built into these wringers 
so that every sale means a satisfied customer. 

3.—There is a good margin of profit in Anchor Brand Wringers and 
the dealer who sells them will find it pays well. 

Write for complete catalog handsomely illustrated in colors. Your 
jobber can furnish you with complete stock. 


LOVELL MFG. COMPANY, Erie, Pa. 
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ENAMELED WARE 
TUMBLERS 


White & White 


RS ay nik eee eas 2%x3 —*% at. 
Pe a kcskeees 344x3%—¥% qt. 
SS See ee 356x3%—% at. 
THE VOLLRATH CO., Sheboygan, Wis. 
TORONTO 
CHICAGO W. E. Bulmer NEW YORK 
167 W. Lake St. 32 Front St., W. 121-3-5 W. 17th Se 
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3 Reasons 
Why You Should 
Install These 








Modern Sectional 
Hardware Fixtures 
















Ist—Great economy effected by 
increasing efficiency of clerks 25 to 
40 per cent. Classify stock and 
protect goods from rust, dirt and 
other loss. 

2znd—Original cost of equipping 
store surprisingly low. They em- 
body all varieties of display feat- 
ures and the system is so simplified that little time and effort is required to constantly keep displays 
in presentable condition. 

3rd—Attractive appearing 
confidence in the mind of your trade. 
to tell of 

Every detail in shelving, counters, bins, drawers, etc., has been carefully worked out to make 
the combination the most practical line of hardware fixtures on the market. 

Tell us the size of your store and we'll gladly tell you the cost. Send for copy of the biggest, finest, 
newest hardware fixture catalog ever pub lished. 


DULUTH SHOW CASE CO., Mfrs. 





stores well kept are those in which the public likes to buy—it inspires 
And there are a score of other reasons space won't permit 


Duluth, Minn. 


No, 10C 



























OSE Candin of Hed 


ware Age is over 17,000 
copies weekly, a circula- 
tion which represents in 
one grouping the largest number of 
intelligent, discriminating, wide- 
awake hardware retailers, whole- 
salers and salesmen enjoyed by any | 
publication in the hardware field. 
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AMERICAN 
ScrREW 
CompPaNy 





WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 














The last word in 


WOOD: SCREWS 


Full Length Full Strength 


66 . e ~ 
Does Delivery mean anything to you? If so, send 
us your inquiries,” 























| Trade Mark 
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The Answer to Every Home Water Supply 





A Myers Hydro-Pneumatic Pump 


A Pressure Tank of Any Standard Make and the Necessary Pipe and Fittings 


Besides being built for home installation, these pumps the 
are adapted for use in public buildings and institutions 
where a private water system 1s often necessary or 
sometimes preferable i 
Wherever a practical and economical water supply is 
desired, and whether the volume of water required be 
large or small, there is a dependable Myers Hydro- 
Pneumatic Pump that will do the pumping work. 
Hand, Windmill, Gasoline Engine and Electric Motor 
operated Pumps—a complete and proven line, meeting 


F. E. MYERS & BRO., 


HAY TOOLS 


They 
charge 


Sold 


requirements 
business for the dealer. 
for any special style of pressure tank but they can be 
connected up and operate satisfactorily with any tank 
pump the air and water through a single dis- 

pipe 
lessening the cost of installation. 
everywhere 
pump men, thousands and thousands of these pumps 
are now in service. C 


the customer and netting good 
These pumps are not designed 


of 


into tank, thus greatly simplifying and 


by leading dealers, plumbers and 


Catalog and prices on request 


Ashland, Ohio 


DOOR HANGERS 
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tomers to pay their bills. 


rington’s style. 


is analytical. 





examples; 


The other chapters cover in equally as thorough manner—Where to Start, Store Management, The Buy- 
ing End, The Store Policy, Clerk Management, Leaks, The Store’s Neighbors, Working Hours, Ex- 
penses, The Credit Business, What to Sell, Premium Giving. 252 pages, illustrated. Cloth bound, $1.00 


U. P.C. BOOK COMPANY, Inc. 


Successor to Hardware Age Book Dept. 
241-249 WEST THIRTY-NINTH STREET, NEW YORK 


HULU AN 








This Little Book Will Help 
You Make Them Pay 


Many a merchant has been forced to borrow money and 
even go out of business because he could not get his cus- 


make them come across and Mr. Frank Farrington tells 
about a number of them in his new book entitled 
“Store Management Complete.” 


Every reader of hardware and retail literature knows Frank Far- 
It runs along in an easy flow, with common sense 
facts and conclusions presented from a standpoint of practical 
knowledge, and always with that touch of human nature which 
marks the writer of extensive experience. 
For example in the first chapter, “The Man Him- 
self,” you learn what a merchant is; the most desirable personality ; 
mental and physical qualifications; how to be a merchant; over- 
work and its disadvantages; possibilities of development; proper 
the right line of growth; success-making qualities. 
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There are hundreds of ways to 










And with all, the book 
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SelllTlaem 
by the Set 


It isn’t hard. Every mechanic needs the 
entire set in his work, and it resolves itself 
to a question of selling him once or seven- 
teen times. Bring out the value of the case, 
its use in keeping the bits in order and 
near at hand, preventing loss, etc. Try it. 

Forstner Bits are the only bits that are 
not dependent on a center or a level to 
guide them. They cut from the outer rim. 
The entire surface is at work all the time; 
no jagged ends; every part of the work is 
smooth and polished. They bore their way 
through hard, knotty, cross grained wood, 
leaving a smooth hole and clean, polished 





SeP.22°7 
FES 23 86 


PAR 











Sets of 9, 11, 17 bite are fur- 
nished in compact cases for 
the convenience of the user 


















surface. 
Let us send you catalogues. Order 


through your jobber or direct. 


THE PROGRESSIVE MANUFACTURING CO. 


TORRINGTON, CONN., U.S. A. 


























WE SHOW HERE PART OF OUR LINE OF 


Cobbler Sets, Shoe Lasts and Stands and Heel Plates 


THAT SHOE LAST AND STANDS 


We Make 30 Difierent Styles 
SELL and SELL and SELL 


HEEL PLATES So” 


COBBLER SETS 
We Make 40 Different Kinds 


STAR BRAND 


ANY CHILD CAN PUT THEM ON 





Newark 





MADE IN 7 SIZES 
No. 0 to No. 6 


INSIST ON HAVING 


4a STAR 99 


ASK FOR CATALOGUE 
No. 15 





Empire Guaranteed 


NEWARK, N. J., U.S.A. 


Combination No. 1 


STAR HEEL PLATE CO. 


LOUIS SACKS, Prop. 
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BLACK DIAMOND FILE WORKS 


BSTABLISHED 1863 
Twelve Medals of 





© te, 
Ps Aen 








INCORPORATED 1895 


Award at Special Grand Prize 
INTERNATIONAL GOLD MEDAL 
Atlanta, 189g 
Expositions 


Copy of Gatalegue will be sent free to any interested File User upen application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 




















=H 


The Best The 
Market Affords In 


| 


Billets, Slabs, 
Sheet Bars, Blue 
Annealed Sheets, 
Black and Galvan- 
ized Sheets and 
Formed Roofings. 


Address all commun- 
cations to our Wheeling 
Sales Office. 





Sicant 
NUT CRACKER 


S: simple any child can operate it 








rapidly. Cracks any size nut with- 

out crushing the meat. Fitted with 
three cups for various sized nuts. A 
slight pressure cracks the nut perfectly. 
Equipped with hook on which to hang 
receiver for nuts after cracking. Nothing 
to get out of order or wear. 


Each white nickel finished Cracker packed 
in neat box. There’s big profit in selling 
this perfected Nut Cracker. Write today 
for list prices. 


E. C. STEARNS & CO. 


134 Oneida Street Syracuse, N. Y. 








Members of National Asso- 
ciation of Sheet and Tin 
Plate Manufacturers 


WHITAKER-GLESSNER 
COMPANY 
WHEELING - - W. VA. 
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BIFURCATED_RIVETS TUBULAR RIVETS 


Established Eigh teen Eighty-Four 





Main Office and Factory 


JUDSON L. THOMSON MFG. CO. rm : 
' Waltham, Massachusetts 
Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines { 


ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 
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Stanley “Pistol Grip” 
Adjustable Saw 
Set No. 42 


This Saw Set embodies several unique and 


important features not heretofore seen in 
tools of this description. 


The shape of the Body and Handle en- 
ables the user to operate the tool with great 
ease and with the least possible exertion, 
and the Saw is held firmly against the gauge 
while the tooth is being set. 


It can be readily adjusted by means of 
the knurled thumb screw to give a greater 
or less set to the teeth of the saw, according 
as the saw is to be used for coarse or fine 
work. As the anvil or part against which 
the plunger works is graduated, the same 
adjustment can be easily obtained for dupli- 
cate work. 


The tool is so designed that the saw teeth 
are in plain view which enables the user to 
quickly adjust the tool to the tooth to be set. 


The plunger and anvil are made of tool 
steel—hardened and tempered. All parts 
are carefully machined and are interchange- 


able. 
The tool is given a fine black finish. 


Packed one in a box. 


Send for special circulars. 


STANLEY Rue & Levet Co. 
New Britain, Conn. U.S.A. 
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“PERFECTION” 


Trace Chains 


Che “Perfection” is a FQ 
very strong trace and 1s y, \ 
made so that it positively f f) 

\j 


will not chafe the animal. 


3) 
Vy 
i\ 
y) 


This pattern can be ? ; 
shortened or lengthened 4 1 i) 
as desired, due to pe- [] j 
culiar formation of link, ¢ ¥ 
which does not in any \¥ 2 
way weaken the chain: Y) \ {| 
Neither are you treubled \ i ’ 
with burnt or sticker (, VY 


links, as in the average 
welded chain. " 


We supply these popu- 
lar chains with either 
hook or ring, in 3 stand- 
ard sizes and 9 different } 
lengths. Weight from @ 
4% lbs. to 6 lbs. per pair. 


You'll find these chains 
good sellers. 


—_ 
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Ask your Jobber to y 
supply you. Catalog x 
mailed on request. Ca 


Bridgepert Chain Company 


BRIDGEPORT, CONNECTICUT 
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Fixtures That Sell Goods 


For more than 25 years we have been 
equipping leading Hardware stores with 
Display Fixtures that increased their 
sales from 25 to 509. 








Different grades and finishes of War- 
ren Fixtures are always on display in 
our Sample Room, 504 Masonic Temple 
Chicago, Ill. Visitors always welcom: 


Send for catalogs and full particulars 


J.D. Warren Mfg. Co. 


Masonic Temple Chicago, III. 
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The Housewife’s Recommendation 
is the Strongest Advertising You Can Have 


10-Cent Fly Swatter X-Ray Vie 


“Swat the Fly” crusades are spreading. The 
coming season will see the greatest demand for Fly 
Swatters ever known. Be prepared. Stock Atlas 

ly Swatters. We make two 
styles—one to retail for 5 cts., 
the other for 1o cts. Both are 
made of the best wire cloth 
with a copper finished handle. 


LT 
SOOT 


The 10ct. Swatter shown 
has an extra long handle 
10 ins. It is very neatly and 
securely bound, with soft green 
felt—cannot mar the finest fur- 
niture. Especially adapted for 
parlor or drawing-room use. 
We have made it extra strong 
and flexible—will outlast any 
now on the market. 


a a ides ; _— 


* ASK THE WOMAN WHO USES ONE” 


The 5-ct. Swatter, the best 
ever made to sell at a Nickel, 
has a triangular fold, permit- 


ting insertion of your ad if The dasher oscillates on top of the clothes; when the dasher 
desired—a clever idea. lifts out of the water, the vacuum chambers fill with air, 
and as it goes down into the water the air compresses 
forces the water through the clothes. 

Delicate fabrics are unharmed; a heavy week's wash 
be done quickly, with little effort and no danger to 
operator. 

And the woman's praise of its work-saving construction 
easy operation will bring her friends to you one after another. 

An exclusive agency in your territory for the Oscillator 
Vacuum Washers will assist materially in accomplishing your 
success. Why not write for it? 


KIEL MANUFACTURING CO. 
ALBERT LEA, MINN. 


itibbiiipbibitipoorooiiiiiiiiiiiiiiiiiiii 


Now is the time to place 
stock orders. We'll gladly 
quote Prices and Terms. 


Atlas Mfg. Co. 


New Haven, Conn. 
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Time to Order 
Crown Tree Holders 


The only Holder that has stood the 
test of practical use for 30 years 














Graceful — Attractive — Substantial 


Quickly adjusted. Prevents accidents, and with 
ordinary care lasts a lifetime. 


Order Now—Christmas is Coming 


NORTH BROS. MFG. CO., Philadelphia, Pa., U. S. A. 

















October 18, 1917 HARDWARE AGE 35 











OR nee 


rw RADA A TT, Ark) = 
Xx MEGCO-HOBOKEN, NiJ 














Bright Wire Goods 


pe Brass Cup Hooks 
Advertising Cotter Pins 


inant ‘Hicks’ Belt Hooks 
“Advertising is the educa- 


tion of the public as to who Coat and Hat 
you are, where you are, and Hooks 


what you have to offer in 
Wire Hardware 


the way of skill, talent or 


commodity. The only man Wire Mill Goods 
who should not advertise is 
Special Wire 


the man who has nothing 


to offer the world in the Forming 
way of commodity or serv- 


ice."—Elbert Hubbard. E. Jenckes Manufacturing Co. 


WORCESTER » MASSACHUSETTS 
Selling Agents 


JOHN H. GRAHAM & COMPANY 
New York City 








113 Chambers Street 


























QUALITY plus SERVICE equals SATISFACTION 


In offering you our line of goods, we are offering you QUALITY and SERVICE, and 
complete Satisfaction comes only in the selection of goods that have stood the test of time. 
In stocking our goods, you get this SATISFACTION. 

EAGLE MOP WRINGERS and BUCKETS COMBINED and 
SUPERIOR FOLDING WASH BENCTIES have the reputation of 
never failing to satisfy. You will find these lines quick sellers and 
big profit producers. \ p 

All of our products are built of high grade material, and are 
guaranteed against all defects and imperfect workmanship. The in- 
creasing demand for these goods is conclusive evidence that they are 
the Standard of Comparison, the Highest point of Mechanical Skill 


and the Acme of Perfection. 


The Eagle Woodenware Manufacturing Company 


Manufacturers Will Hold a 10, 11 or 12 





Made in three si 
10, 14 and 22 ts. 








HAMILTON, OHIO, U. S. A. inch clothes wringer 
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Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 


The Real Test 


of Poultry Netting is the 
satisfaction it gives to 
the ultimate consumer. 
This can only be made 
possible by correct meth- 
ods of manufacture at the 


source, 


In the making of ‘“‘The 
Perfect” Hex Nettings we 
use only the very best se- 
lected steel wire of stand- 
ard gauge, heavily coated 
with refined spelter before 
being woven. 





To increase the strength 
and to give solidity to the 
fabric, we use three 
twisted wires as a dou- 
ble selvage. Close in- 
spection is constantly be- 
ing made during the 
process of manufacture 


The finished product is 





uniform in wire and mesh 4 
accurate in — - Made B little different— 
width. Back 0 t a “ 
goes the Ludlow-Saylor a little better than others, 
guarantee for quality and ° 
Ase aaron cost no more, sell easier and 
ii stint hill calli atte oftener. Our catalog shows 
vince you of its superior a long line of profit makers 
quality, and any Jobber 2 
will supply “The Per- —pumps of special design 
fect” where specified . 
construction and adapta- 
bility. 
Ludlow - Saylor g 
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Wire Company 


St. Louis, Missouri 
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HAYES PUMP & PLANTER CO. 
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“A DOLLAR WELL SPENT” 


—said a large hardware manufacturing firm in central Ohio regard- 
ing a “Help Want”’ advertisement they inserted a short time ago in 


THE EMPLOYMENT EXCHANGE 
of HARDWARE AGE 


Their ad called for a man of experience and 
ability. Applications were received from high 
grade men from all parts of the country most 
of whom had positions. This, mind you, from 
an initial expenditure of $1.00 the cost of the ad. 





The Employment Exchange is producing 
results like this because it receives the attention 
of thousands of wide-awake hardware merchants, manufacturers, salesmen, etc. 


who read HARDWARE AGE every week. 


If you have an opportunity to offer or a want to satisfy, make use of this depart- 
ment. Write for further information. 


HARDWARE AGE 239 West 39th Street, NEW YORK CITY 


$ 
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Katz” Floor Hinges 


are slow acting, with a positive holdback 
feature when opened to ninety degrees; will 


Insure Against Accident- 


—al closing of doors. 


“KATZ” HINGES represent Quality, Dur- 
ability and Design. 
A BETTER HINGE with A BETTER PROFIT 


Our Catalogue No. 1g tells the rest—write 
for it. 


Lawson Mfg. Company 


q@Ac® MARK 


Main Office and 
Factory: Branch Office: 
CHICAGO NEW YORK 











The New 
Boston Rubber Chair Tip 


SprinGriP 


Pay vel The Tip and Its Parts 


Brase Washer Brass Nall 


> 


The Rubber Tip with 
the ee §6©Washer 
and Nall Moulded in 
Same. 





Patented 
Send for Catalogue 





Manufacturers of Rubber Specialties 
THE ELASTIC TIP CoO. 


370 ATLANTIC AVENUE BOSTON, MASS. 











HELLER’S 


Sectional 
Cabinets 


for 


Automobile 
Supplies, etc. 





Also 


Hardware 
Shelving 


Send for Catalog 


W.C. Heller & Co. 
Montpelier, Ohio 




















You Need This 
New Catalog 


Our new catalog No. 0-17 is 
ready for the trade. 


It contains 112 pages of quick 
selling hardware specialties, many 
of which are suitable for 5, 10 and 


25c. counters. 


Here are some of the articles list 


ed in the catalog: 


Foot Scrapers 


Fireplace Fixtures 
Chest Handles 


Stove Trimmings 


Mop Handles Pulls 

Waffle and Wafer Soldering Sets 
Irons Lamp Brackets 

Dampers and Clips Ice Picks and 

Pulleys (all kinds) Shaves 

Saw Vises Latches 


And a big line of miscellaneous items. 


We also make Wind Mills, Feed Mills 
Ensilage Cutters and Gasoline Engines 


SEND COUPON TODAY 


Stover Mfg. & Engine Co. 
710 East Street Freeport, Ill. 


“TTrreeeeeeeeetttitittltitstitsttttttttetteeeL 
Stover Mfg. & Engine Co., 710 East St., Freeport, I. 
Send us one of your new catalogs No. 0-17. 
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HARDWARE AGE 
TRADE 
CnicacQD 
SPRING HINGES 
REPUTATION 


The Chicago “Triplex” Spring Hinges have characteristic features of 
recognized merit, handsome in appearance and dependable for the most severe 


requirements. 


CHICAGO 


Send for Catalogue H 32 








This article has a reputation and selling force which commands the trade, 
and your stock should be complete. 


Chicago Spring Bult Company, 


Grrr 
NEW YORK Ee] 
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CUSTOMER—*Mr. Hardware Man, what makes 
this ‘ruetproof’ galvanized hose clamp get rust stains 
on my hands?” 

HARDWARE MAN—"'Well, Mr. Jones, any gal- 
vanized steel clamp will soon rust. Dragging around 
on the ground rubs off the galvanizing—then it rusts 
mighty quick.” 





SATISFIED BUYERS 


Get the SHERMAN BRASS HOSE CLAMP—Brass 
Metal CLEAR THROUGH—not a White-wash to pre- 


vent rusting for a short time—The Ideal Clamp. 


ECONOMICAL—DURABLE 





SOLD THROUGH JOBBERS EVERYWHERE 


Made only by H. B. SHERMAN MFG. CO. 


Battle Creek, Mich. 














CABLE CHAINS 


Chains—All Kinds 


STEEL, BRASS, COPPER 


Our Chains are made from HIGH GRADE 
material by AUTOMATIC MACHINERY, 
rivet heads SPUN, making a very SMOOTH 
finish, which will prevent chains interfering 
when hung side by side. Capacity of chain 
plant, 30 MILES PER DAY. We carry a 
large stock and can make PROMPT ship- 
ments. Send for Catalogue. 


THE SMITH & EGGE MFG. CO. 
BRIDGEPORT, CONN., U. S. A. 





SAND PAPER 


IN REAMS AND ROLLS 





FLINT PAPER 


GARNET PAPER AND EMERY PAPER 


EMERY CLOTH 


fhe no niak om the Qualili? 
iy "tie han oy thy Go 





October 18, 1917 











October 18, 1917 HARDWARE AGE 


‘‘Twinrold”’ Self-Tightening 


Pat. Sept. 26, 1911, and Nov. 1, 1912 


BOX STRAPPING 


It is coiled double. 
It is self-tightening. 
Nails can’t slip in driving. 





WORKS 





100 Lafayette St.. New York. 738 E. Lake St., Chicago. 
See page 81 


“Take this hint and be advised— 
Buy LEATHER that is ALLEN-IZED” 








SCREW AND DROP FORGED WRENCHES 


ALL KINDS—PROMPT DELIVERIES 


a 


THE WHITMAN & BARNES MANUFACTURING CO. 


ESTABLISHED 63 YEARS 


General Offices: AKRON, OHIO New York Store: 64 Reade. Street 
Factories: Akron, O., Chicago, Ill., St. Catharines, Ont. 
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<Zcwt>This is the trademark to look for 
in buying your BOX STRAPPING 


It stands for the BEST QUALITY OF GOODS back of the label. 
ACME BOX STRAPPING means more business and more money to you be- 


cause it’s the kind of strapping men want. It’s strong to begin with—has smooth, 
round edges—neat and handy to use on patent coil holders containing 300 feet. 


ACME BOX STRAPPING isthe kind you wantto sell. Order a 20-coil case today: 


ACME STEEL GOODS CO., Manufacturers 


MAIN OFFICE AND WORKS: 2834-40 ARCHER AVENUE, CHICAGO 
Eastern Branch: 151 Lafayette Street, New York City Southern Branch: 10-14 Tift Street, Atlanta, Ga. 


San Francisco: 311 California Street 


M. E. CANFIELD CO., Los Angeles, Cal. ACME STEEL GOODS OF CANADA, Ltd., Montreal, Quebec 





























> sn, eon ce ii i. hers 


= 
<< 


ee ae 





ee 





| 
| 
/ 
/ 
; 
| 





40 HARDWARE AGE October 18, 1917 




















_ 


STAN LEYS 


Kg STAMPING 
a. 7h ) arm) => 
52O Lee : 


a o 


ID f , 3 a . OFZS2F GRHAWING 
SorriP & me 
oS iz ot ty 
































é 


THE STANLEY WORKS 2h 2Ri7A0N, coy. 














W. ROSE Brick Hammers 


Genuine Crucible Steel 






A brick hammer needs to be dressed but the 
metal a regular hammermaker uses is not in- 
tended for reheating or for holding an edge 
or corners. So you need our W. Rose Brick 
Hammer more than the W. Rose Trowel you've 
esteemed so long. 





Catalog H on application to 





Wm. R ose & Bros. Agents Wiebusch & Hilger, Ltd. 2%. 
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1. Crescent Hand, Panel and Rip Saw No. 30. A fast, free cutting 
saw for general use. The narrow blade is made from the finest saw 
steel, hand smithed, set and filed. A steady seller that gives unfail- 
ing satisfaction. 

2. Crescent Six Wheel Turret Head Glass Cutter No. 6. This cut- 
ter is equipped with six extra quality Crescent glass cutter wheels. 
By a slight turn a worn out cutter wheel can be immediately replaced 
by a new one. A wonderful seller. 

3. Crescent Screw Driver No. 91. These drivers do not extend 
through the handle, but are riveted through the ferrule. Made with 
polished blade and fluted handle. A driver that gives good satis- 
faction. 


et WY 3 CRESCENT Tools that Sell 





We can make prompt shipments. 


Send for Catalog and Prices. 
Ge HE CRESCENT COMPANY, Incorporated 





MERIDEN, CONN., U.S. A. 











Simpson Quick Acting Vise 


Here's a vise possessing all the strength of the old-fash- 
ioned vise combined with a quick adjusting feature that in 
sures speedy work wherever the vise is used. 

To set this vise the front jaw is lifted, slid to approximate 
adjustment, then dropped back in place and gripped tight by 
a single turn of the screw. It’s very simple, speedy and 
strong. There is no intricate mechanism involved. 

“Simpson” Vises are made of the best vise steel, with check 
or smooth faced tempered jaws. They are dependable in 
every respect—fully guaranteed against defects and breakage 
under ordinary use and conditions. 

Our Catalog No. 31 will aid you in selecting a suitable 
stock 


Athol Machine Co. Athol, Mass. 
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ARRYZA\LL 


It is an indestructible, light weight 
and practical traveling salesman’s case, 
equipped with a loose leaf catalog binder 


and provision for carrying of price lists, 





order blanks and other necessary sta 





Ready to Carry—Notice Rings tionery and records. 


for Shoulder Strap 
The case is made entirely of sole leather and thin steel plates put to 
gether with rivets and heavy machine sewing. It is practically indestruct 
ible and will last a lifetime. 


Has Large Carrying Capacity 


The Proudfit Carry-All opens and closes as flat as a bound book. Its 
carrying capacity is only limited by the expansion of the case. It binds 
on less than % inch binding margin—and in construction it is simplicity 
itself. It adjusts itself automatically to any required size up to the capacity 
of the binder. It is made of Oak or Hemlock tanned sole or strap leather. 







Carry-All 

Unstrapped, 

Binder Open neat - = ww» 
for Use ad am, me ws 





Carry -All Binders Made to Order 


Carry-All catalog binders are made to order to the individual requirements of any jgb 
ber, wholesaler, manufacturer or retailer whose salesmen are required to carry large catalogs. 


We can fit and shape the Carry-All to suit the individual requirements of any and all 
classes of sales books, catalogs and other printed matter. 


We make Proudfit Binders for every conceivable purpose. We can solve your catalog 
carrying problems. 


Write for Prices and ( om plete Details. 


Division and Prescott Sts. Grand Rapids, Mich. 
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“Yes sir, that’s areal hacksaw. 
Not strapping with notchescut 
in the edge. Not inferior steel 
that bends out of shape and 
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HACK SAWS 


eH 





this. Why every tooth in it is milled and set just as if this hack saw 
were to establish the Starrett reputation. 


‘And it fits its job, too. Maybe you don’t think that’s important, but 
try it yourself. You don’t call in a grocer when you have a tooth ache. 
But there are some mechanics who try that stunt with hack saws—put 
a brittle, coarse-toothed blade on a piece of tubing and then wonder 
why it strips. Or use a fine-toothed saw on brass rod and wonder why 


the teeth clog and the blade snaps. 


“No sir, you can’t treat hack saws 
mean any more than youcan people; 
and that’s another reason why I like 
Starrett Hack Saws. You don’t need 
to go wrong. They have got good 
saws and they know how to pick 
the one that does the work best. 
Guess that’s why they say that 
Starrett Hack Saws cut faster and 
last longer. 1 know they do.” 


Send for catalog No. 21A. 
The L. S. Starrett Co. 


The World’s Greatest Toolmakers 


ATHOL, MASS. 


NEW YORK LONDON CHICAGO 


stays out of shape. No sir! 
that’s a 


Starrett Hack-Saw 





















with snap and whip to 
it that means business 
from the time it gets its 
teeth in the metal until 
the cut is finished. 


“Just a hack saw, you 
say. But this common 
name won't do for a 
tungsten steel blade like 
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The NATIONA 
Holds Doors Right 


holds them securely open—no swinging into cars whether 
voing in the garage or coming out. 

\ swivel joint allows this practical holder to be swiveled 
hack out of the way, along the head jamb, when the door is 
closed. To close the door a light pull on the safety chain ts 
all that’s required, as it effectively operates the trip-bar and 
quickly releases the holder. 

The holder is made of heavy gauge steel and is amply 
strong for any door. Packed one pair in a neat package, com- 
plete with screws, in Japan, Dead Black Japan and Sherardized 
finishes. Weight per pair 6% Ibs. 

he sure your stock includes the NATIONAL. 

Our Catalog shows our complete line of Builders’ Hardware. 
Send tora COpy. 


National Mfg. Company 


Sterling, Illinois 
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Get This Early Gift Business 


Below is a folder and opposite is a window display feature 
that will help hardware men get the lion’s share of the 
earliest special Christmas gift business—that will move those 
goods which make suitable gifts for the boys in the service. 


Tear out the page opposite, paste it on your window and watch the crowd gather. 


Copy for folder specially prepared to help hardware men get this early Christmas business. 


Page 1 | 


Will the boys at 
the front havea 


ftlerry 
Christmas ? 


It’s up to the 
folks back home 


OFFICIAL INSTRUCTIONS 
for shipping gifts 
to soldiers, sailors, 
and others in the 
government service 


Let us help you select your gift—we wili pack 
it for shipment. Select it now—don't delay— 
or the boy may not get it Christmas morning 


(Store name and address) 


Page 3 


Prepare Packages Carefully 


“The three essential respects in which 
the public can aid in assuring a happy 
Christmas at the front are, mail early, ad 
dress intelligently, and pack securely. For 
this reason it is urgently requested that all 
persons having Christmas mail for the sol- 
diers and sailors and the civilian units at- 
tached to the army in Europe observe 
closely the following directions: 


Official Directions 


“1. Mails to reach the soldiers in France 
by Christmas morning must be posted not 
later than November 15. 

“2. Every package must bear conspicu- 
ously the words ‘Christmas mail,’ the com 
plete address of the person for whom it is 
intended, and in the upper left hand corner 
the name and address of the sender. 

“3. Every parcel must be so packed and 
wrapped as to admit of easy inspection by 
the postmaster. No parcel will be dis- 
patched to France which has not the post 
master’s certificate that it contains no pro 
hibited articles. 

“The time of sailing of transports and 
regular liners, the examination of parcels 
on this side so as to obviate their having 
to be examined by censors, and the un 


OFFICIAL SUGGESTIONS 


REGARDING GIFTS 


FOR 


MEN IN THE SERVICE 


(Ship not later than Nov. 15— 
earlier if possible) 


Issued jointly by the Postmaster 
General, Secretary of War, and 
Secretary of the Navy 


66 HE time is approaching to give 
thought to bringing Christmas 
cheer to the American soldiers and 

sailors abroad. Arrangements have been 

perfected whereby the Christmas mail to the 

American expeditionary forces in Europe 

is to be delivered by Christmas morning. 

Without the fullest codperation on the part 

of the public it will be impossible to ac- 

complish this result. 


certainty of land transportation on the other 
side have to be allowed for. 


Bundles May Be Opened 


“It is essential also that the packages 
should contain nothing that is unmailable 
under the parcel post regulations of this 
country; and that the parcels shall be 
securely wrapped, but may be readily 
opened by the postmaster to determine the 
character of their contents. 

“Measures have been taken to have pack- 
ages which are received in France marked 
for Christmas delivery delivered on Christ- 
mas morning. Parcels so marked will be 
held at convenient stations for delivery on 
that day. This will insure a real Christmas 
to our boys in France if parcels are mailed 
here promptly, and prevent the Christmas 
character of the parcels being destroyed by 
too early delivery, 

Postal Rates 

“The rate of postage on parcels to mem- 
bers of the American expeditionary forces 
in France is 12 cents per pound from any 
place within the United States.” 
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A letter makes a fine remem- 
brance but a mighty poor 
Christmas present 


Let us help you select the gift for 
your boy or your friend at the front 


See official Army and 
Navy Gift regula- 
tions inside 


Assure your gift’s arrival 
in time by shipping 
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HIS is the second of a 

series of articles by 
Carl H. Fast on the 
“Coming Credit Crisis.” 

An advanced thinker, a 
forceful speaker, a man of 
experience, action and 
ability, this writer does 
not Bors how to _ take 
middle ground. Many of 
his statements are 80 ex- 
treme and so different 
that they may provoke de- 
cided opposition, 

The readers of HARDbD- 
WARE AGE are invited to 
express themselves freely 
through our columns on 
any phase of the subjects 
Mr. Fast will present. 
This series will consist of 
five more articles under 
the following titles: 3— 
Removing the Cause—-And 
the Menace. 4—‘Will He 
Pay?” versus “Can He 
Pay?” 5—Laying Down 
the New Law. 6—Apply- 
ing the Remedy—the Ob- 
stacle, 7—The Obstacle 
Removed 


Carl H. Fast 


N the previous article we found the United States 
facing the solution of two problems: first, how 
to meet the immediate consequences, the eco- 

nomic effects we are about to sustain in carrying on 
the war; next, how to meet those which will follow 
the war. Let us consider the various phases of the 
first. 

The extension of credit may be compared to a 
circular or continuous chain of processes, begin- 
ning at any point in the chain, wherever the need 
may originate. We can best picture it as beginning 
with the consumer, but its movement ends, when- 
ever it does end, with the producer, for out of useful 
products must every debt be paid, eventually. Ac- 
tually, most of the capital debts of the world are 
never paid, only perpetually postponed or trans- 
ferred. But interest must be paid, or foreclosure 
or repudiation takes place. 


The First Big Borrowers 


The present movement of credit-stretching is 
unique, as it may be said that the credit of the 
whole world, of all important nations, is being 
stretched to the limit by the vast, universal de- 
struction of warfare on an unprecedented scale of 
costliness, and a general weakening of the produc- 
tive powers of the belligerents. 

Before we entered the conflict the weaker fight- 
ing nations, immediately requiring commodities, 
munitions and products beyond their own power of 
output, borrowed from the stronger. This continued 
until Great Britain, with London as the financial 
and credit center of the world, had overtaxed her 
own economic resources. Then “the buck” was 
passed to the United States, and soon our sales to 
the Ailies had brought us all the gold we dared 
take, as well as the return of most of our own 
promissory notes or bonds, previously held abroad. 
Thus, economically, it was inevitable that we should 
become involved. Now, the greater part of the 
colossal burden of financing the war and feeding 
half of Europe is on Uncle Sam’s shoulders. He is 
like a man backed against a stone wall, or crowded 
to the edge of the continent, for only across the 
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The Coming Credit Crisis 


Part Two—Stretching the Limit” 


The First Big Borrowers Financing 
Fighters, Farmers, Factors—Juggling 
the Funds—Reducing Overhead 


By CARL H. Fast, 
Business Analyst 








THE COMING CREDIT CRISIS 


“Credit is the chain of social purpose. It is the 
bond which cements all processes of intercourse 
and exchange in labor, products or natural pos- 
sessions. And as long as wealth is hired by the 
payment of interest, the volume of outstanding 
credit must be kept within the amount of products 
available for interest payment. When this is: ex- 
ceeded, interest-rates rise. In extreme cases, 
the chain breaks and trade is paralyzed, exchange 
is halted and a social standstill occurs, until a 
normal contraction is effected and the chain 
welded again by mutual expediency.”—Carl H. 
Fast. 


























Pacific could he “pass the buck,’’ and the Asiatic 
nations cannot finance themselves. They have 
troubles of their own. While Japan is profiting 
enormously by snatching the world-trade oppor- 
tunities left open by Germany’s and Great Britain’s 
pre-oceupation, and “Made in Nippon” is displacing 
“Made in Germany” in countless markets and wares, 
Japan is heavily taxed with her own military and 
naval program and in tutoring China. 

There is no nation from which we can borrow 
while we lend, nor will there be for generations to 
come. In the vernacular of the sales-manager, ‘‘it 
is up to us to produce.” To produce not only the 
vast supplies for our European Allies, but for the 
equipment and maintenance of the big army and 
navy we are creating for ourselves. To an already 
vast army of non-producing distributors we are 
adding an army of destroyers, to defend our insti- 
tutions, our civilization. In numberless directions 
we are already seeing the effects of this. We must 
already forego many things in order that our army 
and our Allies may be supplied. 


Financing Fighters, Farmers and Factors 


We now come to the crux of the situation. Like 
a great drama, whose plot has been linked, incident 
to incident, the conflict of motives draws near the 
climax. We are nearing the end of the third act 
in the greatest drama of human history, with Unc‘e 
Sam as the hero, upon whom the salvation of the 
faithful must depend, 

New Government war credits amounting 10 
eighteen billions of dollars are already assured for 
the first year of our fighting, ending next June. 
Those close to the law-mill fear another fifty billions 
will be needed for the second year. It wiil certainly 
exceed thirty. For the orderly processes of pur- 
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chase by the Government this means that our people. 
through our banks, must provide, in the various 
forms which we call money, a vast amount. To 
offset this, shallow reasoners point to our banks 
tremendous deposits, to our annual production of 
wealth of two hundred and fifty billions, to our 
enormous national wealth. None of these facts 
really meets the situation. The truth is that the 
greatest part of our bank deposits represent only 
book-balances, shown by written figures, not actual 
money nor economic wealth. They are only forms 
of outstanding credit themselves, and will not fur- 
nish new credit or new wealth. As to our annual 
output of wealth, much of it represents frequently 
duplicated appraisement, in one process after an- 
other, the total value or cost of each being added 
separately and then their totals, in finished product 
form, being added together. Further, a vast por- 
tion of these products is of superfluities, of no use 
in supplying war needs. We may say, however, 
that it is plain that one-tenth of our people’s sup- 
plies must be sent abroad in exchange for I. O. U.’s, 
which will be paid God knows when—or how. As 
to our national wealth, so called, it represents, after 
all, only the appraisal of capital values which are 
based upon income yield, and, in great measure. 
inflated capitalizations or speculative valuations, 
themselves a form of existing credit, in great out- 
standing volume. Of the vast new war credit, 
however, it is plain that super-taxation will only 
provide a small portion, and the prospect of the 
excess-profit taxes, together with Government price- 
fixing, is viewed as such an un-American move that 
American business has already taken fright. 


Juggling the Funds 


Upon the banks of the country rests the burden 
of supplying the funds, by their purchase of bonds. 
Close observers of the first Liberty Loan perceived 
that it would not have been oversubscribed had not 
the banks unitedly shouldered the load. Our people 
individually cannot nor will not take up directly but 
a small portion of the second issue of three billions. 
This leaves the banks to carry the load until the 
public absorbs the bonds. Let us see how this will 
work out. 

As a people we are of two classes, those who, be- 
yond the high cost of living, cannot see a dollar 
to invest in anything, who have borrowed on their 
life-insurance policies to the extent of half the out- 
standing insurance, only 15 per cent of whose work- 
ing people have savings accounts, and those who 
don’t think, as American investors, that 31% or 4 
per cent is a “run for our money.” Good preferred 
stocks and even safe bonds are paying 51% to 8. 

The American people haven’t yet learned how 
to save, nor has saving been much encouraged by 
our business metheds. Too much of America’s 
business profits have depended upon the extrava- 
gance and frivolity of the people, which traits have 
been energetically encouraged by all our methods 
of business promotion. This means that, as in 
Great Britain, war-savings societies and a national 
movement for thrift must be developed as quickly as 
possible. It also means that the banks subscribing 
to the bonds directly must carry them for some 
time. This in turn means that the great deposits 
boasted of, instead of being kept available for liquid 
investments, for thirty, sixty and ninety-day paper, 
must be tied up for from one to three years. It 
also means that the margin of deposits over the 
amounts currently liable to withdrawal in checking 
accounts for business purposes must be greatly 
diminished. The consequences are obvious. Loans 
of all kinds, to individuals and businesses, will be 
vastly contracted. Even call money, on the day 
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these words are written, commands 6 per cent in 
New York, the new money and credit center of the 
world. 

The Favored Borrowers 


When loanable funds diminish all lenders pick 
their borrowers more carefully. Assurance of 
prompt repayment and of property-security are 
both demanded. We now approach the climax of 
the drama, in the supreme moment of which the 
victim must be the superfluous retailer. Impera- 
tively, we need and must support and finance with 
credit every farm and every useful commodity-fac- 
tory we have and many more besides, but we need 
less retailers and must have less. We now have a 
retail store for every seventy-two persons in our 
population. We have one distributing wage-earner 
for every three and one-half producers, one in every 
sixteen consumers. In 1870 we had half that rela- 
tive number. To support this enormous growing 
army of non-producers we have, in the past thirty 
years, stimulated every conceivable new desire in 
the consumers of the nation, so as to increase con- 
sumption, mainly of unnecessary things. 

To accomplish this we created a new, strictly 
American device known as modern advertising. To 
carry on its processes we recruited another army 
of non-producers, numbering about one and one- 
quarter millions of people. It costs us $700,000,000 
a year to use this device, or about $7 per capita 
of our population, infants, imbeciles, convicts and 
illiterates included. For it we pay a tax of $1 on 
every acre of farm land in continental limited states 


Laying Off Help to Reduce Overhead 


It is a curious thing that not in all the modern 
so-called “efficiency movement” has it occurred to 
business experts that what is good for one should 
be good for all. That if it is necessary for a busi- 
ness to keep its non-productive, “overhead” pay- 
roll as small as possible, it should also be necessary 
for the nation. Most Americans merely assume, in 
such matters as national business, that whatever is 
must be right, unless another political party favors 
it, when it must be wrong. For five years the 
writer has tried to show various people that this 
nation must reduce its selling overhead, its non- 
producing payroll. But, in spite of the statistics 
of retail failures, no general consciousness seems to 
have developed that we have more stores and store- 
keepers than we should have, more than we can 
support. That the time must come when the public 
will rebel actively against exorbitant costs of liv- 
ing, incurred in order that a million merchants 
should actively sell an hour a day and sit down for 
eight hours “waiting for trade.” 

Economic law, however, is a great persuader. 
When it teaches a real lesson we learn quickly. It 
is now about to teach a great lesson in the world’s 
course of study that supporting people who are 
wasting time is an economic crime. 

We are about beginning a nation-wide movement 
for the elimination of unnecessary retailers, which 
will show itself unmistakably after the holidays. 
Whether it shall be an orderly movement or a credit 
panic depends upon the business patriotism, the 
joint sagacity used by manufacturers, credit men, 
jobbers and banks. 

With the steps which should be taken to stabilize 
the commercial credit situation and thus avoid a 
credit stringency, we will deal in our next article. 
The crisis is so near, however, the required time so 
long and the nation’s commercial mind so unpre- 
pared and unused to real thought or constructive 
action, that probably no steps can avert the catas- 
trophe. 
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Moving Aluminum Kitchen Utensils 


A Sales 


By E. B 
With Wright Brothers Ha 


winner in 








ALESMAN—Good morning, Mrs. Jones; in 
S what way can I serve you? 

Mrs. JONES—I’d like to see some granite or 
enamel-ware for my kitchen. 

SALESMAN—Yes, walk right this way, please. 
(Both walk toward display counter on which gran- 
ite-ware, enamel-ware and aluminum-ware are each 
separately and attractively displayed. ) 

SALESMAN (picking up a two-quart enameled 
sauce pan)—Now, Mrs. Jones, here is a splendid 
piece of enamel-ware, with which my firm has had 
great success, both on account of its sanitary quali- 
ties and durability. 

Mrs. JONES—lIt looks all right, but will it not 
chip off if dropped on the floor or if it strikes any- 
thing hard? 

SALESMAN—To be perfectly candid with you, it 
will crack off if struck sufficiently hard, and there 
isn’t a piece of enamel or granite-ware manu- 
factured that will not. If you will allow me I am 
going to insist on passing by this enamel-ware and 
granite-ware and point out to you the perfect 
kitchen utensil. (He reaches over and picks up an 
aluminum saucepan.) This is PURE ALUMINUM. 
Examine that pan, Mrs. Jones, and let’s see if you 
do not agree with me that it is just the pan you 
want. 
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Mrs. JoNES—I know aluminum-ware is the best, 
but the price is too high for me. 

SALESMAN—Mrs. Jones, now let us see if alumi- 
num-ware is really more expensive than the various 
other wares for kitchen utensils. 

Mrs. JONES—There’s no use trying to sell me 
aluminum-ware, young man; I tell you I can’t af- 
ford it. 

SALESMAN—Mrs. Jones, let me mention a few 
things that have caused many thrifty women to 
turn to aluminum-ware as the most durable and the 
safest of all utensils manufactured for cooking food. 

Mrs. JONES—I’Il listen, but I really cannot afford 
to buy it, as much as I’d like to have it. 

SALESMAN—Now, Mrs. Jones, how many enameled 
saucepans do you wear out annually in your 
kitchen ? 

Mrs. JONES—I don’t know exactly. 
about three or four. 

SALESMAN—About how much does each of your 
enamel-ware saucepans cost you? 

Mrs. JONES—Well, this size cost me about thirty- 
five or forty cents, sometimes more, depending on 
the quality I am able to get. 

SALESMAN—Now, the price of this aluminum 
saucepan is 70 cents. Overlooking all of its other 
redeeming qualities, with any kind of care at all 
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it will last you three years. Where you have been 
spending $1.05 per year for enameled saucepans, or 
$3.15 for three years, you can use this, the safest 
and most sanitary cooking vessel made, for less than 
one-fourth the price of the enameled vessels. And 
aluminum conserves heat and saves fuel. On the 
other hand, Mrs. Jones, when you put an aluminum 
utensil into your kitchen you can lay aside all ap- 
prehension as to the danger of food cooked therein 
being in the least contaminated, for this vessel is 
made from pure sheet aluminum. There is no outer 
crust to crack or break off into your food, thereby 
endangering your family. Aluminum being the very 
best conductor of heat, you can save at least one- 
third on your fuel bill, since this ware absorbs 
heat uniformly throughout and becomes heated 
quickly. To demonstrate, place this saucepan on 
your gas plate, filled with water. We'll say the gas 
is turned on full; now in a very few minutes the 
water will begin to boil and you can then turn 
the gas half way out and this little vessel continues 
to stay just as hot and the water continues to boil 
just as nicely as though the gas is turned on full 
all the time. 

Mrs. JONES—It is a great deal lighter, isn’t it? 

SALESMAN—If you had to handle cooking uten- 
sils during the greater part of a forenoon, wouldn’t 
it be a whole lot easier and less tiresome to use the 
aluminium vessels, which weigh only about one- 


A Pair of Simple Home- Made 


By RupDOLPH HEYSE 
Hardware dealer in Colorado Springs, Colo 
Prize winner in HARDWARE AGE contest 


AM using two simple home-made fixtures in my 

store, which may be useful to other merchants. 
One is a screw-driver and bit rack which sets on 
the counter near the front of the store where almost 
every customer that comes into the store sees it. 
There is hardly a day passes but a sale is made 
from this rack, because it is there to remind the 
customer of screw-drivers even though he doesn’t 
come in for that particular item. 

This rack occupies a space 111% in. by 26 in. and 
is 17 in. at the back. It is made of five pieces of 
stuff 21% in. wide by 154 in. thick and two pieces 
4'4 in. wide for the auger bits. The holes in these 
are not bored clear through. 

All holes are bored to suit the various sizes of 
bits and screw-drivers before the several parts 


are assembled. The assembling _ 


like steps is accomplished with tri- 
angular pieces on each end to hold 
them together. 

The fixture is painted a dead 
black, and on the face of each step 
are lettered in white ink the num- 
ber, size and price of each article 
displayed. 

The other home-made fixture is 
a rack for displaying hammers, 


> Fixtures 














third as much as other kinds of vessels of a given 
size? 

Mrs. JONES—I guess you are right. 

SALESMAN—Now, Mrs. Jones, where is the econ- 
omy in buying this inferior ware, just because the 
first cost of a given item is less, when you know 
the aluminum vessel is by far the less expensive in 
the long run? 

Mrs. JONES—It takes too much time to keep 
aluminum-ware bright and clean. 

SALESMAN—Pardon me, Mrs. Jones, but all that 
is necessary to keep aluminum-ware absolutely clean 
and bright and inviting is hot water and soap suds. 
Just be careful that there are no washing powders 
used that contain strong alkalies. 

Mrs. JoNES—Doesn’t aluminum-ware wear out 
quickly after being dented? 

SALESMAN—No, indeed. You can mash this 
saucepan flat with a mallet and straighten it out 
again, and it is none the worse off for strength. 
Mrs. JoNES—What brand of aluminum is this? 
SALESMAN—We carry only the very best, the 


” 


Mrs. JoNES—Oh! Is this the “ 
aluminum? 

SALESMAN—Yes, it is the same ware. 

Mrs. JoNES—Well, I’ll take this saucepan. Have 
you a tea kettle of this same ware? 
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hatchets and axes. It has a boxlike base 26 in. 
long, 12 in. wide and 16 in. deep. Forming the back 
is a frame of 2 x 4 stuff, 4 ft. 5 in. high, with two 
cross-pieces below the top one. 

To these the brackets are attached. These brack- 
ets are of the garden-tool kind used to hang up 
shovels and spades. 

The handled axes are set in the base and the 
hammers and hatchets are hung on the brackets. 
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Getting Your Share 


If Goods Well Displayed Are Half Sold 
Don’t Forget the Other Half—Here’s a 
Man’s Size Order of Sales Suggestions 


By THE STOVE MAN 





ISCERNING merchants frequently make the 
D statement that goods well displayed in the 

show window are half sold. If this is true, 
what of the half of the sales operation that re- 
mains? Half-sold is no better than unsold if the 
sale is not completed. The half that remains, the 
actual selling of the article, is the most important 
part of the transaction. The display may bring 
about the desire for ownership, but it remains for 
the man behind the counter to cash in on the cus- 
tomer’s wish for more information than can be had 
in an examination of the window displays. 

Window displays are limited in size. It is impos- 
sible to give an entire selling talk in the window. 
In window displays the prospective customers may 
note the goods and from the show cards absorb such 
facts as the display man features. So this week I 
will give a slice of actual sales talk to back up the 
display talk. 

A Spark Plug Trim 

In the display of Mosler Vesuvius Plugs we at- 
tempt to apply stopping power with a large beaver 
board cutout of Mt. Vesuvius. The smoke and 
eruptive material give us a good place to feature 
facts—on this space we will paint a word picture 
of the quality of the plugs. 

“Mosler Vesuvius—The plug indestructi- 
ble—Made big and heavy with large inner 
core—-A plug that will stand the strain, 
vibration, compression and high speed of 
the modern motor.” 

Mt. Vesuvius and the word picture give us a cen- 


CleanPolish Your Car 
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ter stopping attraction. Then we feature three 
more show cards, first the price: 
“One dollar buys the plug that insures 
freedom from spark plug trouble during 
the entire life of your car.” 

Then a mechanical feature: 

' “Owing to mechanical construction, firing 

point cannot become carbonized.” 

On the last show card we will place a proof of 
mechanical excellence—proof that these plugs are 
performing their part for Uncle Sam in the world 
fight for democracy: 

“The United States Government has re- 
cently purchased 84,500 Mosler plugs for 
service in France. A plug good enough for 
your Uncle Sam is surely good enough for 
his nieces and nephews.” 


Discussing Spark Plug Sales 


In this window display we have the products “half 
sold.” So in order to handle the other half of the 
selling I will take up the.subject of spark plugs in 
our business meeting. 

The boss has the germ of discontent in his own 
mind regarding the action of spark plugs in his own 
car. After making some remarks about the window 
display he calls on a salesman to convince him that 
these plugs would be the proper plug for his car. 

The salesman proceeds to explain to the boss how 
no gas engine can be better than its spark plugs— 
how the finest engine equipped with the best igni- 
tion system falls short of its service possibilities 
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This spark plug trim will hit on all twelve for a week without missing 
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until the two power producing elements, the mix- 
ture and the spark, are perfectly put to work by a 
spark plug exactly suited to the special needs of 
that special motor. The salesman says these plugs 
are as standard in the automobile business as 
Uneeda biscuits and salt are in the grocery busi- 
ness. He adds that for 17 years they have stood 
the test of time. The fact that these plugs were the 
first big heavy “hex” spark plug put on the market, 
made big and heavy to allow for a large size center 
core to take care of the strain, the vibration, the 
high compression, the high speed and the modern 
motor, has additional weight. 

Continuing, the salesman went through the many 
sales features of this plug like a runaway. In quick 
succession he named so many mechanical features 
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that the boss was convinced that this was “the plug 
that cannot help but make good.” 

The boss listened to the convincing talk. Then 
he added: 

“The fact that the manufacturer guarantees the 
plug shows what he thinks of it. The guarantee is 
put on for no other reason than to make good for 
those mistakes in manufacture that will occur de- 
spite most careful inspection. It is that last pro- 
tection and service which an established manufac- 
turer gives to the consumer. The plug is made in 
the correct size for any motor. The fact that it re- 
tails for a reasonable price is in its favor. In sell- 
ing this plug you are not only performing a real 
service for the consumer, but you are selling a plug 
that gives us an ample margin of profit.” 


It’s high time ranges and heaters had a chance at your window 
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A Store Suggestion Box 


The boss made some further remarks regarding 
the value of the get-together meetings. They re- 
moved the imaginary line between boss and em- 
ployees. In the midst of his remarks the errand 
boy jumped up and suggested that a box called the 
“idea box” be placed in a convenient location in the 
store so that whenever anyone had an idea for the 
betterment of the service or selling methods he 
could write it down and drop it in the idea box. 
Then at the weekly meeting these suggestions could 
be discussed. 

The boss furthered the suggestion by extending 
the name to “Dollar Idea Box,” every accepted idea 
to bring its dad a crisp dollar bill. 

The Stove Man believes that the idea box is going 
to be the means of selling a lot of goods. It will 
contain suggestions for the betterment of store 
service, delivery, special displays of stock in the 
store, ideas for stock display fixtures and ideas for 
window displays. 

Selling Auto Cleaner and Polish 

The Wondermist display is made entirely in yel- 
low—yellow display stands, yellow drapery, yellow 
show cards, yellow background. This display relies 
on neat arrangement and the attractiveness of the 
American Eagle to draw attention to the. goods 
shown. 

The large center card in the form of a shield 
quotes. prices on Wondermist and gives directions 
for its use. The smaller cards are self-explanatory : 

“Wondermist removes mud, dust, dirt, 
grease and oil—leaves no wax deposit to 
collect dust.” 

“Wondermist keeps your car new—light- 

ens labor.” 

“Wondermist for the home—cleans and 
polishes furniture, pianos and linoleum.” 

“Wondermist sprayed on cheesecloth, 
gives you a perfect dusting cloth.” 


Johnny Knows It’s Easy 

When Mrs. Smith wants the car washed and pol- 
ished she goes out to tell her son Johnny about it. 
Johnny is just about nine-tenths normal boy and 
has the nattral boy’s aversion to water containing 
a mixture of soap. He has an inborn hate for the 
combination. 

He sees a possible chance of escaping the labor 





Hardware Age 


and he suggests to his mother—‘Aw say, wy don’t 
yu get one of them there guns that shoot Wonder- 
mist? Bill Brown has one. He never catches cold 
*cause he don’t bave to paddle around in a lot o’ old 
soap an’ water. Where d’ye get ’em? Yu can’t 
miss it—there is a display of ’em in that hardware 
store corner Fifth and T.” 

So that conversation is what brings Mrs. Smith 
in to see about Wondermist. She finds the sales- 
man a regular encyclopedia of useful information. 

Johnny would have enjoyed the sales talk because 
the salesman had a lot to say about soap and water 
and grit scratching and marring the surface of the 
car. The salesman explained how Wondermist was 
a blend of fourteen fine oils so mixed that the 
finished product became a perfect cleaner and pol- 
isher. There was nothing in Wondermist to injure 
the finest finish. To apply it was simplicity itself— 
just spray it on and wipe it off with a piece of 
cheesecloth. Wipe dry with a clean piece of cheese- 
cloth. He explained how in using Wondermist on 
the car and on furniture Mrs. Smith would have 
a product that is a perfect food for the varnish, 
not only keeping it always bright and new, but also 
keeping it alive and elastic, preventing checking 
and cracking. 

Metal Polish, Too 

Mrs. Smith decided on a one-gallon can with spray 
pump, and she also took a dozen yards of cheese- 
cloth. The salesman suggested Oriental metal polish 
for the brass work, adding that Johnny needed 
something for muscular development because he 
wouldn’t be able to get it with Wondermist, so 
Mrs. Smith bought a can for luck. 

Sometimes common articles in stock are so un- 
attractive to the display man that they appear to 
have no display value. As a sample we will take 
electric bells. The only attractive thing in a door- 
bell is the noise and the nickel finish, so we must 
dig in order to create a display that will have 
stopping power. 

Displaying Door Bells 

We will first consider the most general use of the 
electric bell, the door bell. It’s the little bell that 
tinkles ’way out in the kitchen when some one 
wishes admittance at the front door. If we scatter 
our bells over the window, even using drapery and 
display stands, we still lack stopping and selling 
power. We must have both in order to create a de- 











have no display value. 








«Sometimes common articles in stock are so un- 
attractive to the display man that we imagine they 
Take door bells, for in- 
stance. The only attractive things in a door bell are 
the noise and the nickel. 
will dig, can sell a lot of door belis by a real win- 


dow display.” —The Stove Man. 


But the trimmer who 
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“Good show cards are the making of many a win- 
dow. Without them some trims aren’t worth a 


nickel—while a display is stopping a passer-by the 


goods.”—The Stove Man. 











mand for the article and so we must design a dis- 
play that will attract and hold attention. 

Any old display will accomplish some good, but 
we want a real run on door bells. We want our 
door bells to ring in every home where the bell in 
use will not ring, or where now a caller knocks a 
knocker. 

It is a comparatively easy matter for the average 
display man to build a small model of a bungalow. 
He can build it elaborately out of wood or he can 
build a plain one out of wall-board. Paint it and 
add the trimmings and it will answer our purpose. 
Get a figure of a man that will correspond with the 
size of the house. Dress him in a good business suit 
and stick a roll of $1 bills under his arm or in a 
pocket, and he is ready for business. 

Place the house in the center of the window with 
a walk leading from the gate to the front porch. 
Place the man near the door with one hand raised 
in the act of knocking. Beside him place a small 
sack with a hole in it. From this hole let protrude 
a coin, its size depending on your financial condi- 
tion. From the sack to the gate distribute a few 
more coins, lost in transit. 

Now you have the house and the man knocking at 
the door and are now ready for our big show. 
With neat display stands spaced equally distant at 
each side of the house with a display of bells thereon 


and more bells attractively arranged in the fore- 
ground along with push buttons, dry cell batteries 
and coils of wire for connecting, you have a dis- 
play completed except for show cards. 

Show cards will put pep, snap and ginger into this 
display. Without them it doesn’t mean anything, 
but with them it carries the big idea. First place 
price cards along with the bells. Then right smack 
dab above the bungalow place a full show card con- 
veying this message: 

“OPPORTUNITY MAY BE KNOCKING 
AT YOUR DOOR! 
“HAVE YOU A DOOR BELL—IS IT IN 
WORKING ORDER? 
“WHY TAKE CHANCES? 
“May we quote you a price on a door bell 
installed in your home?” 


From the word “opportunity” let a narrow rib- 
bon run down to the man with the money. 

Get the idea? Someone‘is home, but to the man 
who knocks, ‘‘Nobody home!” Opportunity doesn’t 
wait—get your bell in order. 

On two smaller cards explain the uses of call 
bells in the home, store and manufacturing plant. 
This will give a display that will stop, attract, 
convey a message and sell. It will very materially 
increase your door bell sales. 





































OPPORTUNITY MAY BE KNOCKING de 
. - 0) AT Your DOOR fy 
AVE YoU A DOOR BELL; I/ IT IN WORKING ORDER, i 
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i \May we quote yov a price or. a 
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Thirtieth Annual Paint Convention 


National Paint, Oil and Varnish Association Meets in Chi- 
cago—George C. Morton Elected President—Boston 
Chosen as Next Meeting Place—More Than 600 Names 


, on Registration List 





HE Thirtieth Annual Convention of 
the National Paint, Oil and Var- 
(i >... 74 nish Association, held at the Con- 
i gress Hotel, Chicago, Oct. 8, 9 and 10, 
| i) was without doubt the most successful 
meeting in the history of this great trade 
organization, according to statements made by many 
prominent paint men. The registration of more 
than 600 exceeded that of any previous convention, 
while the attendance at the sessions and the keen 
interest displayed spoke volumes for the business 
ability, earnestness and enthusiasm of the men in 
the paint, oil and varnish trade. 

Patriotism was the keynote of practically every 
session. The convention rooms were profusely deco- 
rated with National colors. Liberty Loan posters 
were at all times in evidence, and in its closing 
session the convention placed upon its records one 
of the strongest resolutions of loyalty and allegiance 
adopted by any trade organization since the out- 
break of the great war. 

To the first Liberty Loan the association sub- 
scribed $2,000, and on tHe first day of the conven- 
tion an additional $2,000 was subscribed, represent- 
ing one-half of the available funds in the treasury. 

The program was one of exceptional interest, em- 
bracing addresses by many prominent speakers and 
exhaustive reports by the various committees. How- 
ard Elting, in his capacity as president, made an 
ideal presiding officer. Snap and go permeated the 
sessions in a way seldom seen in meetings of this 
nature. The various committees performed their 
work in the best possible manner, and the results 
of the efficient work of Secretary George V. Horgan 
were at all times in evidence. It was with much 
genuine regret that the board of directors received 
the resignation of Secretary Horgan, who is leaving 
the association to accept a position as manager of 
the paint department of Marden, Orth & Hastings, 
61 Broadway, New York. Mr. Horgan was the first 
paid secretary of the association. To his labor is 
accredited much of the success of this and last vear’s 
Atlantic City Convention. 


First Session Monday Evening 


As usual the first day of the convention was given 
over to various committee meetings, including a 
meeting of the Board of Directors in the English 
Room of the Congress Hotel, and of the Board of 
the National Association of Paint Jobbers in Room 
1124. The desk of the registration committee in 
the Elizabethan Room was an extremely busy place, 
as the first day’s registration of over 500 signifies. 
At 1.00 p. m. President Elting tendered a luncheon 
to the officers and directors, after which the com- 
mittee meetings were resumed to occupy the balance 
of the daylight hours. 

The business sessions proper opened with a large 
attendance at 8.50 p. m., President Elting presid- 
ing, as was reported in full in last week’s issue of 
HARDWARE AGE. After an impressive invocation by 
Rev. Norman D. Barr, the delegates were welcomed 
by President M. Arthur Richardson of the Chicago 





George C. Morton 

of Carpenter, Morton Co., Boston, incoming President, 
National Paint, Oil and Varnish Association. 
Paint, Oil and Varnish Club, who advised them that 
it was a time to be serious, but not too serious. 
He was followed by Mr. John W. O’Leary, president 
Chicago Association of Commerce, who expressed 
the appreciation of that body for choosing Chicago 
as a place of meeting. Mr. O’Leary’s address cen- 
tered on the fact that the success of the war depends 
as greatly upon the success of industry as upon the 
mobilization of armies. Second Vice-president 
George C. Morton responded in behalf of the con- 
vention. Following Mr. Morton’s talk, President 
Elting delivered his annual address as printed in 
our last issue. 

During this address the “Roll of Honor,” consist- 
ing of the many representatives of the paint, oil 
and varnish trades now in the service of the coun- 
try, was thrown on the screen, calling forth pro- 
longed applause. President Elting’s address brought 
forth much favorable comment. At its close the 
entire convention joined in the singing of “Amer- 
ica,” after which the announcement was made that 
the membership of the association had passed the 
1000 mark. 

The report of Secretary Horgan was next in order, 
outlining the activities of the association during the 
past year. It was followed by the report of Treas- 
urer Frank Waldo, now in the Officers Training 
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In OVAL - Retiring President 
Howard Elting, National Paint, 
Oil & Varnish Association. 
AT THE Top—Representatives of 
Three Great Paint Organizations: 
Left to right; John Dewar, In- 
ternational Association of Master 
House Painters and Decorators; 
J. H. O'Donnell, National As- 
sociation of Paint Jobbers; Frank 
P. Cheesman and Howard Elting, 
retiring officers, National Paint, 
Oil and Varnish Association 
CENTER—O fiicers in charge of 30th 
Annual Convention, National As- 
sociation Paint, Oil and Varnish 
Association, held in Chicago, Oct. 
8-10; standing, left to right; 
Third Vice-President James H 
O’Donnell of Detroit; First Vice- 
President Frank P. Cheesman of 
New York City; Secretary George 
V. Horgan of New York City. 
Seated, left to right; Retiring 
President Howard Elting of Chi- 
cago; Newly Elected President 
George C. Morton of Boston. 
BeLow—W. R. Hyde, Chicago, 
and Retiring President Elting. 
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The camera and its convoy, the flash-light, did not do justice to the 


Camp at Plattsburg. Both reports were adopted 
and placed on file, and a telegram of greeting was 
sent to Mr. Waldo, with the regrets of the associ- 
ation at his inability to be present at the sessions. 

During this session Secretary McGhan of the 
International Association of Master House Painters 
and Decorators of the U. S. A. and Canada was in- 
troduced, and spoke briefly concerning the desire of 
his organization to co-operate with the National 
Paint, Oil and Varnish Association in all measures 
designed to better trade conditions. 

The meeting adjourned at 11.30 p. m., and the 
delegates with their ladies attended the president’s 
formal reception in the Francis I room. A delight- 
ful supper was served, followed by dancing. Those 
who doubt the dancing ability of the American Busi- 
ness Man would have changed their belief could 
they have seen that joyous delegation as it tripped 
the light fantastic till the wee sma’ hours. 

The National Paint, Oil and Varnish Association 
contains no laggards either in business or pleasure. 


Tuesday a Busy Day 

The Tuesday morning session was called to order 
promptly at 9 a. m., and immediately turned its 
attention to the regular routine work of the con- 
vention. Reports from the following committees 
were received and placed on file: Brush Committee, 
Denatured Alcohol Committee, Master Painters 
Committee, Export and Foreign Development Com- 
mittee, Arbitration Committee, Trade Names Com- 
mittee, Trade Mark Bureau Committee, Flax De- 
velopment Committee, Flax Fiber Development Com- 
mittee, Chamber of Commerce Committee, Govern- 





mental and Corporation Specifications and Purchase 
Committee, Petroleum Products Committee and 
Lead Products Committee. 

Each report was read by either the chairman or 
some member of the committee, and the delegates 
were given ample opportunity to discuss all reports. 
No friction was manifested at any time, but the dis- 
cussions were earnest and interesting, bringing out 
much valuable information. All the reports were 
ready in printed form, and every delegate had at 
his disposal a complete file of copies. This greatly 
facilitated the work and added to the value of the 
reports. 


The Nominating Committee 


During this session President Elting appointed 
the nominating committee as follows: Albert E. 
Cole, chairman; S. L. Rohrer, Atlanta; H. B. Davis, 
Baltimore; G. P. Towns, Buffalo; M. A. Richard- 
son, Chicago; Joseph A. Richmond, Cincinnati; R. 
B. Robinette, Cleveland; J. E. Ebersole, Colorado; 
E. R. Hoag, Duluth; B. O’Leary, Indianapolis; L. H. 
Seidlitz, Kansas City; M. B. McNulty, Los Angeles; 
S. E. Duncan, Louisville; W. F. Marks, Milwaukee; 
A. W. Luding, Minneapolis; A. E. Cole, New Eng- 
land; W. S. Flynt, New Orleans; D. W. Edgerly, 
New York; J. S. Felton, Philadelphia; R. F. Rainey, 
Pittsburgh; R. McBullington, Richmond; Miller P. 
Van Hoesen, Rochester; E. S. Horn, St. Louis; F. E. 
Pile, Toledo; John F. Bennett, Utah. 

The principal address of this session was deliv- 
ered by Harry A. Wheeler, president of the Cham- 
ber of Commerce of the United States, on the topic 
“Food Conservation.” It was a masterly address 
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happy gathering of Paint Men and Ladies at the 


by a man thoroughly familiar with his subject, and 
was greatly appreciated by those fortunate enough 
to hear it. 

The session adjourned at 1.00 p. m. and a buffet 
luncheon was served in the convention room to 
facilitate the completion of business. 

“Clean Up and Paint Up” Campaign 

The Wednesday afternoon session convened at 
2 p.m. and a telegram from Treasurer Frank Waldo 
was read, in which he expressed his regret at not 
being able to attend the sessions. Following the 
reading of Mr. Waldo’s telegram, it was voted 
unanimously that the secretary be instructed to send 
telegrams to former presidents Waterall of Phila- 
delphia and Glidden of Cleveland, both of whom are 
over 70 years of age, extending the greetings of the 
association. During this session there was much 
discussion in regard to the adulteration of linseed 
oil and turpentine and vigorous measures were 
adopted tending toward the stamping out of this 
trade evil. 

Reports were then received from the following 
committees: Chemists’ Committee, Varnish Com- 
mittee, Dry Colors Committee, Linseed Oil Com- 
mittee, Miscellaneous Oils Committee, Window and 
Plate Glass Committee, and Paint Jobbers’ Com 
mittee. The reports were discussed individually 
and accepted. 

The interest of this session really centered on the 
report of the Clean Up and Paint Up Committee, 
which was the last to report. “Paint and more 
paint” was a slogan that aroused unbounded enthusi- 
asm, and the report as delivered by Allen W. Clark 





N. P.O. & V. A. banquet 


of St. Louis brought the plaudits of the delegates. 
The enthusiasm was augmented by an exhibition of 
cinema pictures showing the results of five years’ 
work by the national Clean Up and Paint Up Cam- 
paign Bureau, headed by Mr. Clark in St. Louis. W. 
R. Hyde, Chicago, through whose instrumentality the 
pictures were taken and exhibited, introduced them 
in a talk emphasizing the altruistic nature of the 
campaign. The films were mainly of scenes in Chi- 
cago schools, its municipal garbage plant, the De- 
partment of Streets at work, and other unusual 
items of the city’s life having a bearing on the great 
“clean-up” problem. . 

President Elting announced that the crusade had 
produced much additional business for the paint, oil 
and varnish trade, and John Dewar, past president 
of the International Association of Master House 
Painters and Decorators, declared that his associa- 
tion was behind the movement heart and soul. 


A Lesson in Trade Acceptances 

The session Wednesday morning was somewhat 
slow in convening, but when called to order imme- 
diately buckled into the work of the sessions, tak- 
ing up in detail the reports of the following com- 
mittees: Transportation and Classification Com- 
mittee, Naval Stores Committee, Fire Prevention 
and Fire Prevention Ordinances Committee, Fire 
Insurance Committee, Legislation Committee, Paint 
Manufacturers’ Committee, Statistical Committee. 
At the close of the Paint Manufacturers’ report, 
Ernest T. Trigg presented the “Use More Paint” 
plan in a very interesting manner. He was followed 
by Mr. Washburn of the Federal Trade Commission, 
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who explained the nature and use of the Trade Ac- 
ceptance. 

The benefits of the trade acceptance plan were 
given by Mr. Washburn as follows: Ease in getting 
payments; prevention of undue discounts; conver- 
sion of book accounts into liquid assets; improve- 
ment of credit standing of buyer. Mr. Washburn 
was given a vote of thanks for his efforts and was 
requested to be present at the discussion of credits 
and collections during the afternoon session. 

The nominating committee presented a prelimin- 
ary report just before the close of the session but no 
action was taken at that time. Session adjourned 
at 1:00 P.M. and the delegates were again served 
with a buffet luncheon in the convention hall. 


George C. Morton, Boston, Elected President 


Work was resumed promptly at 2:00 P.M., and the 
balance of the outstanding committees reported in 
the following order: Statistical committee, Credits 
and Collections Committee, Tariff Committee, Mem- 
bership Committee, and National Golf Handicap- 
ping Committee. The discussions in regard to cred- 
its and collections were spirited and interesting and 
through the aid of Mr. Washburn and others, pro- 
ductive of much valuable information. The report 
of the tariff committee also brought much favorable 
comment, particularly that part referring to the ad- 
visability of adequate protective tariff rates when 
the war ends. After the reports had been favora- 
bly disposed of, the Nominating Committee pre- 
sented its final report as follows: 

“To the President and Members of the National 
Paint, Oil & Varnish Association: 

“Your Committee appointed to select officers and 
Board of Directors for next year and a place for the 
1918 Convention, beg to report as follows: For 
President, George C. Morton, Boston; Ist Vice- 
President, Howard Elting, Chicago; 2nd Vice-Pres- 
ident, R. P. Robinette, Cleveland; 3rd Vice-Presi- 
dent, R. A. Moore, St. Louis; Treasurer, H. S. 
Chatfield, New York. Directors: Atlanta Paint 
Club, S. L. Shorer, Georgia Paint & Glass Co.; Bal- 
timore Paint Manufacturers Club, H. B. Davis, H. 
B. Davis & Co.; Buffalo Paint, Oil & Varnish Club, 
George P. Towns, Towns Paint & Supply Co.; Cen- 
tral New York Paint, Oil & Varnish Club, F. P. Col- 
lins, F. P. Collins Paint Co.; Paint, Oil & Varnish 
Club of Chicago, H. I. Pfeffer, F. W. Thurston Co.; 
Cincinnati Paint, Oil & Varnish Club, George C. 
Wuenker, The Charles Moser Co.; Cleveland Paint, 
Oil & Varnish Club, W. A. Alpers, Cleveland Win- 
dow Glass & Door Co.; Paint, Oil & Varnish Club of 
Colorado, James E. Ebersole, Midland Glass & Paint 
Co.; Detroit Paint, Oil & Varnish Club, James H. 
O’Donnell, Schroeder Paint & Glass Co.; Duluth 
Paint Jobbers’ Association, George A. Reifstock, 
Marshall Wells Hardware Co.; Eastern New York 
Paint, Oil & Varnish Club, Charles Gibson, Walker 
& Gibson; Paint, Oil & Varnish Club of Indian- 
apolis, Bert O’Leary, Kiefer-Steward Drug Co.; 
Kansas City Paint, Oil & Varnish Club, I. D. Wag- 
gener, Waggener Paint & Glass Co.; Los Angeles 
Paint, Oil & Varnish Club, A. J. Tweedy, The 
Tweedy Co.; Louisville Paint, Oil & Varnish Club, 
Hewitt Cooper, Louisville Lead & Color Co.; Mil- 
waukee Paint, Oil & Varnish Club, George W. Patek, 
Patek Bros.; Minneapolis, St. Paul, Paint, Oil & 
Varnish Club, George E. O’ Neill, Netional Lead Co.; 
Paint & Oil Club of New England, A. E. Cole, Acme 
White Lead & Color Works; New Orleans Paint, 
Oil & Varnish Association, W. S. Flynt; New York 
Paint, Oil & Varnish Club, D. W. Edgerly, The De- 
bevoise Co., Brooklyn; Paint Manufacturers Club of 
Philadelphia, C. Dunning French, Samuel H. French 
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& Co.; Pittsburgh Paint, Oil & Varnish Club, W. C. 
Murray, Eagle Paint & Varnish Co.; St. Louis 
Paint, Oil & Varnish Club, John Warner, Glidden 
Varnish Co.; Toledo Paint, Oil & Varnish Club, F. 
E. Pile, Hardy Paint & Varnish Co.; Utah Paint & 
Glass Club, S. A. Jackson, Strevell-Paterson Hard- 
ware Co.; Richmond Paint, Oil & Varnish Club, G. 
B. Lorraine, Sanders Bros. Co.; Rochester Paint, 
Oil & Varnish Club, Miller P. Van Hoesen, F. P. 
Van Hoesen Co.; Columbus Paint, Oil & Varnish 
Club, W. A. Dail, National Lead Co.; and Individual! 
Member—Scarfe & Co., Gordon Scarfe, Brantford, 
Ont. 

“We recommend Boston as the place of meeting 
for the next convention.” 

The report was adopted and the secretary was in- 
structed to cast the unanimous ballot of the associa- 
tion for the officers as named. Through this elec- 
tion the historic city of Boston was doubly honored. 
First in the selection of George C. Morton, of Car- 
penter & Morton Co., as president of the National 
Paint, Oil and Varnish Association, and second, in 
the choice of that city as the next meeting place of 
the Convention. 

Both Mr. Morton and Boston bore their honors 
easily, amid the applause of the delegates. 


Vigorous War Resolutions Adopted 


Among the resolutions adopted in the closing ses- 
sion were the so-called “War Resolutions” in which 
the great paint, oil and varnish organization de- 
clared its unswerving loyalty to President Wilson 
and his diplomatic policies. The resolution reads as 
follows: 


“Honorable Woodrow Wilson, 
President of the United States, 
Washington, D. C. 


“RESOLVED: That the National Paint, Oil and 
Varnish Association, assembled in convention in the 
city of Chicago in this month of October, 1917, does 
hereby declare its allegiance to the President of the 
United States as the representative of this great 
nation, and pledges to him and to the Congress our 
loyal support in the prosecution of the War against 
those agencies that spell the destruction of man- 
kind. 

“RESOLVED: That we heartily endorse the 
message of the President of the United States in 
answep to the appeal made by His Holiness Pope 
Benedict V. 

“RESOLVED: That in making these pledges we 
do so with a full appreciation of the sacrifice that 
may be required of us and we dedicate ourselves 
upon the altar of that sacrifice, to the end that the 
world may indeed be made “safe for democracy.” 

A copy of the resolution was immediately tele- 
graphed to President Wilson. 

In the discussion of these resolutions W. S. An- 
drews, of Pratt & Lambert, Inc., declared it to be 
the privilege and duty of every loyal citizen of the 
United States to carry on the program and justice 
and humanity, to the expenditure, if necessary, of 
the last son and the last dollar. It was not idle talk 
on the part of Mr. Andrews, as his son, Lieutenant 
W. G. Andrews, is now a member of the First New 
York Cavalry. 

The resolutions were adopted with wild enthusi- 


asm. 
This concluded the actual working sessions of the 
convention and the delegates left the convention 
hall firm in the belief that they had attended the 
greatest meeting in the history of the greatest trade 
organzation. 
Chicago agrees with them in that belief. 
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The Social Side of the Convention 


Although the weather man was somewhat careless 
in his doling out of weather conditions his careless- 
ness had little effect on the social features of the 
convention. The entertainment committee, under 
the able direction of Harvey Edwards, steadfastly 


refused to be squelched by wind, frost or rain. In 
this they were ably seconded by the ladies’ reception 
committee, whose chairman, Mrs. Howard Elting, 
was untiring in her efforts to make the out-of-town 
ladies feel at home in Chicago. 

On Monday, the opening day of the convention, a 
delightful automobile trip had been arranged for 
the ladies, who were taken through Lincoln Park 
and along the beautiful North Shore, finally arriv- 
ing at the famous Edgewater Beach Hotel where 
afternoon tea was served. It was a delightful trip 
that will live long in the memories of those who 
participated in it. 

The ladies were also out in force at the formal 
reception tendered by President Elting that even- 
ing, and they took an active part in the dancing that 
followed. Tuesday morning was devoted to golf 
tournaments for the fair sex at the South Shore 
Country Club, and to a very pleasant luncheon and 
bridge party in the afternoon. The ladies were 
given a delightful auto ride through the park sys- 
tem of the South Side on their way to the country 
club where the luncheon was held. 

Tuesday evening all delegates and their ladies at- 
tended a theatre party at George M. Cohan’s Grand 
Opera House, and witnessed Leo Ditrichstein’s pres- 
entation of “The Judge of Zalamea.” At the close 
of the performance the jolly party adjourned to the 
Congress Hotel, where supper was served, followed 
by dancing in the Gold Room. At the conclusion of 
the supper the ladies golf prizes were distributed. 
The Wednesday program consisted of a matinee 
party for the ladies in the afternoon and the general 
banquet for all at 7:00 p.m. ° 

The annual banquet was a thoroughly enjoyable 
affair and the concluding social events of the con- 
vention. The guests were arranged according to a 
printed table form, and each was furnished a menu 
card, program and a book of familiar song selec- 
tions. Both instrumental and vocal music was fur- 
nished, and the happy guests filled in the links be- 
tween the dinner courses with popular songs. 

“How dry I am” was sung with particular stress 
and fervor. 

Following the banquet proper the new officers of 
the association were installed by retiring President 
Elting, after which the program was turned over to 
the tender mercies of Toastmaster Charles E. Field, 
of the National Lead Co. He lived up to his repu- 
tation as humorist and a versatile speaker. His in- 
troductions of the speakers literally brought down 
the house. 

The speakers of the evening were Edgar A. Guest 
and Rev. William R. Wedderspoon, D. D. A dance 
concluded the evening’s entertainment. 


Among the Golfers 


Monday was the big golf day for the delegates. 
Golfing enthusiasts were en route for the Flossmoor 
Country Club as early as 7:20 a.m. Emory S. Rock- 
well, chairman of the Golf Committee was in charge 
of the tournament, and very nearly grabbed the 
honors of the meet, with a score of 172 strokes for 
thirty-six holes. The four lowest scorers, Emory 
S. Rockwell, Hinsdale; Charles B. Field, Evanston; 
John N. Welter, Westmoreland; and C. H. Smith, 
Chicago, played off at thirty-six holes for the in- 
dividual championship of the association. The first 
eighteen holes constituted the semi-finals, and the 
last eighteen, the finals. C. H. Smith was returned 











61 





the winner, and at the banquet Wednesday evening 
was presented with the championship cup. 

The ladies with golfing inclinations played off 
their tournament on Tuesday, at the South Shore 
Country Club. Eighteen holes were played, Miss 
Grace Webster winning the individual champion- 
ship and first prize. Mrs. Philip Elting of Chicago 
was winner of the second prize. The ladies prizes 
were awarded at the supper Tuesday evening. 

The contest for the greatest amount of Paint 
Trade Mutual fire insurance written by any mem- 
ber of the association was won by E. G. Wheeler, 
who was awarded the Liberty Bond offered as a 
prize. 


Philadelphia Hardware Asso- 
ciation Gives Membership 
Banquet 


EP and patriotism galore permeated the annual 

stag membership banquet of the Philadelphia 
Hardware Association at Kugler’s, Oct. 10. Nearly 
200 members and guests were present. The six 
Barretts furnished music so inspiring that everyone 
sang as they ate. 

Toastmaster Stilwell S. Eldridge introduced H. A. 
Hansberry, a “has been” hardware dealer, now a 
flag manufacturer, who delivered a most interesting 
talk on how to have a good time without depleting 
the treasury. The next speaker, Roy F. Soule of 
HARDWARE AGE delivered an inspiring address on 
the origin of the hardware business in this coun- 
try, punctuated with patriotism. Short talks were 
also given by Secretary T. B. Hendrickson, who has 
held this position ever since the founding of the as- 
sociation 35 years ago, and by A. I. Sanson, Jr. 

The vaudeville show was a scream. Through the 
courtesy of Eugene A. Sachs of the Frantz Premier 
Distributing Company, Philadelphia, the association 
presented a beautiful electric iron to the lady who 
smiled and showed the best dimple. The opening 
number was by Miss Sara Myers who hardly had to 
perform in order to win the iron. Sara with her 
Hula Hula outfit sang and danced and then——. 
’Nuf sed. Before she got through she left an im- 
pression on the beautiful shining head of A. Seltzer, 
the Seltzer-Klahr Hardware Company, and ditto on 
the lips, or thereabouts, of Pau] J. Field, both past 
presidents of the association. The following num- 
ber was a monologue rendered by Jay Raymond. If 
Jay could have shown a dimple he might have won 
the iron. Miss Louise Barlowe sang “Sammy Shot 
the Shoots,” and Miss Sara Goody sang a soprano 
solo. She almost tied the other Sara for the prize. 
A novelty singing and dancing act entitled “Sure to 
Please” passed the Board of Censors in the first 
row. Incidentally the bald-headed row forgot all 
about the war abroad while this act was on. Num- 
ber six on the program was a monologue by J. Bel- 
lerjeau, a member of the association. 

The prize-iron was voted unanimously by Messrs. 
Seltzer and Field, and everyone else, to Miss Sara 
Myers. 

The Philadelphia Hardware Association is fa- 
mous for its dinners but this dinner was acknowl- 
edged to be the best ever held. Much credit for this 
was due to the untiring efforts of the banquet com- 
mittee consisting of George H. Hamblin, G. G. Wil- 
liams and Eugene A. Sachs. The officers of this as- 
sociation are Grant Wylie, president; William R. 
Sommers, vice-president; T. B. Hendrickson, secre- 
tary; and H. C. Wilkinson, treasurer. The trustees 
are Charles W. Donahue, L. C. Glading and Aaren I. 
Sanson, Jr. 
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With Congress Adjourned Let’s See “Where We Are At”— 
How the Webb Bill Was Held Up—Stevens Bill 


Stock Rises 


BY W.L. 


WASHINGTON, Oct. 15, 1917. 

TOW that we have Congress off our hands let’s 
N take a look at the legislative docket, and, in 

the language of Tom Watson, the red-headed 
ex-Congressman from Georgia, ‘‘see where we are 
at.”” The sensation of waking in the morning with 
a delightful thrill because you know Congress has 
adjourned for the session is a pleasure that can 
be experienced only by your veteran Washingtonian 
condemned to follow the legislative mill in all its 
grindings; but take it from me, it is a very real 
pleasure indeed. 

In considering what has not been done at the 
recent special session, and in undertaking to fore- 
shadow some of the happenings of the coming win- 
ter, I should preface my remarks with a brief state- 
ment concerning certain parliamentary technicali- 
ties not generally understood. This will enable you 
to appraise more accurately many statements you 
may see in the daily press concerning legislative 
performances past and prospective. 


A Long Sixty-fifth Congress 


The session just ended, though an extraordinary 
one, summoned by the President to meet the war 
emergency, and commonly spoken of as a special 
session, is, nevertheless, part and parcel of the 
Sixty-fifth Congress, which, under ordinary cir- 
cumstances, would not have convened until Decem- 
ber 3 next. It will go down in history as the first 
session of the Sixty-fifth Congress; that beginnirg 
next December, and lasting from six to twelve 
months, according to the exigencies of the case, will 
be the second session, while the third session will 
begin in December, 1918, and will end by constitu- 
tional limitation on March 4, 1919. 

I’ mention these details in order that it may be 
understood that all the legislative measures, includ- 
ing every bill or resolution heretofore presented dur- 
ing the special session and not finally acted upon, 
will remain alive and kicking, especially kicking, 
until the last horn blows on March 4, 1919. Thus, 
while the special session was very closely limited 
to the consideration of war measures, it afforded 
an opportunity for the introduction of a large 
number of bills and resolutions which are not dead 
because Congress has adjourned, but which will 
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keep advantageous positions upon the dockets of 
various committees when Congress begins its regu- 
lar work next December. 

It may be taken for granted that the coming 
session will also be a war session, in a broad sense. 
Indeed, the entire Sixty-fifth Congress will be writ- 
ten into our contemporary history as a war Con- 
gress. More fabulous appropriation bills will be 
passed and more drastic measures of taxation will 
be enacted. 


General Gegislation Now Demanded 


But the general needs of the country now demand 
attention, and at the coming session Congress must 
take up the general legislative program. In fact, 
it will be a matter of great urgency for the House 
and Senate to consider general legislative measures 
for the welfare of the country to strengthen our 
business institutions, and to improve the internal 
condition of the nation in order that it may bear 
more easily the great strain put upon it by the 
war. In that sense, general legislation will be war 
législation also. 

Near the top of the list of measures introduced 
at the special session, but not passed, is the Webb 
bill, legalizing export combinations organized for 
the extension of foreign trade. A gallant attempt 
was made in the closing days of the special session 
to pass this bill through the Senate, after it had 
run the gauntlet of the House. But the opponents 
of the measure blocked its way and sent it down to 
a spectacular defeat. 

At the time it was beaten, however, it required 
only a corporal’s guard to stop the triumphant 
course of the most popular measure, as Congress 
was making herculean efforts for a speedy get- 
away. Three or four obstructionists, like La Fol- 
lette of Wisconsin, Cummins of Iowa, and Reed of 
Missouri, throttled it with little effort, in spite of 
the great pressure for its passage brought to bear 
upon the Senate by business organizations through- 
out the country. 


How the Webb Bill Was Held Up 


The bogeyman used to scare the Senatorial] chil- 
dren into letting go of the Webb bill was conjured 
up in the first instance by La Follette, the Wiscon- 
sin statesman, who is against the war, and for 
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whose expulsion from his high office numerous 
petitions are now on file in the Senate. La Follette, 
early in the fight on the Webb bill, declared it was 
intended to emasculate the Sherman and Clayton 
anti-trust laws. 

This was sufficient for Senator Reed, whose favor- 
ite indoor sport is the baiting of the octopus. Give 
Reed a stout hobby horse and a long wooden spear, 
and set him jousting up and down the halls of Con- 
gress against the trust dragons, and he makes poor 
old St. George look like thirty cents. 

Cummins of Iowa is also some trust buster. He 
was elected to Congress on an anti-railroad plat- 
form, and since the leading carriers of the country 
turned over a new leaf and began to be good Cum- 
mins has had to hustle to find another target for his 
lance. His favorite pastime is throttling the Stand- 
ard Oil Company and the big steel corporation, and 
when he is in full swing on the floor of the Senate 
gallery tickets are at a big premium. 

Curiously enough, however, seats on the floor are 
at a correspondingly heavy discount. Cummins’ 
colleagues are perfectly willing to let him talk, but 
there is no rule of the Senate to compel them to 
listen, so he does his orating to the galleries. 


Anti-Trust Laws Not Nullified 


As a matter of fact, it is utter nonsense to charge 
that the Webb bill nullifies the anti-trust law. No 
reputable lawyer outside the Senate has ever made 
such an allegation. Many good lawyers believe that 
the Sherman and Clayton laws do not apply te 
export trade; in other words, that combinations 
and associations which could not legally be organ- 
ized to carry on domestic business could properly 
be set on foot to conduct an export business exclu. 
sively. 

If every business man in the country could be 
brought to agree with these lawyers there would 
be no occasion for the passage of the Webb bill. 
But in view.of the fact that there is a difference 
of opinion among the legal sharps, your average 
business man is from Missouri. He knows that to 
do a big export business you have got to have the 
support of the banks and a good line of credit. 

The banks are always from Missouri. They are 
not lawyers, and they do not pretend to know the 
law, but the first thing they are taught when they 
learn the banking business is not to take chances. 

Therefore, so long as the bankers believe there 
is some doubt as to whether the anti-trust laws 
govern export as well as domestic business capital 
will be difficult if not impossible to secure for the 
exploitation of foreign trade by combinations of 
associations. For this reason, Congress must pass 

the Webb bill, or some similar measure, or the Amer- 
‘ ican business men will reluctantly permit a large 
share of foreign trade to fall into the hands of 
foreigners whose governments are _ farsighted 
enough to help instead of hinder them. Congress, 
at its coming session, ought to pass the Webb bill 
without delay. Behind it will be strong pressure, 
including the President of the United States. 


Stevens Bill Stock Up 


There is a rainbow across the Congressional sky 
for the friends of the Stevens price maintenance 
bill. One leg of this beautiful span of hope rests 
on the bosom of the Atlantic and the other on the 
Pacific. 

President Wilson placed it in the heavens when he 
picked William C. Adamson out of the House of 
Representatives the other day and made him a 
member of the Board of United States General Ap- 
praisers, with headquarters in New York. Adam- 
son of Georgia, the Foxy Grandpa of the price 








“Congress at its coming 
session ought to pass the 
Webb bill without delay, 
with the backing of the 
President.” 




















maintenance crusade, has held the post of chairman 
of the House Committee on Interstate and Foreign 
Commerce ever since Representative Stevens of New 
Hampshire introduced his famous bill, and for that 
reason, if for no other, the bill has been strangled 
in committee year after year, while its friends have 
fought in vain to bring it before the house. 

Parliamentary pirates occasionally make their ap- 
pearance in Congress, and sometimes they get to be 
chairmen of the big committees. When they do 
they nail the black flag to the mast, and so long 
as they hold office the other members of their com- 
mittees are mere marionettes, strung on wires, who 
go dancing into committee meetings and then go 
dancing out again, leaving the autocratic chairman 
to regulate the legislative docket. 


Adamson’s Strong-Arm Methods 


Adamson has been more than a pirate. He has 
not only prescribed the measures that should be 
reported from his committee, but at times he has 
decreed that for weeks together the committee 
should not meet. 

At times, when a measure to which he was op- 
posed seemed to be gaining in popularity as a result 
of strong arguments delivered at hearings, he has 
scuttled the hopeful little ship by suspending the 
hearings for the remainder of the session. 

Even the Speaker of the House could not do so 
arbitrary a thing and get away with it, but a cold- 
blooded committee chairman can do lots of things 
no Speaker would dare attempt. ~° 

When Congress meets in December there will be 
a new man at the helm in the Committee on Inter- 
state and Foreign Commerce. It will probably be 
Representative Thetus W. Sims of Tennessee, a ro- 
tund, soft-spoken, but tolerably clear-headed old 
gentleman, who has served many years in Congress, 
and who would pause a long time before he would 
attempt to pull some of the stunts Adamson has 
carried off without the flicker of an eyelash. With 
Sims at the head of the committee it’s dollars to 
doughnuts the Stevens bill will be voted on, at least. 

And a vote on the measure is all its friends ask. 
For years they have labored early and late getting 
before Congress the business arguments in favor 
of a reasonable degree of price control] by the manu- 
facturer of identified merchandise, and they have 
not hesitated to assert that they have a majority 
of the House pledged to vote for the Stevens bill 
whenever it can be brought out of committee. Seo 
far as the committee itself is concerned there would 
have been not to exceed half a dozen votes out of 
the twenty-one members cast against the measure 
in the Sixty-fourth Congress, if Adamson could 
have been induced to permit a ballot to be taken. 

Of one thing you may be sure, there will be a 
vote on the Stevens bill next winter. 
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Liberty Loan in the 
Hardware Trade 


HE Governor of the New York Reserve 

Bank, Benjamin Strong, has asked the 
co-operation of the hardware and _ allied 
trades during the nation-wide campaign for 
the second Liberty Loan, as he did with the 
representatives of the various other trades 
and professions in this Reserve Bank Dis- 
trict. 

His request was made to the Executive 
Committee of the Hardware Metals and A\I- 
lied Trades Division of the Citizens’ Pre- 
paredness Association, originally organized 
last April to assist in recruiting 10,000 addi- 
tional guardsmen for the New York State 
Militia at the urgent request of Governor 
Charles S. Whitman, through Colonel Charles 
H. Sherrill, then a member of his staff. 

In the meantime Colonel Sherrill had been 
made a Brigadier General and on Sept. 1 be- 
came Adjutant General of the State of New 
York, and because of the war situation Gov- 
ernor Whitman and General Sherrill earnest- 
ly requested that the Executive, Finance and 
Recruiting Committees organized to conduct 
the recruiting campaign be kept intact for 
possible service arising from war conditions. 

When the request for action from the Lib- 
erty Loan managers came, William A. Gra- 
ham, chairman of the executive committee of 
the Hardware Division, called its members 
together at once, the first meeting being held 
Oct. 3 at the Hardware Club. Since then the 
three committees have constituted themselves 
into a Special Liberty Loan Committee, with 
headquarters in the offices of John H. Gra- 
ham & Co., 113 Chambers Street. 

The members of this committee, all promi- 
nent in the trade, are as follows: Wm. A. 
Graham, chairman, John H. Graham & Co.; 
R. H. Ismon, vice-chairman, American Can 
Co.; Wm. H. Taylor, THE HARDWARE AGE 
and Iron Age; H. S. Demarest, Greene 
Tweed Co.; George F. Taylor, Corbin Cabi- 
net Lock Co.; John Sargent, Sargent & Co.; 
T. H. Taylor, American Steel & Wire Co.; 
G. H. Richards, Remington Typewriter Co.; 
Bernard Ris, U. T. Hungerford Brass & Cop- 
per Co.; Wm. F. Forepaugh, Herring-Hall- 
Marvin Safe Co.; R. J. Atkinson, Represen- 
tative Metropolitan Hardware Association ; 
Edward H. Darville, THE HARDWARE AGE; 
George Chatillon, John Chatillon & Sons; 
R. B. Budd, U. S. Steel Products Co.; W. A. 
Tucker, H. A. Rogers Co.; R. G. Thompson, 
Lufkin Rule Co.; D. T. Mallett, Hardware 
Dealers Magazine; A. C. Penn, A. C. Penn, 
Inc.; E. T. Kiggins, E. T. Kiggins; Edgar 
Higgins, Secretary, 113 Chambers Street, 
Phone, 2250 Worth. 
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Four meetings of this committee have 
been held at the Hardware Club in quick suc- 
cession and with full attendance, so the work 
might be started in the least possible time. 

Edgar Higgins, a bond salesman with the 
Equitable Trust Company, was assigned by 
Governor Strong to assist in the technical 
work of securing subscriptions to the loan. 
He was formerly with the Simmons Hard- 
ware Company, St. Louis, Mo., later with 
Landers, Frary & Clark, New Britain, 
Conn., and was made secretary of the com- 
mittee. 

Representative houses in the hardware 
trade were asked to detail some of their best 
live-wire salesmen to give their time exclu- 
sively to this drive for $3,000,000,00 in a 
campaign to end Oct. 27. In accordance with 
this call nearly 50 of these men were as- 
sembled Oct. 13, when for two hours detailed 
instructions were given. 

Mr. Higgins explained the technical aspects 
of the coming campaign, answering ques- 
tions as they were asked. Then the chair- 
man, Graham, very definitely and incisively 
drilled into the minds of those present the 
great importance of raising this money in 
the time set. He also laid emphasis on the 
necessity for a large over-subscription be- 
cause of its effect on the Central Empires. 

At a meeting on Monday William H. Tay- 
lor cautioned the canvassers about possible 
subterfuges that might develop and offered 
other valuable hints. He was followed by 
J. H. Kennedy of Hardware Dealers Maga- 
zine along similar lines. 

When hardware merchants, manufacturers 
and their employees are approached by 
workers in this campaign they should realize 


that this is very much their own specific per- 


sonal responsibility, or that, as Governor 
Whitman said in June that they must “Come 
across or the Kaiser will.” 

The real business of the committee is to get 
the greatest possible amount of money for 
Uncle Sam, but there is a pardonable pride 
in measuring up well with the other trades 
and professions with whom our totals will be 
compared. 

It must always be kept in mind that we are 
only contributing dollars on an investment 
basis, backed by the best security on earth, 
yielding 4 per cent interest, while our best 
manhood is offering itself body and soul. 

A quick response and huge over-subscrip- 
tion will hearten the Sammies and depress 
the Teutons. 

Applications for posters and literature ex- 
plaining the salient features of this loan can 
be made to Edward H. Darville, Director of 
Publicity of the Special Liberty Loan Com- 
mittee at 113 Chambers Street, New York, 
offices of John H. Graham & Co. 
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Wilson Names Liberty Day 





Urges People to Assemble in Their Respective 
Communities Oct. 24 and Pledge Govern- 
ment Their Fullest Measure 
of Financial Support 


Washington, Oct. 14.—President Wilson to-night issued the following 
proclamation : 

The second Liberty Loan gives the people of the United States another 
opportunity to lend their funds to their Government to sustain their country 
at war. The might of the United States is being mobilized and organized to 
strike a mortal blow at autocracy in defence of outraged American rights and 
of the cause of liberty. Billions of dollars are required to arm, feed and 
clothe the brave men who are going forth to fight our country’s battles and 
to assist the nations with whom we are making common cause against a 
common foe. To subscribe to the Liberty Loan is to perform a service of 
patriotism. 

Now, therefore, I, Woodrow Wilson, President of the United States of 
America, do appoint Wednesday, the twenty-fourth of October, as Liberty 
Day, and urge and advise the people to assemble in their respective com- 
munities and pledge to one another and to the Government that represents 
them the fullest measure of financial support. 


On the afternoon of that day I request that patriotic meetings be held 
in every city, town and hamlet throughout the land, under the general direc- 
tion of the Secretary of the Treasury and the immediate direction of the 
Liberty Loan committees which have been organized by the Federal Reserve 
banks. 

The people responded nobly to the call of the first Liberty Loan with an 
oversubscription of more than 50 per cent. Let the response to the second 
loan be even greater and let the amount be so large that it will serve as an 
assurance of unequalled support to hearten the men who are to face the fire 
of battle for us. Let the result be so impressive and emphatic that it will 
echo throughout the empire of our enemy as an index of what America 
intends to do to bring this war to a victorious conclusion. : 

For the purpose of participating in Liberty Day celebrations all em- 


ployees of the Federal Government throughout the country whose services 
can be spared may be excused at 12 o’clock Wednesday, the twenty-fourth of 


October. 

In witness whereof I have hereunto set my hand and caused the seal of 
the United States to be affixed. 

Done in the District of Columbia, this twelfth day of October, in the year 
of our Lord one thousand nine hundred and seventeen, and of the Independ- 
ence of the United States of America the one hundred and forty-second. 


WOODROW WILSON. 


By the President, 
ROBERT LANSING, Secretary of State. 
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Trade Conditions and Iron, Steel and Hardware Prices 


NEW 


Office of HARDWARE AGE, 

New York, Oct. 15, 1917 
OBBERS report the customary volume of autumn 
¥ business, adding that general conditions have not 
changed appreciably of late and are not expected to. 


Some are also convinced that there is no likelihood of 


appreciable shrinkage in prices in the near future. 
They call attention to the slow progress in price reduc- 
tion, notwithstanding the action of the Government on 
prices already established to regulate purchases for 
its own account and that of the Allies. 

Another point made is that with few exceptions, 
attributable to well-understood causes, finished mer- 
chandise is coming along no faster than for a long time 
past. Owing to the pronounced shrinkage in the erec- 
tion of buildings, especially dwellings other than apart- 
ments in the more densely populated sections for occu- 
pancy at high rentals, builders’ hardware, in common 
with, for instance, window glass, oils, paints, varnishes 
and like materials, move slowly. Distributors have 
found it easier to keep better assorted stocks of builders’ 
hardware than usual. Yet these and kindred goods in 
the same category remain at the high figures. 

Such lines as stove boards, stove pipe, elbows and 
dampers seem to be less in demand than formerly, 
owing to the growing use of gas ranges, electrical 
devices and the increasing use of steam heat for house- 
hold purposes. 

Some merchants note that retailers are conservative 
in their purchases for the same reasons that influence 
jobbers. A prominent salesman handling many lead- 
ing lines, recently back from the Middle West where he 
sells the largest trade, says that large jobbers who told 
their salesmen during the usual July conferences that 
they were not expected to secure many orders for 
spring delivery are surprised to get many orders for 
spring goods. 

It must be remembered that farmers, mechanics and 
wage earners generally never have received such high 
prices for their products and services as now. It is 
the belief of many observers that because there is so 
much available funds consumers are likely to buy 
liberally for the coming season. 

People familiar with the situation in Kansas and 
Oklahoma say many in those States have gone oil 
crazy, that some of them are making fortunes fast 
and spending money freely. Also that Kansas City is 
the fifth city in the United States in the oil industry 
in volume of bank deposits derived from the oil busi- 
ness, and that people are spending money like the pro- 
verbial drunken sailor. 


Rope.—Orders for rope coming through the mails 
from regular trade are running lighter in some direc- 
tions, as is expected at this time of the year. Neverthe- 
less at frequent intervals makers say they get inquires 
for large quantities from the National Government, 
which usually materializes into actual orders; all of it, 
in fact, going to someone in the trade. One such late 
inquiry totalled nearly 200,000 lb. of the highest grade 
of Manila rope, all of which balances very favorably 
losses from customary trade sources. 


CHIC 


Office of HARDWARE AGE, 
Chicago, Oct. 13, 1917 
HE cooler weather has been a great aid to business. 
Jobbers have been busy the last week shipping out 
orders taken early in the season on sleds, skates, snow 
shovels, ice scrapers and all seasonable goods. 
Collections, while not up to last month’s standard, 
are reported satisfactory. 
Steel is very uncertain, pending further price regu- 
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Rope prices are still as follows: 

Manila rope, first grade, is 33c.; second grade, 32c., and 
third grade, 28c. base per Ib Manila bolt rope is 38c. base 
per Ib 

Sisal rope, first grade, is 23c. and second grade 20c. base 
per Ib Hide, bale and hay rope, medium, oiled, first grade 
is 24'4ec. and second grade 20'44c. base per Ib 

Tarred lath yarn is, first grade, 23c., and second grade 20« 
base per Ib 

WINbow GLASS.—Manufacturers of window glass are 
still undecided as to when fires will be started for the 
new blast, but it will be late in any event, it is an- 
nounced. Current demand is only moderate for the 
same reasons that have long prevailed; for instance, 
extreme prices for raw materials and labor, coupled 
with the slack trade owing to greatly reduced building. 
Very little new construction work is being started, 
which reacts on sales of glass. Distributors say they 
have a fair number of orders on hand, but they con- 
sist largely of items on the books for some time. 

Window glass, B single thick, first three brackets, is 80 
ind 20 per cent; all A quality and B larger than first three 
brackets, single thick, 80 and 10 per cent; all A double thick 
s0 and 10 and all B double thick 80 and 15 per cent dis- 
count. Picture glass, AA grade, ranges from 80 to 80 and 
10 per cent discount, all from jobbers’ lists The prices 
named are regarded as only temporary and subject to 
change without notice. 

NAVAL SToORES.—Naval stores are firmly held with 
little indication of any easing of conditions at southern 
primary points. Spot demand in nearby territory, 
however, is of more conservative character. 

Spot prices on turpentine, in yard, are 51 to 51%4c. per gal 

tosin prices are, for common to good strained, on the 
basis of 280 lb. per bbl., $6.80 to $6.85 and D grade $6.80 
to $6.95 per bbl 

LINSEED O1L.—There is little or no demand, promi- 
nent crushers say, for linseed oil, and consequently 
considerable weakness in the seed market. Because 
there is so small an outlet for oil this condition in turn 
reacts on seed. The reasons given, as in several other 
lines, is the pronounced lack of building, often referred 
to as hardly worth mentioning. 

Linseed oil, raw, city brands, card rates, is quoted at $1.20 
in lots of 5 or more bbl. and $1.21 per gal. for less quantities 

State and western oil, however, can be bought for from 
3 to 4c. less per gal. with a range from $1.17 to $1.18, and 
city oil, in some cases, as low as $1.19 to $1.20 per gal., 
according to the desirability of order. 

Wire NaiLts.—Distributors seem to be getting all the 
business they can well take care of in wire nails. 
October business has begun fairly well, all conditions 
considered, but is less than it would be if more nails 
were available. Receipts in some instances have been 
better since the Leginning of September, but principally 
on back orders. 


Wire nails are held at $4 to $4.05 base per keg and often 
bring higher prices. 





Cut NaiLs.—Considerable shrinkage in construction 
work has caused a diminution in this product, which is 
most apparent in and about New York. One cause of 
this falling off in building, especially of speculative 
building, is that builders must borrow money which is 
more difficult to get. There is also considerable trouble 
getting steel. 


Cut nails are bringing from $5 to $5.15 base per keg, and 
some are getting $5 per keg base f.o.b. mills. 


lation. Practically no steel is to be had at the new 
prices. Unfilled orders on the books of the Steel Cor- 
poration decreased in September nearly 600,000 tons. 
It is reported that the steel companies are running 95 
per cent capacity and most of their product is used on 
government contracts. Quotations on pig iron are a 
little below the usual levels and business is limited 
because of the uncertainties of the future. The pro- 
duction of pig iron in September was 3,133,954 tons, 
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a decrease of 113,993 tons from the total of August 
and of 68,412 from that of September, 1916. Ship- 
ments of ore from the Lake Superior district are re- 
ported ‘up to Sept. 30 as 32,856,958 tons, against 34,- 
107,099 tons for 1916. ; 

The buyers and sellers of copper are greatly dis- 
tressed over the constricted condition of the market. 
The output of the mines this year has declined 200,- 
000,000 pounds on account of labor strikes, yet the 
demand is seemingly as great as ever. The price fixed 
by the government of 23%c. per pound forbids the sale 
f metal below this price. Some sales have been made 
at higher figures, but deliveries are necessarily so small 
that the consumers are beginning to close their plants, 
and probably the government will be called upon to 
take some further action unless the present blockade is 
broken. ; 

e transportation problem is becoming more serious 
and deliveries from the East consume at least two 
weeks longer than a month ago. Freight shipments 
which formerly took a week or 10 days from the East 
now take 30 days. 

Snow SHOVELS.—The cold weather the last few days 
has stimulated the demand for snow shovels. Dealers 
have been asking jobbers to make deliveries on orders 
which were taken early in the year. Jobbers’ stocks 
are fair. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 200 
wood shovels, $3.55 per doz.; No. 02, $4.00 per doz. Galva- 
nized with wood handle No. 33, $9.00; No. 34, $9.75 per doz 
Black steel with wood handle No. 40, $6.50 per doz.; No. 015, 
$7.10 per doz 

The above prices are in lots for one-half dozen or more 
If less than half dozen is ordered, 10 per cent will be added 
to the above price. 

SIDEWALK AND SNOW ScRAPERS.—Sales of sidewalk 
and snow scrapers compare favorably with those of 
snow shovels. Jobbers report that all orders for 
scrapers have been filled and that their stocks are good. 

We quote from jobbers’ stocks, f.o.b. Chicago, in dozen 
lots. No. 2 sidewalk scrapers, $4.75 per doz.; No. 6, $3.25 
per doz.; No. 75 snow scraper, $6.75 per dozen. 

S.eps.—Shipments are being made by the jobber on 
orders taken early in the season, and dealers who failed 
to take advantage of the prices prevailing then are 
coming into the market and buying heavily at present 
prices. Jobbers have good stocks of all grades on hand 
and are making prompt deliveries. 

We quote from jobbers’ stocks, f.o.b. Chicago: Children 
Cutters No. 3, $33.00 per doz.; No. 5, $49.50 per doz.; No. 8, 
$66.00 per doz. No. 86, wood sled, $4.15 per doz.; No. 110 
wood sled, $8.90 per doz. Wood coasters No. 5, $3.75 per 
joz.; No. 10, $5.50 per doz.; No. 12, $9.00 per doz. Steel 
‘oasters, No. 131, $12.40 per doz.; No. 133, $22.60 per doz. 
Torpedo racer, $27.00 per doz. 

SKATES.—Dealers, in anticipation of the holiday 
trade, have been increasing their orders for skates. Job- 
bers have a fair assortment on hand and are making 
prompt deliveries. 

We quote from jobbers’ stocks, f.o.b. Chicago: Boys’ or 
men’s plain rocker, No. 1000, bright steel skates, 66c. per 
pair; No. 1005 nickel plated, 90c. per pair; girls’ No. 310B, 
$1 35 per pair; No. 6004, $2.00 per pair. Barney & Barry's 
boys’ or men’s hockey skates, No. 152%, $3.50 per pair 
Girls’ hockey skates, No. 412B, $1.80 per pair. Johnson's 
skating outfit, which consists of skates attached to shoes, 
$7.50 per pair. No. 11 skating outfit, $5.00 per pair; No. 15 
ladies’, $6.00 per pair. 

WASH BoILers.—Satisfactory sales have been re- 
ported for this week. Jobbers’ stock are fair and prices 
remain the same. 

We quote from jobbers’ stocks, f.o.b. Chicago: Tin boilers 
with copper bottom, No. 178, $25.50 per doz.; No. 179, $27.50 
per doz.; all copper boilers, No. 8, $52 per doz.; No. 9, $55 
per doz.; galvanized boilers, No. 118, $18.75 per doz.; No. 
119, $20 per doz. 

Stove SHOVELS.—The cold weather the last few days 
has stimulated the demand for stove shovels and job- 
bers’ stocks are short on several grades. Prices remain 
the same as last reported. 

_ We quote from jobbers’ stocks, f.0.b. Chicago; No. 900, 
— rolled handle, 45c. per doz.; No. 100, double oval 
anele, 91.09 per doz.; No. 800, black japan one-piece steel, 
, per doz.; No. 16, double nickel plated, $2.25 per doz. 

Rex SirTers.—The demand for ash sifters has been 
above normal. Jobbers’ stocks are fair and prices re- 
main unchanged. 

We quote from jobbers’ stocks, f.0.b. Chic: : Plai 

. C 1 s’ § Bt. icago: Plain wood 
as > sifters with black wire, $1.20 per doz.; plain wood with 
6 ero bt. he per doz.; wooden sifters, especially 
acapted for barrels, No. 06, $3.85 pe Z.: galv: 2 ¢ : 
sifters, No. 104, $33 per a ) per doz.; galvanized barrel 
LANTERNS.—An unusual demand for lanterns has 
ee this last week, especially from the rural 
‘districts. Stocks are fair. 
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We quote from jobbers’ stocks, f.o.b. Chicago, as follows : 
No. 242 tubular, $7.30 per doz.; side lift lanterns, No. 240, 
$6.75 per doz.; the large size cold blast, No. 2, $11.50 per 
doz.: No. 299, tubular dash lantern, $10.25 per doz. 

CoaL Hops.—The demand for coal hods continues. 
Since the cold weather has put in its appearance job- 
bers report that their stocks are only fair and prices 
are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago Common 
japan open coal hod, 15-in., $3.25 per doz.; 16-in., $3.50 per 
doz. ; 17-in., $3.90 per doz. ; 18-in., $4.35 per doz.; 20-in., $5.85 
per doz. Japan funnel top, 17-in., $4.95 per doz.; galvanized 
open top, 16-in., $9 per doz.; 18-in., $9.60 per doz. Common 
galvanized open, 16-in., $5.55 per doz.; 17-in., $6 per doz. ; 
18-in., $6.50 per doz.; 20-in., $8.25 per doz Funnel top gal- 
vanized, 17-in., $7.40 per doz.; 18-in., $8 per doz 

FAMILY SCALES.—Sales of family scales are still sat- 
isfactory; the demand is due to the fact that the con- 
sumer wishes to check back weights. Prices remain 
firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Family 
scales without scoop, $1.75 each; family scales with scoop 
$1.95 each; spring balance, 25 Ib., $3.75 per doz.; 50 Ib., 
$7.50 per doz. 

Stove Boarps.—Orders for stove boards continue 
very heavy. Stocks are running low on some sizes. 
Prices remain unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, in broken 
case lots: Crystal stove board, 24-in. x 24-in., $8.35 per doz. ; 
30-in. x 30-in., $13.80 per doz.; 36-in. x 36-in., $20.30 per doz. 

PAINT BRUSHES.—The fall painting has stimulated 
sales in paint brushes. Prices remain unchanged and 
stocks are fair. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 18 paint 
brush, 3-in., $6.60 per doz.; No. 18, 4-in., $11.70 per doz. ; 
No. 18, 5-in., $18.70 per doz Varnish brushes, 2-0, $4.15 
per doz.; 3-0, $4.70 per doz.; 4-0, $5.65 per doz 

STEEL SHEETS.—The jobber has not changed his price 
and stocks are about depleted, with deliveries very slow. 
Not only are the mills making poor deliveries, but 
transportation facilities have had a tendency to retard 
deliveries. 

We quote from jobbers’ stocks, f.o.b. Chicago, 28-gage 
galvanized sheets, $11 per 100 Ilb.; 28-gage black sheets, $9 
to $9.50 per 100 Ib 

GARDEN TooLs.—Jobbers report that their sales for 
future deliveries still continue very satisfactory. Prices 
for spring delivcry remain the same, and, judging from 
reports of the manufacturer, they will be in a position 
to meet the demand which is expected to be exception- 
ally heavy. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Manure forks, best grade long handled, four tines, with 
plain ferule, $9 per doz.; with strap ferule, $10 per doz. ; five- 
tine forks, plain ferule, $11.60 per doz.; strap ferule, $12.50 
per doz.; long handled, six-tine forks, with plain ferule, 
$13.40 per doz.; strap ferule, $14.35 per doz.; No. 2 Green- 
leaf spading shovels, $9.75 per doz.; Midlothian seconds, $9 
per doz.; best grade, four-tine spading forks, $9.90 per doz. ; 
cheaper grade, $7.25 per doz.; malleable rakes, 14-in., $3.40 
per doz.; steel bow rakes, 14-in., $6.05 per doz.; wire lawn 
rakes, 24 teeth, $5.50 per doz.; wood lawn rakes, 20 teeth 
$3.75 per doz.; standard garden hoes, best grades, $8.25 per 
doz., cheap hoes and riveted handles, $3.10 per doz.; ladies’ 
hoes, $4.80 per doz. 


BUILDING PAPER.—Owing to the falling off of build- 
ing industries the demand for building paper has been 
very light. Jobbers are carrying very small stocks and 
are able to fill all orders promptly. Prices remain the 
same as last reported. 


We quote f.o.b. Chicago on building paper as follows: 
ted rosin sheathing paper, 20-lb. rolls at 54e. per roll; 
25-Ib. rolls, at 67c. per roll; 30-lb. rolls, at Sle. per roll 


WHITE LEAD —There seems to be a falling off in the 
demand for white lead and sales are below normal. 
Jobbers’ stocks are fair and prices remain the same as 
last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, Carter’s 
white lead, in 100-Ib. lots, $12.25 per 100 Ib 

Giass.—Sales are reported very light and prices 
firm. Jobbers’ stocks are about normal. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Single strength A, first three brackets to 40-in., 85 per cent 
off; all sizes over 40-in., 84 per cent off; all sizes of double 
strength AA, 85 per cent off. 

SAND PaAPeR.—The demand for sand paper is con- 
fined to factory sources. Dealers report sales very 
light. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 sand paper, best grade, $6 per ream cheaper grade. 
$5.40 per ream. 

SoLpER.—The demand for solder is about normal and 
stocks are fair. Prices remain firm. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Warranted half and half solder, 41c. per Ib.; No. 1 plumb- 
ers’ solder, 39c. per Ib. 


RorpeE.—The government is using large quantities of 
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rope. Jobbers report that their sales are very light 
and that they are able to make immediate deliveries 
of all orders which they receive. Prices remain the 
same as last reported. 

We quote to retailers, f.o.b. Chicago, as follows No. 1 
manila rope, 33%4c. per lb. base; No. 2 manila rope, 32%%4c 
per lb. base; No. 3 manila rope, 28%4c. per Ib base; No. 1 
sisal rope, 23'4c. per lb. base; No. 2 sisal rope, 2044c. per Ib 

PouLTRY NETTING.—Sales on poultry netting which 
are being booked for next year are very light. Orders 
are being taken based only on the new discounts and 
lists. 

From jobbers’ stocks, f.o.b. Chicago, galvanized after weav- 
ing, 50-10 per cent; galvanized before weaving, 50 per cent 

Tacks.—The demand for tacks are very light and 
prices remain firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Upholsterers’ 
tacks, 6 oz. 25-lb. boxes, 17c. per Ib.; bill posters’ tacks, 
6 oz., 25-lb. boxes, 16%%c. per Ib. 

WEATHER Strip.—A rush of orders is the jobbers’ 
report on sales of weather strip. This has been brought 
about by the cold weather existing the last few days. 
Stocks are running low on some sizes. 

We quote from jobbers’ stocks, f.o.b. Chicago: Wood and 
felt, %-in. wood, $1.43 per 100 ft.; %-in., $1.43 per 100 ft 
1™%-in., $2.85 per 100 ft. 

SasH Corp.—The report of sales on sash cord is very 
light. This is accounted for by the falling off of con- 
struction. Sales are confined mostly to repair jobs. 

We quote from jobbers’ stocks, f.o.b. Chicago: Common 
sash cord, No. 8, $10.55 per doz.; No. 7, $9.70 per doz. hanks 

SASH WEIGHTS.—The demand for sash weights has 
been very light. Prices remain firm and stocks are low. 

We quote from jobbers’ stocks, f.o.b. Chicago: In ton lots, 
sash weights, $40 per ton; in smaller lots, $41 per ton. 

Screws.—There has been no change in the price of 
screws this last week and sales have been reported 
normal. 


We quote from jobbers’ stocks, f.0.b. Chicago, as follows: 
Flat head, bright screws, 70-10-10; round head blued, 65-10- 
10; flat head brass, 42%4-10-5; round head brass, 40-10-5. 


NuTs AND Bo.ts.—Jobbers report very slow deliv- 
eries from the mills, but that the demand is about 
normal and prices are firm. 


We quote to retailers, f.o.b. Chicago, from jobbers’ stocks, 
is follows: Machine bolts, up to % x 4 in., 40-10 per cent dis- 
count; larger sizes, 30 per cent discount; carriage bolts, up to 
% x 6 in., 40 per cent discount; larger sizes, 25 per cent dis- 
count; hot pressed nuts, square, $2.60, and hexagon, $2.60 off 
per 100 lb. Lag screws, 45 per cent discount. 


Fites.—There has been no change in the price of 
files since last reported. Stocks are light and deliveries 
to the jobber slow. 


Nicholson files, 50-10-2144 ; New American, 60-744 ; Disston, 
»0-10-5; Black Diamond, 50-10 

PAINTS.—The farmer has come into the market for 
house and barn paint and sales are reported very satis- 
factory. Prices remain unchanged and orders are 
being filled promptly by the jobber. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
No. 1 house paint, $2.80 per gal.; second grade, $2.25 per 
gal.; third grade, $1.50 per gal 

Wire CLotH.—Manufacturers are accepting orders 
subject to the new schedule of prices which are to be 
announced the last of this month. Jobbers are taking 
small orders subject to stock on hand at prices as 
follows: 

We quote from jobbers’ stock only f.o.b. Chicago as follows 





Black Galvanized 
12 mesh. $1.90 $2.45 per 100 sq. ft 
16 mesh. . 2.95 3.35 per 100 sq. ft 


18 mesh. = ‘ . 3.75 4.25 per 100 sq. ft. 
BARB WIRE.—The continued demand for barb wire 


has about depleted the jobbers’ stock. The farmers are 
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Office of HARDWARE AGE, 

Pittsburgh, Oct. 16, 1917. 
| AST week the Government established further steel 
4 prices, fixing the price of soft Bessemer and open 
hearth billets at $47.50, billets under 4 x 4 in. at $51, 
and sheet bars at $51, f.o.b. cars Pittsburgh or Youngs- 
town. For a long time Pittsburgh and Youngstown 
have been regarded as steel billet centers, most of the 
sales of steel billets and sheet bars to consumers in the 
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using large quantities for fencing purposes. Deliveries 
from the mills are slow and are being curtailed by the 
transportation facilities. Prices are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Painted barb wire, in less than carload lots, $4.10 per 100 It 
galvanized, $4.80 per 100 Ib. 

TIN PLATE.—There has been no change in tin plate 
since last reported. Jobbers’ stocks are very light and 
deliveries from the mills are uncertain. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
20 x 28 IC tin, 200-lb. boxes, at $24. A better grade, 214-jp 
boxes, at $29; 20 x 28 IX tin plate, cheaper grade, at $26.75. 
better grade, 270-lb. boxes, at $28.00. 20-lb. coating, Amer- 
ican A old style, at $26.75. 

PITCHER Spout PumMps.—The demand for pitcher 
spout pumps continues and jobbers’ stocks are only 
fair. Prices remain the same as last reported. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
No. 1 pitcher spout pumps, $1.55; No. 2 pitcher spout pumps, 
$1.65. 


WHEEL BARROWS.—The demand for wheel barrows 
is confined principally to road work. Prices remain 
unchanged. 

To retailers, f.o.b. Chicago, No. 2 common bolted wood 
barrows, $22.50 per doz.; No. 4, tubular barrows, $72 per doz. ; 
angle steel leg garden barrows, No. 15, $36 per doz.; No. 5, 
$45 per doz. 

PUTTY AND GLAZIERS’ POINTS.—Sales on putty and 
glaziers’ points are very light and sales are confined 
mainly to repair work. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Putty in 100-lb. kits, $3.35; glaziers’ points, No. 1, large 
No. 2, medium, and No. 3, small, 1 doz. in a package, 60c. per 
doz. packages. 

COMMON Woop Faucets.—There has been no change 
in the price of wood faucets. Sales are very satisfac- 
tory and stocks are fair. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Common wood faucets, No. 2, 75c. per doz.; No. 3, 99c. per 
doz. ; No. 4, $1 per doz.; No. 5, $1.25 per doz.; No. 6, $2 per 
doz. 


WRAPPING PAPER.—The market on wrapping paper 
is very unsteady. Jobbers’ stocks are very light. 

We quote krafts wrapping paper, 12c. per lb.; express 
wrapping paper, 944c. per lb. 

WIRE NAILS.—Jobbers’ sales on wire nails have been 
below normal, and it is reported that the retailer is 
buying from hand to mouth. There has been no change 
in price. Deliveries from the mills are very slow, owing 
to the freight congestion. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Common wire nails, $3.95 per keg base; cement coated nails, 
$4.25 per keg base. 

STOVE PIPE AND DAMPERS.—In view of the present 
high prices, sales for stove pipe and dampers continue 
very heavy. The retailers have been placing new 
orders, having disposed of their initial shipments. 
Prices remain firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Peerless X, blued stove pipe, nested, 6 in., $17.75 per hundred; 
6§-in. blued corrugated elbows. $2.20 per doz.; adjustable 
$1.90 per doz. ; 6-in. dampers, regular, 90c. per doz. 





O1Ls.—Wholesale prices on single-barrel lots of oils, 
f.o.b. Chicago, are as follows: 

Perfection kerosene, in iron barrels, 94%4c. per gal.; head- 
light, 175 test, 21c. per gal.: gasoline, 21c. per gal. ; naphtha 
201gc. per gal.; denatured alcohol, $1.00 per gal. ; wood alco- 
hol, $1.35 per gal. 

LINSEED O1L.—Stocks of linseed oil are very good. 
Prices took a slight slump, going off one cent per 
gallon. This is accounted for from the fact that the 
flax situation has eased off. 


We quote to retailers, f.o.b. Chicago, strictly pure old 
process linseed oil, in carload lots, raw, $1.13 per gal. ; boiled, 
$1.14 per gal.; in single barrel lots, raw, $1.18 per gal.: 
boiled, $1.19 per gal. 
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Central West being made by large steel mills in those 
two districts. The Carnegie Steel Co. is a heavy seller 
of forging Bessemer and open-hearth billets, and also 
of sheet bars, furnishing the latter to some of the 
largest sheet and tin plate mills in the Pittsburgh dis- 
trict. At Youngstown the Youngstown Sheet & Tube 
Co. and the Republic Iron & Steel Co. are fairly large 
sellers of billets and sheet bars, and the Brier Hill Steel 
Co. is also a seller of sheet bars to some extent. 
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Ordinarily, the spread in prices between billets and 
sheet bars has not been over $1 per ton in favor of the 
atter, and the spread between 4 x 4 billets and small 
billets has not been more than $2 per ton, and usually 
$1 per ton. However, the Government officials saw fit 
to make the spread of $3.50 per ton between the price 
of billets and sheet bars, and between large and small 
billets, but the reason for establishing this large differ- 
ential has not been given out. There must have been 
some good reason for it or it would not have been done. 

There yet remain a large list of the smaller finished 
steel articles on which prices are to be fixed by the 
Government, these including sheets, tin plate, wire 
nails, wire pipe and other products. It is not believed 
that prices on pipe will be reduced very much, as they 
have been regarded as fairly low, based on the high 
cost of labor and steel, while in the wire industry for 
some months the American Steel & Wire Co. price for 
wire nails has been $3.20, base, per keg, while the 
independent mills have been charging $4. It is be- 
lieved the Government may see fit to establish a price 
of wire nails somewhere between $3.20 and $4, possibly 
$3.50 or higher. 

Until it is known what prices the Government will 
fix on the remaining finished steel products, it is not 
likely there will be much new business doing in iron 
and steel. The mills are filled up over the remainder 
of this year, and on some products over the first half 
of next year, at prices considerably higher than were 
fixed by the Government, and until these contracts have 
been worked off it is not likely the mills will accept 
any new orders at lower prices until their order books 
are pretty well cleaned up and they must get out after 
new business. 

A whole lot of problems yet remain to be worked 
out, notably the differential over the base price for 
different qualities of products, whether the prices will 
have more than one basing point, and the fixing of 
customs that have ruled in the trade for many years. 
It is now nearly a month since the Government fixed 
prices on pig iron and coke, yet there have been very 
few sales at the new Government price, the furnaces 
having enough old orders on their books to take their 
output for some time to come. 

General conditions in the iron and steel trade are 
quiet, and likely to remain so for some time. Con- 
sumers were well covered on material before Govern- 
ment prices were fixed, and while specifications have 
fallen off to some extent they are taking out a fair 
amount of tonnage, but only enough to meet their 
actual needs. There is a general belief that prices 
all along the line are going to be lower and the natural 
result is that not a pound of material is being bought 
on new orders that can be done without. There is a 
serious coal shortage in the Pittsburgh and Youngs- 
town districts. Only recently the Government issued 
orders that a 100 per cent supply of cars must be fur- 
nished to the Connellsville coke region in order that 
coke may be moved promptly to the blast furnaces in 
the Pittsburgh and Youngstown districts so that a 
maximum output of pig iron can be obtained. 

In the hardware trade the volume of new business is 
only moderate. Buyers are using a good deal of cau- 
tion in placing new orders in the belief that generally 
lower prices are due in the near future. In the case of 
goods that have not advanced very much in price there 
is quite liberal buying, but as a rule retail hardware 
dealers are keeping close to short in making new pur- 
chases, and are not carrying any larger stocks of goods 
than are needed to meet demands of their customers. It 
is true that many large manufacturers of hardware 
placed contracts months ago for their raw material at 
high prices, and deliveries of large quantities of goods 
on these contracts are still due the manufacturers. 

These goods will have to be taken out on the con- 
tracts, and at the higher prices, so that manufacturers 
claim they will not be able to make material reduction 
in prices until they have worked off these high price 
materials. 

Collections are reported fairly good, but money is 
tighter than some time ago. 

In two of the large retail hardware stores in this 
city the windows are filled with placards urging cus- 
tomers to buy Liberty Bonds, and even the clerks in 
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the stores when waiting on customers bring up the sub- 
ject of Liberty Bonds, and urge customers to buy as 
many as they can. The war is doing one thing and that 
is it is creating a wonderful spirit of patriotism of our 
country, and this is bound to be felt in other ways so 
that relations between buyers and sellers in the years 
to come are likely to be more cordial and closer than 
they have ever been in the past. 

WirE NAILs.—It is expected that this week the Gov- 
ernment will announce prices on wire nails, and while 
absolutely nothing is known as to what the new price 
will be, it is expected the Government will fix a price 
between $3.20 on wire nails which has been the price 
of the American Steel & Wire Co., for some time and 
$4 the price of the independent mills. In the meantime, 
the new demand for wire nails is quiet, as the trade is 
holding off placing orders because of the expected lower 
price. Specifications against contracts are only fairly 
active. The price of the American Steel & Wire Co. 
on wire nails is $3.20 base, and the prices of the inde- 
pendent mills which are largely nominal are as follows: 

Wire nails, $4 base per keg.; galvanized, 1 in. and longer, 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1 in., $2.50. Bright 
basic wire is $4.05 per 100 Ib.; annealed fence wire, Nos. 6 
to 9, $3.95; galvanized wire, $4.65; galvanized barb wire 
and fence staples, $4.85; painted barb wire, $4.15; polished 
fence staples, $4.15; cement-coated nails, $3.90 base, these 
prices being subject to the usual advances for the smaller 
trade, all f.o.b. Pittsburgh, freight added to point of delivery, 
terms 60 days net, less 2 per cent off for cash in 10 days. 
Discounts on woven-wire fencing are 43 per cent off list for 
carload lots, 42 per cent off for 1000-rod lots and 41 per cent 
off for smaller lots, f.o.b. Pittsburgh 

Cut NaiLs.—Little new business is being placed in 
cut nails, as the trade expects a small reduction, possibly 
this week. New orders are light, as jobbers and retail- 
ers do not want to take in any more cut nails than 
they need in view of the expected lower prices. 

We quote cut nails nominally at $3.50 to $3.75 in carload 


lots, f.o.b. Pittsburgh. Retail dealers charge $5 to $5.25 per 
keg from store. 


WINDOW GLASS.—Effective Wednesday, Oct. 10, new 
prices on window glass were established. They are 
much higher than those heretofore prevailing. The men 
employed in the window glass factories have made a 
demand for an advance in wages that averages 30 to 40 
per cent, and until this matter is settled the window 
glass manufacturers say they cannot definitely fix the 
new price on window glass. Most of the fires are out, 
and not much anxiety is being shown to start them 
until the labor situation is settled. The tentative prices 
fixed from Oct. 10, but which may be considerably re- 
vised later, are as follows: 

Window glass prices are as follows: B single thick, 
first three brackets, 80 & 20 per cent; A and B, single thick, 
above the first three brackets, 80 & 10 per cent; all A double 
thick 80 & 10 per cent, and B double thick, 80 & 15 per cent 
discount, but subject to change without notice. 

TWISTED DRILLS.—Local jobbers say they have a good 
deal of trouble in getting deliveries from the makers of 
twisted drills. It is said that in some cases the quality 
of the goods furnished is not up to former standards. 
This is probably due to trouble in getting raw materials 
and to searcity in labor supply. The demand is heavy 
and the usual discount is about 40 per cent off list. 

SHEETS.—There is very little activity in the sheet 
trade on account of the expected lower price to be 
named by the Government, probably this week. For 
a good while the Government has been buying blue 
annealed sheets on the basis of 6.25c.; 6.50c. for 
Bessemer black and 8.50c. for galvanized, all 28 gage. 
It is expected that the price to be fixed by the Govern- 
ment will be very close in line with the above. Nominal 
prices now ruling to the domestic trade on sheets, but 
which are likely to be considerably lower when the 
Government price comes out, are as follows: 

Nos. 9 and 10 blue annealed sheets are ruling at 8.25c. to 
&.50c., No. 28 Bessemer black 8.50c. to 9c., and No. 28 gal- 
vanized 9.50c. to 10c. in carloads and larger lots to the 
large buyers. For small lots from store the usual advances 
over these prices are charged. 

Tin PLATE.—The Government, through the Food Ad- 
ministration Board, has requested that the tin plate 
manufacturers do not name a price on tin plate for 1918 
until Nov. 1, and it is probable the new price will be 
fixed in a conference between the Food Administration 
Board and the tin plate manufacturers at Washington. 
The price of tin plate for delivery in the last half of 
this year was $7.50 per base box, but for several months 











ee 


eae 5 ae 


a orretey been 











70 


small lots of tin plate have been sold from stock at. as 
high as $15 and $16 per base box. Some tin plate makers 
have contracts on their books for all their output, not 
only for this year but over the first quarter of 1918. 
In the meantime, small lots of primes are selling at $12 
to $15 per base box. Prices on terne plate are also 
likely to be lower. 


The prices on terne plate in effect by nearly all the mills 


are as follows 8-lb. coating, 200 Ib., $16 per package; 
8-lb. coating, I. C., $16.30; 12-lb. coating, I. C., $17.50; 15-lb 
coating, I. €., $18.25; 20-lb. coating, I. C., $19; 25-lb. coating, 
I. C., $20; 30-lb. coating, I. C., $21; 35-lb. coating, I. C., 
$22: 40-lb. coating, I. C., $23 per package, all f.o.b. Pitts- 
burgh, freight added to point of delivery. 


NuTsS AND Bo.Lts.—Recently the makers of nuts and 
bolts made a revision on price of bolts to bring them 
more closely in line with the price of nuts. The new 
demand for nuts and bolts is reported to be only fair, 
the trade holding off placing orders in the expecta- 
tion that prices may be lower before long. No attention 
is being paid to export inquiry which is reported 
fairly active. 


Discounts in effect for large buyers are as follows, de- 
livered in lots of 300 lb. or more, when the actual freight rate 
does not exceed 20c. per 100 lb., terms 30 days net, or 1 per 


cent for cash in 10 days 

Carriage bolts, small, rolled thread, 40 per cent; small cut 
thread. 35 and 2% per cent; large, 25 per cent 

Machine bolts, h. p. nuts, small, rolled thread. 40 and 10 
per cent; small, cut thread, 40 per cent; large, 30 per cent 
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Office of HARDWARE AGE, 
Cincinnati, Oct. 15, 1917. 

HE Automobile Show held here last week was well 

attended by hardware dealers, who were especially 
interested in the exhibits of automobile accessories and 
supplies. The majority of these visiting merchants 
were from the suburban districts, and those interviewed 
stated that this new branch of the hardware business 
had grown a great deal faster than they expected when 
first taking it up. 

The nearby Kentucky merchants state that since the 
hunting season has opened they have sold more shells 
than in any previous year.* The sale of shotguns has 
also been very good. 

At a recent meeting of the Cincinnati Hardware 
Guild the fact was brought out that merchants who 
handled paints were surprised at the amount of busi- 
ness they were doing at this season of the year. The 
open weather contributes to this to a large extent. 

As a rule all merchants are buying sparingly and 
are not disposed to stock up heavily, preferring to 
postpone purchases until the Government’s price-fixing 
program is completed. 

WIRE AND WIRE Goops.—Wire nails are bought only 
in small quantities to fill immediate requirements. 
The general price quoted by jobbers is $3.90 per keg, 
base, although this figure has been cut on some desir- 
able business placed lately. Barb wire is unchanged 
at $5 per 100 lb. and wire screen cloth at $2 per 100 
sq. ft. 

ScrEws.—There is still a heavy demand for machine 
screws and complaint is made as to deliveries from 
the factories. 


Cap screws are unchanged at 40 per cent from list: set 
screws, 45 per cent; wood screws, 70 and 10 per cent, and 
coach screws, 35 per cent discount. 


Hack SAws.—Jobbers’ stocks are being depleted to 
a certain extent due to delayed deliveries. 

The discount remains at 10 per cent. 

MACHINE BOLTs.—Jobbers are quoting % x 4-in. and 
smaller sizes at 40 and 5 per cent discount, larger and 
lofger 25 and 5 per cent. The demand from machine 
shops is very good. 








CARRIAGE BOLTs.—A number of carriage makers, as 
well as automobile factories, are engaged in the manu- 
facture of trailers that require a number of carriage 
bolts. The wholesale discount is 35 and 5 per cent off 
list on % x 6-in. and smaller, and the larger and longer 
sizes are quoted at 20 and 5 per cent. Sechler & Co., 
carriage makers, have a large contract from the Gov- 
ernment for army kitchen trailers. 
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Machine bolts, c. py c. and t. nuts, small, 30 per cent; 
large, 20 per cent. Bolt ends, h. p. nuts, 30 per cent with 
c. p. nuts, 20 per cent. Lag screws (cone or gimlet point), 
45 per cent. 

Nuts, h. p. sq. blank, $1.70 off list, and tapped, $1.50 off 
hex., blank, $1.50 off, and tapped, $1.30 off; nuts, c. p. c. and t 
sq. blank, $1.25 off; and tapped, $1 off; hex. blank, $1.25 off 
and tapped, $1 off. Semi-finished hex. nuts 50 and 10 per 
cent. Finished and case-hardened nuts, 50 and 10 per cent. 

Rivets 7/16 in. in diameter and smaller, 40 per cent. 

IRON AND STEEL Bars.—While the Government fixed 
the price of 3c. for steel bars no large sales are re- 
ported at the new figure. As the mills are sold up for 
some months ahead at old prices, the new demand is 
not active, and specifications against contracts are 
fairly heavy. As no sales of either iron or steel bars 
have been made at the new Government price of 3c. at 
mill, we repeat former nominal prices as follows: 

Steel bars at 4c. to 4.50c. for delivery late this year, and 
4.50c. to 5c. from warehouse, in small lots for prompt ship- 


ment. Refined iron bars, 4.75c.; railroad test bars, 5.25c. in 
carload and larger lots f.o.b. mill. 

HORSESHOES.—The Government has been a very heavy 
buyer of horseshoes, and will continue to be as long as 
the training cantonments are maintained. The leading 
makers say they have orders on their books to take their 
output for some months ahead. The usual price quoted 
on horseshoes is $5.75 per keg base, f.o.b. Pittsburgh. 
This price is reported to be well maintained and the 
recent cutting has totally disappeared. 
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Stove Bo.Lts.—Business is satisfactory, although no 
heavy purchases have been made lately. The discount 
to-day is 60 and 10 per cent from list. 

WASHERS.—A recent advance price of $3.25 off list is 
being adherred to by all of the jobbers, who report only 
a fair demand from the trade. Cast washers are quoted 
at 5c. a lb. and malleable washers at 9c. a lb. 


RIveTs.—The demand from cooperage concerns is 
better than expected and there is also a call for stove 
rivets. The base price is 30 per cent off list. 

FILES.—An advance has been made end 50 per cent 
off list is quoted with the exception of some firms who 
have contracts that compel them to adhere to the old 
figure of 50 and 10 per cent off list. 


TwIsT DRILLS.—The jobbers are quoting 40 per cent 
from list on straight and taper shank drills and 30 
per cent off list for wire gauge drills. Stocks on hand 
are small, but manufacturers are able to fill orders 
promptly. 

HAND Taps.—On No. 12 machine taps 65 per cent 
discount is quoted, and No. 14 and longer, 45 per cent. 
The demand from the machine shops is very good. 

SASH CorpD.—There is only a fair call for sash cord, 
mostly from small building contractors who are doing 
repair work. It is quoted at 47 per cent per Ib. 


RooFING.—A little better demand for composition 
roofing is reported, although hardware merchants are 
not yet ready to place orders for their spring require- 
ments. The manufacturers believe that business will 
open up early next month, and they predict a better 
season than the one through which they have just 
passed. 

“C” CLAMPS.—The jobbers are quoting these to-day 
at 10 per cent plus list, and state that orders for the 
smaller sizes have been very satisfactory during the 
past 30 days. 

SPRING CoTTERS.—The discount is 85 and 20 per cent 
off list, which has been the same one quoted for the 
past six weeks. 

SAND PAPER AND EMERY CLOTH.—The general quota- 
tion on sand paper is 20 per cent off list and on emery 
cloth 30 per cent. While there was some complaint as 
to the quality of both of these furnished several months 
ago, it is stated that present shipments are fully up 
to the standard requirements. 

LACE LEATHER.—On account of the high price of 
leather belts, it would seem rather out of place to 
state that lace leather is in better demend, but this is 
the case. The discount is 40 per c2n. from list. 
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BOSTON 


Office of HARDWARE AGE, 
Boston, Oct. 13, 1917. 

T is difficult to ascertain the volume of sales in this 

section, or, rather, to make the varying reports 
igree so that a definite statement can be made. 
Nearly all retailers are optimistic, but an occasional 
pessimist can be found. This is due largely to the 
fact that conditions in various parts of New England, 
even in neighboring districts, vary greatly. 

In some places industrial activity is at such a high 
pitch that prices have had no effect in lessening sales, 
and lack of deliveries is the only factor that prevents 
a larger business from being done. In the country 
districts the high prices are having some effect, and 
the recent heavy killing frosts have so destroyed crops 
that it has acted as a deterrent on trade. Some of the 
jobbers report a satisfactory increase for the first 10 
days of the month over the same period last year. 

Small but frequent orders continue to rule and most 
stocks are still quite well balanced. The avalanche 
of price advances has ceased, but this cannot be taken 
as evidence that further advances will not come along. 
It is certain that the manufacturers are trying not to 
put prices up beyond the present high mark, but it is 
not certain that Government price-setting means any 
early recession of present quotations. 

Most of the manufacturers have contracts for raw 
materials that were made at past prices and on which 
deliveries will not be completed for some months. 
Under such a condition, prices of finished goods will 
be maintained for some time to come. The labor situa- 
tion is acute, and the huge munitions contracts being 
placed in New England are a practical guarantee that 
wage rates will continue to go up as the mad scramble 
for all kinds of help becomes more accentuated. The 
hardware manufacturer who is selling his product on 
a competitive basis and not on a cost-plus basis will 
continue to be one of the chief sufferers from the 
depredations of the munitions makers in the labor 
market. This will largely offset any decline in prices 
of materials. : 

Collections are slow. Several causes are probably 
responsible for this, but there is a lesson for every 
retailer in the present situation. Surely it is a time 
when the dealer must ruthlessly demand that his own 
customers pay promptly; otherwise his working capital 
will be swallowed up in his stock and in his book ac- 
counts. So, too, must the turnover be quickened and 
every article of dead or slow-moving stock be elimi- 
nated, even if strenuous measures are necessary. 

The days of speculation have been over for some 
time; small stocks of quick-moving lines are a prime 
necessity in the face of a market that is more likely 
to decline than to advance. The small dealer whose 
capital has been stretched to the limit to carry an ade- 
quate stock at the present market and who has been 





depending upon the leniency of the manufacturer and 
the jobber to help him finance his business, cannot 
look forward to a continuation of the same patient 
attitude toward overdue accounts when the stock on 
his shelves is declining in value every day. 

The danger signals are set; the dealer whose lack 
of business acumen permits him to run by them will 
find disaster awaiting him along the road. 

The demand for seasonable winter goods is appar- 
ently normal. The prevailing high wages have made 
many dealers liberal in their orders for novelties and 
especially for holiday goods. Mechanical devices for 
Christmas trade are selling well, and all the lines that 
can be bought for the boys in olive drab are selling 
rapidy. Razors, pocket knives and similar items are 
hard to get, and the demand for them shows no signs 
of letting up. 

Goods for next spring continue to advance. This is 
especially noticeable in some of the lines where labor 
cost is the largest item. For instance, croquet sets 
have just been advanced from 10 to 20 per cent. Gem 
springs is ancther item in which a considerable ad- 
vance has been made. Bright wire goods have shown 
a little recession in price, but it is doubtful if this is 
stable, as the prices of wire have not been fixed by 
the Government, and it is not certain that the new 
prices when issued will be even as low as the price 
which has prevailed for some months. 


WIRE NAILs.—The American Steel & Wire Co. is 
necessarily continuing to scale down some of the orders 
in order to assure a fair spread of wire nails over 
the territory controlled through the Boston office. The 
same treatment is being accorded the rest of the coun- 
try, and the allotments to the jobbers are being based 
upon the requirements of last year as the only reliable 
basis for fair distribution. No direct shipments are 
being made. 

We quote wire nails from jobbers’ stocks, $4.75 a keg, base 





Cut Natts.—There has been no change for the bet- 
ter in the stocks of cut nails, and jobbers are finding 
it difficult to maintain any equilibrium in stocks of 
the various sizes. 

We quote cut nails from jobbers’ stocks, $5.60, base; from 
mill in less than carload lots, $5.30, base 

WINDOW GLASs.—Prices of window glass remain un- 
changed and stocks are in fair shape. New prices are 
expected to come at any time, and the demands of the 
workmen for a heavy increase in wages will probably 
result in some concession that will compel a further 
advance. We quote from jobbers’ stocks: 


Minate A. Git Ceeee BORGER, 6 ont kee cecesstecades 85 per cent 
eee. es ee CO Es io as cc te cence eewden %7 per cent 


Single A, above first three brackets......... ....84 per cent 
Single B, above first three brackets.............. 84 per cent 
ee ee ee I pce cktentan dhedenedades 85 per cent 
Double B, all brackets... wWeduce eee ee wean ee 87 per cent 
MT Chae ie arc Cee ewe we We wee eK Reee en eee 85 per cent 


TWIN CITIES 


St. Paul and Minneapolis, 
Oct. 13, 1917. 

HIS is the second week after the price fixing pro- 

gram and the local markets seem to be unaffected. 
The present general tendency is to buy carefully and 
consistently in the retail and jobbing trade. The pub- 
lic is buying with care and making old equipment serve 
as long as possible. The retailer is buying his stocks 
in much smaller quantities and working toward a reduc- 
tion of stock before inventory. 

The fact that further price revisions may be made on 
Jan. 1, will have a restraining influence. The lateness 
of the season will restrain any building of constructive 
nature, although repair work is heavier than ever. 
Sales are fairly good in all lines and are improving on 
all seasonable goods. The retailer is selling heavily 
on this class of goods. The present cold snap makes 





seasonable goods decidedly in demand. Weather sta- 
tistics show that the present cold spell is more severe 
than for many years and there is a rush for glass, 
putty and points, weatherstrip, coal shovels, ash cans 
and ash sifters. The fuel shortage menace again makes 
itself felt, and special effort is being made to supply all 
sections of this part of the country with sufficient fuel. 

The mechanics employed in shops and factories are 
enjoying better pay and therefore, spending more than 
ever. On the other hand the man who follows the build- 
ing line in one way or another is not as busy as he 
might be. This creates a peculiar condition in the sale 
of shop tools, as the unusual demand has exhausted 
the supply, leaving the factory far behind with orders. 
Additional orders for the Government are being placed 
everywhere and that means more work for the mechanic. 

The movement of grains and supplies is far from 
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satisfactory at present. The shortage of cars is de- 
plorable and with further troop movement in the near 
future, the situation looks little short of desperate. 

Prices are at practically the same point as a week 
ago. Turpentine has advanced slightly, but this seems 
about the only local item of interest that has changed. 
In the papers the felts are showing signs of advances, 
and a decline is talked of on some of the other grades. 


NAILs.—Nails are moving slowly in a jobbing way. 
Mills are still behind on orders, but the light call in a 
retail way relieves any shortage symptoms. 

We quote from local jobbers’ stocks: Standard wire nails 
at $4.10 per keg base Coated wire nails at $4.10 per keg 
base 

WirE.—No change has been made in wire prices. 
Sales are moderate both in jobbing and retail. 

We quote from local jobbers’ stocks as follows: Galva- 
nized Glidden cattle wire at $3.96 per 80-rod spool; galvanized 
Glidden hog wire at $4.12 per 80-rod spool; painted Glidden 
cattle wire at $3.41 per 80-rod spool; painted Glidden hog 
wire at $3.55 per 80-rod spool. No. 9 black annealed smooth 
wire at $4.05 per cwt.; No. 9 galvanized smooth wire at 
$4.75 per cwt 

STAPLES.—There has been no change in price on 
staples and sales are somewhat slower than they were 
a short time ago. 

We quote from local jobbers’ stocks: Polished fence 
staples at $4.25 per keg Galvanized fence staples at $4.95 
per keg. Galvanized poultry netting staples at $6.00 per keg 

Tacks.—Retail sales of tacks are light and the only 
sales of interest are those to mills and factories using 
this product in quantities. 

We quote from local jobbers’ stocks: Upholsterers’ cut 
tacks at list plus 10 per cent, and wire bill-posters’ tacks at 
list plus 15 per cent 

Bo._ts.—There has been no change in price of bolts. 
Stocks are in fairly good condition, but mill shipments 
are extremely slow. 

We quote from local jobbers’ stocks: Small machine bolts 
at 40-5 per cent, large machine bolts at 25 per cent, small 
carriage bolts at 30-10 per cent; large carriage bolts at 20 
per cent, gimlet point lag screws at 40 per cent, stove bolts 
at 50-10 per cent, all from standard lists. 

ScrEws.—While there has been a rumor of some 
change in price of screws none has been effected in the 
local market. In some cases the mills are catching up 
with their back orders, and stocks are in fairly good 
condition. Retail sales are far from heavy, although 
mills and shops are using them in fairly good quan- 
tities. 

We quote from local jobbers’ stocks: Flat head bright 
wood screws at 70-10 per cent, round head iron blued wood 
screws at 65-10 per cent, flat head brass wood screws at 42% 
per cent, round head brass wood screws at 40 per cent, all 
from standard lists. 

SHEETS.—Stocks are not heavy, either with the job- 
ber or retailer, and this material is being used to the 
very last piece by the local shops. There has been no 
change in price. 

We quote from local jobbers’ stocks: Flat sheets at $9.75 
per cwt., base; galv. sheets at $11.00 per cwt., base 

T1in.—Local jobbing stocks are extremely light on this 
item. Sales are far from heavy in a retail way and 
it seems extremely difficult to procure more stock. 


We quote from local jobbers’ stocks: IC 8-lb. coating, 
20 x 28 tin at $18.75 per box. Bright charcoal 8 lb. coating 
20 x 28 tin, at $27.00 box. 


WHEELBARROWS.—There has been an increasing de- 
mand for wheelbarrows of various kinds, evidently for 
the fall clean up before winter sets in. There has been 
no change in price recently. 

We quote from local jobbers’ stocks: Nailed tray wheel- 
barrows at $25.00 per doz., bolted tray wheelbarrows at $27.00 
per doz. 

Rope.—The price is steady on this commodity and 
further advances will not come as a surprise. Sales are 
fairly good. 


We quote from local jobbers’ stocks: Best grade manila 
rope at 34c. per lb. base, best grade sisal rope at 24c. per Ib. 
base, best grade cotton rope at 34c. per lb. base. 








GLass.—Retail sales are extremely good on this item, 
repair work being accelerated to a great extent by the 
unusual cold weather which we are having at the pres- 
ent time. No change has been made in quotation. 


We quote from local jobbers’ stocks: Single strength A 
grade glass, first three brackets 85 per cent, larger 83 per 
cent. ouble strength A grade glass 85 per cent from stand- 
ard lists. 


O1Lts.—Sales of oil are fairly good, the diminishing 
market probably having some effect. 
We quote from local jobbers’ stocks: Boiled linseed oil, bar- 
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rel lots, at $1.11 per gallon; raw linseed oil, barrel lots, a: 
$1.10 per gallon. 

TURPENTINE.—The price seems to be steadily advanc 
ing on this item, although the advance this week has not 
been so great as last. Sales are moderately good. 

We quote from local jobbers’ stocks: Turpentine, barr 
lots, at 58c. per gal. 

WHITE LEAD.—Sales continue moderate on this item, 
with no change in price. Fall painting for any large 
work is evidently being deferred until the spring. 

We quote from local jobbers’ stocks: White lead in 104 
lb. kegs at $12.13 per cwt. with the usual differentials for 
size of package and quantity. 

PAPER.—There has been no change in the price of 
paper with the exception of a slight fluctuation among 
the various jobbers. This product is moving more freely 
than it did a short time ago, owing doubtless to the 
cold weather. Small quantities of tarred paper and 
insulating paper are being sold in a retail way to in- 
dividual customers. 

We quote from local jobbers’ stocks: Red rosin papers at 
about $62.00 per ton. No. 2 tarred felt at $2.85 per cwt 
Threaded felt, 500 ft. rolls, at $1.52 each, and deadening felt 
at from $77.00 to $82.00 per ton. 

Set AND Cap Screws.—There has been no change in 
price and sales continue to be fairly good, especially to 
the shops. 


We quote from local jobbers’ stocks: Low head set screws 
at 40 per cent, and regular cap screws, hexagon head, at 33}; 
per cent from standard lists. 


EAVES TROUGH, CONDUCTOR PIPE AND ELBows.—Re- 
pair work has increased to a slight extent the sales of 
this class of goods. Stocks are in fairly good condi- 
tion as the building trade has not taken anywhere nearly 
as much of this material as a year ago. 

We quote from local jobbers’ stocks: Eaves trough, crate 
lots, at $0-15 per cent from list. Galvanized corrugated con- 
ductor pipe, crate lots, at 45 per cent from list, and galva- 
nized corrugated elbows at 60-10 per cent from list. 

PaINTS.—Prepared paints in small quantities have 
been moving very nicely. The paint for inside purposes 
sells much more freely than outside house paint. Evi- 
dently the average householder is redecorating for the 
dark months and letting the outside of his buildings go 
until Spring with the hope that the price will be lower. 


We quote from local jobbers’ stocks: First grade prepared 


paint in 1l-gal. cans at $2.75 per gal. 

DENATURED ALCOHOL.—This item is beginning to move 
freely, as automobile owners are beginning their yearly 
purchase of it for use in their radiators to prevent 
freezing. The decline noted a few weeks ago still holds: 


We quote from local jobbers’ stocks: Denatured alcohol, 
barrel lots $1 per gallon. 


NAPHTHA.—There has been no change in price on 
this item. Sales continue normal. 


We quote from local jobbers’ stocks: Naphtha in 30-gal 
lots or over at 20% cents per gallon. 


SANDPAPER.—Retail sales are continuing slow, but 
sales to shops and factories are very good. We quote 
from local jobbers stocks: 

Flint sandpaper at 15 per cent from standard list prices 


SHELLAC.—Sales are numerous in small quantities 
on this item. Price remains unchanged. 


We quote from local jobbers’ stocks: White shellac cut 
4%-lb. to gallon, at $3.25 per gallon, in barrel lots; orange 
shellac at cut 4%-lb. to gallon at $3.00 per gallon, in barrel 
lots. 


Stove PIPES AND ELBows.—Sales are very good in a 
retail way, many dealers having sold out their original 
stocks and are trying to locate their new supply. Job- 
bing stocks are pretty well depleted and local shops 
where they are making up this class of goods are 
swamped with work. 


We quote from local jobbing stock: 6-in. common stove 
pipe, crate lots, at 27 cents per length; 6-in. corrugated 
elbows at $1.65 per dozen; 6-in. adjustable elbows at $1.75 
per dozen. 


Foop CHopPEeRS.—Sales continue good in this com- 
modity, the food conservation plan, interesting many 
more people than formerly in the use of food saving 
appliances. 


We quote from local jobbers’ stocks: Enterprise food 
choppers at 25-7\% per cent from list; No. 0 Universal chop- 
pers at $11.35 per dozen; No. 1 Universal choppers at $15.85 
per dozen; No. 2 Universal choppers at $16.80 per dozen. 


Putry.—Retail sales are very brisk on this item, the 
work of preparing for winter going ahead very rapidly. 


We quote from local jobbing stocks: Commercial putty 
in bulk at $3.60 per cwt. Commercial putty in bladders, 
barrel lots, at $3.65 per cwt. 











Secretaries Meet in Chicago 


Many of the visiting secretaries remained in Chi- 
cago over Friday to attend a meeting of the insur- 
ance officers, of which George M. Gray, Coshocton, 
Ohio, is president, and A. R. Sale, Mason City, Iowa, 
is secretary. 6 


HE National Association of Retail Hardware Sec- 

retaries held its fifth annual meeting at the 
La Salle Hotel, Chicago, Oct. 9, 10, 11. According 
to the official program the convention was held for 
the purpose of discussing problems affecting the 
interests of the retail hardware secretaries and 
other state association workers, and the meetings 
amply fulfilled the expectations of the officers in 
this regard. 

The attendance was exceptionally good, there be- 
ing 40 secretaries and national workers present at 
the conference. Secretary J. H. Cole of the Mani- 
toba Provincial Board, Retail Merchants’ Associa- 
tion of Canada, was also in attendance and took an 
active part in the discussions. 

President J. M. Stone, Sturgis, Ky., acted as pre- 
siding officer, and Secretary-Treasurer H. O. Rob- 
erts, Minneapolis, looked after the funds and the 
records. 

The matter of uniform programs came in for 
some discussion, but no definite decision was ar- 
rived at. Other problems discussed were: Train- 
ing of sales people, community development, trade 
territory, stock arrangement, collections and credits. 
Interest at all times centered in the field work pro- 
gram of the National Association and the belief 
was expressed that a plan would be worked out that 
would be of great benefit to the state hardware asso- 
ciations. 

The regular program of the conference included 
the names of W. L. Harlan, on “How to Get Mem- 
bers for a State Association”; S. R. Miles on “Field 
Work”; W. P. Lewis, on “The State Secretary”; 
H. P. Sheets, on “Uniform State Program and Na- 
tional Convention Program”; P. J. Jacobs, on “Uni- 
form Requirements for Membership Into a State 
Association,” and H. O. Roberts, on “How a Secre- 
tary Can Organize a Local Credit Bureau.” There 
was also a demonstration of field work by S. R. Miles 
and J. B. Carson. 

L. Abbott, Marshalltown, Iowa, reported that he 
had just come from a big campaign in Marshall 
County in favor of the Liberty Loan, and gave the 
particulars of the campaign. Following Mr. Ab- 
bott’s talk, a committee of three consisting of L. 
Abbott, M. L. Cory, and H. O. Roberts were ap- 
pointed to draw up a set of resolutions along patri- 
otic lines. The following was submitted and 
adopted: 

“Resolved, That we hereby wish to express our 
loyalty to the Government during this critical period 
in its history, and as approved by our several State 
Associations, agree to work, act and give to the 
best of our endeavors, through our membership, to 
advance the support and active work in their respec- 
tive committees, not to follow, but to lead the ac- 
tivity in this great movement.” 

Secretary W. P. Lewis, Huntington, Pa., an- 
nounced that every member of his family, every 
servant, and every employee in his office was the 
possessor of a Liberty Bond, and that no employee 
could stay unless he did possess one. 

The following officers were elected: President, 
John B. Foley, Syracuse, N. Y.; Vice-President, 
George A. Fiel, Boston, Mass.; Secretary-Treasurer, 
H. O. Roberts, Minneapolis, Minn.; Executive Com- 
mittee, J. B. Foley, Syracuse, N. Y.; George A. Fiel, 
Boston, Mass.; H. O. Roberts, Minneapolis, Minn.; 
F. X. Becherer, St. Louis, Mo.; Walter Harlan, 
Atlanta, Ga. 

Advisory Board, J. B. Carson, Dayton, Ohio; P. 
J. — Stevens Point, Wis.; J. M. Stone, Stur- 
gis, Ky 





Hardware Club of Chicago Entertains 


The life of the retail hardware secretary is not 
exactly a round of pleasure. Even when he attends 
a convention of secretaries it can hardly be called 
a pleasure outing. However, there was at least one 
bright spot in the strenuous week. That particu- 
larly bright spot was the dinner tendered by the 
Hardware Club of Chicago, Tuesday evening, Oct. 
9, at the club rooms in the Cunard Building. Style 
—you should have heard that well-fed bunch sing 
that good old song, “They say that Chicago it hain’t 
got no style.” The first two lines were mumbled, 
but everybody came in strong on the finish, “Got 
style all the while, all the while.” 

President A. Vere Martin, who acted in the ca- 
pacity of toastmaster, made it plain from the very 
start that formalities were strictly out of order. 
In an official proclamation he put the taboo on long 
faces and gloomy visages. It was an evening of 
smiles and welcome, interspersed with an exception- 
ally good sample of the dinners for which the Windy 
City Hardware Club is famous. 

Even the southern secretary who, according to 
his own admission, had stood in line throughout 
most of his Chicago visit, found a reserved seat and 
a rest for his feet. It was a big night for the secre- 
taries and a bigger night for the Chicago Hardware 
Club. 

National President J. R. Gamble was more than 
represented, Woodward, Cory and a score of others 
having been confidentially intrusted with the honor 
of expressing his regrets. 

The following speakers were called upon for short 
talks: Secretary Jacobs, Wisconsin; H. Krueger, 
Wisconsin; Walter Harlan, of the Sunny South; 
Charlie Barnes, of North Dakota; Jim Carson, of 
Ohio; F. S. Kretsinger, former president of the 
American Hardware Association; W. H. Biegle, 
Chicago; James P. Brown, President Illinois Asso- 
ciation; former President Charles P. Woodward, 
National Retail Hardware Association; E. T. Har- 
ris, Payson Mfg. Co., Chicago; Vice-president Ma- 
comber, Hibbard, Spencer, Bartlett & Co., Chicago; 
Secretary M. L. Cory, National Retail Hardware 
Association; L. S. Soule, Western editor HARDWARE 
AGE, Chicago; Editor Moreno, American Artisan, 
Chicago; President J. M. Stone, Secretarys’ Asso- 
ciation; Secretary Roberts, Secretarys’ Association; 
Editor A. E. Towne, Hardware Bulletin, and Secre- 
tary J. H. Curle, Manitoba Provincial Board, Retail 
Merchants’ Association of Canada, Winnipeg. 


Martin Re-elected 


HE Board of Governors of the Hardware Club 

of Chicago met in the club rooms Friday even- 
ing, Oct. 12, for the annual election of officers. 
There was nothing in the nature of a contest. A. 
Vere Martin, who by reason of four years’ service 
as president, has earned the appellation, “The Father 
of the Hardware Club,” was the unanimous choice 
for that office. The other officers are as follows: 
Vice-president, Allan J. Coleman; treasurer, E. R. 
Swift, western manager, Stanley Works; secretary 
Harry B. Macrae, Western manager, Reading Hard- 
ware Company. 
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Why Price Reduction of Steel is Slow 
to Show Itself in Finished Goods 


Editor HARDWARE AGE: 


HE recent announcement of voluntary agree- 

ments between the War Industries Board and 
producers of steel concerning a reduction of steel 
prices, which was approved by President Wilson 
and made public on Sept. 25, has caused merchants 
and consumers to expect an immediate reduction in 
all articles in which iron and steel are component 
parts. Such expectations on the part of retail 
merchants and even consuiners are causing them to 
hold off in their purchases. 

I believe that your magazine will render a serv- 
ice, both to the dealer and to the manufacturer, if 
an article or editorial is published in an early issue 
showing that the manufacturer and purchaser of 
steel and iron products cannot expect to receive 
the benefit of the government prices on steel and 
iron for some time to come. 

All of the mills are loaded with orders and the 
agreement allows contracts between the mills and 
purchasers to stand as originally made. If you 
will ask a mill for the quotations to-day, you will 
be informed that the present congested condition of 
the mill precludes quotations. By exempting ex- 
isting contracts from the operation of the prices for 
steel fixed by the President, steel concerns will be 
enabled, for a good part of next year, to realize 
considerably higher prices than those fixed by the 
Government. Manufacturers producing a product 
for sale to retail dealers in which steel is a com- 
ponent part, even though they may have contracts 
for their steel at prices considerably higher than 
those fixed by the Government, may expect to have 
difficulties in securing deliveries. The War Indus- 
tries Board through its Priorities Committee has 
classified industries for the purpose of securing a 
more economic distribution of steel and steel prod- 
ucts. Priority certificates are to be issued so that 
manufacturers producing war materials and articles 
necessary to the public welfare and interest shall 
receive priority in deliveries of steel. 

Those manufacturers whose products do not come 
under these two headings may experience consid- 
erable difficulty in getting deliveries of iron and 
steel products at any price. 

Every efficient manufacturer contracts for his 
materials for at least several months in advance. 
Dealers cannot expect to get advantage of a Gov- 
ernment reduction in price at least until the manu- 
facturers are beginning to receive deliveries of 
materials for which the Government price is to be 
paid. 

It is my opinion, gathered from numerous 
sources, that deslers are not acquainted with the 
conditions outlined herein, with reference to prices 
for and deliveries on steel. I believe your maga- 


zine can render a service both to the dealer and to 
the manufacturer by publishing the facts. 
Yours very truly, 
RAYMOND MARSH, 
Secretary, American Washing Machine Manufac- 
turers’ Association. 
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Fitz Doing His Bit 


F E. FITZGERALD, who formerly traveled west- 

* ern Montana for Farwell, Ozmun, Kirk & Co., 
St. Paul, Minn., is now a hardware inspector for 
Uncle Sam. He passed through New York this 
week on his way to New England factories. Fitz 
looks fit doing his bit. 


Koepke East on Buying Trip 


SCAR J. KOEPKE of the Corpus Christi Hard- 
ware Company, Corpus Christi, Tex., is in the 
East on a buying trip. Mr. Koepke is visiting fac- 
tories in New York, Newark, New Haven, Hartford, 
New Britain and Boston. He will attend the Job- 
bers’ and Manufacturers’ Convention at Atlantic 
City. 


New Corbin Screw Catalog 


HE Corbin Screw Corporation of New Britain, 
Conn., manufacturers of Corbin coaster brakes, 
Corbin-Brown speedometers and Corbin automatic 
screw machine products, has recently issued a hand- 
somely illustrated catalog covering their full line 
of screw products. Because of the technical data 
contained, the great variety of products illustrated, 
and other valuable information, this durably bound 
book should prove valuable to those who use or sell 
automatic screw machine products or screw prod- 
ucts of any kind. 


Hartford on «Motor Row” 


THE Chicago branch of Edward V. Hartford, 

Inc., has been removed to 1716 Michigan Boule- 
vard, the heart of Chicago’s “Motor Row.” In this 
new location ample space is afforded for attractive 
salesrooms, for the Western executive office and the 
service department. Increase in business and the 
inadequacy of space in the former location necessi- 
tated the removal. 

The salesroom display includes ready-to-fill or- 
ders, a complete stock of Hartford shock absorbers 
for all car models and a twenty-five set locality 
proposition for the trade, which enables dealers to 
carry a stock to fill orders for car models most 
numerous in their territory without overstocking. 
Hartford auto jacks and Hartford bump absorbers 
are also displayed. 
‘The new Hartford branch is well located for 
service as a wide alley affords plenty of space for 
car equipment or adjustment. 


A. Wilhelm Company Sales Convention 


HEADS of departments delivered some pithy ad- 
dresses at the recent sales convention of the A 
Wilhelm Company, of Reading, Pa. 

H. J. Hayden, general manager, welcomed the 
visiting salesmen. Walter S. Davis, secretary and 
treasurer of the Wilhelm company, gave reml- 
niscences of the early days of the business, which 
was established in 1857. He spoke of the steady 
and interesting growth of the business since that 
time and said that the company is manufacturing 
at this time more cans of paint, varnish, stain and 
enamel than any other one factory in the world. 

A talk on “Paint and Color Making” was given 
by Thomas V. Sullivan and demonstrations of dry 
color making by M. S. Hopkins followed. A talk 
on varnish, describing the different gums used and 
the reasons for their use, was given by Jesse Cor- 
nelius, master varnish maker. An inspirational ad- 
dress, “The Science of Business Building,” was 
given by Milton Bergey, of Toronto, Canada. 








October 18, 1917 


Frank H? Brown, sales and advertising manager, 
delivered a forceful talk to the fifty men present. 
He told them to keep their heads in the clouds but 
their feet on the ground, that imagination is as 
important to the salesman as to the poet. 

“Concentrate on what you are doing,” said Mr. 
Brown, “and do it well. Don’t argue for the sake of 
arguing. Apply non-resistance. Make the customer 
enjoy doing business with you. It’s far better than 
to prove anything to his mind. If you must say 
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Siegerson Sales Promotion Manager 


THE McGraw Tire & Rubber Company, East 

Palestine, Ohio, announces the appointment of 
Edmund B. Siegerson as sales promotion manager 
for the company. Mr. Siegerson was formerly 
branch manager at Albany and Buffalo for the 
Goodyear Tire & Rubber Company, and later super- 
vised its sales promotion work through the Middle 
West. 





Salesmen of A. Wilhelm Company gathered for convention 


anything hard, say it with a smile. It will go down 
easier. Don’t talk over a customer’s head just be- 
cause you know. Nobody likes to be made to appear 
ignorant. Practise a little non-resistance, instead 
of endeavoring to pursue the wrong principle of 
trying to enforce a contract or make a customer 
think your way, just as a matter of principle. Re- 
member, honey catches more flies than vinegar.” 


A New Tool Company 


THE Fairmount Tool & Forging Company, 10585- 

10611 Quincy Avenue, Cleveland, Ohio, has been 
organized to manufacture hand and drop forged 
tools. The officers of the company are J. Wentworth 
Smith, president; B. G. Gilmore, vice-president and 
sales manager; Charles W. Yarham, secretary and 
treasurer. The officers, with H. O. Gibson and A. L. 
Homans, comprise the board of directors. 

_The management of the company has been asso- 
ciated with the tool manufacturing business for the 
last ten years, particularly with tool equipment sup- 
plied by automobile manufacturers with their cars. 

The company’s factory contains 16,000 sq. ft. of 
floor space with ample opportunity and capital for 
expansion with the growth of business. The plant 
is located on the Belt Line connecting with all rail- 
roads entering Cleveland, affording ample transpor- 
tation facilities. 


Implement and Vehicle Meeting 


THE National Implement and Vehicle Association, 

secretary and general manager, E. W. McCul- 
lough, is holding its annual convention at the Con- 
gress Hotel, Chicago, Oct. 17, 18 and 19. The 
registration is more than 50 per cent ahead of the 
largest previous attendance. The interest thus 
shown is considered to indicate “the confidence of 
the members in the value of co-operation in meet- 
ing unusual conditions and solving the many diffi- 
cult problems of manufacturing and selling which 
have confronted every one during the past year.” 


News in Brief 


THE NorTH & JUDD MFG. COMPANY, New Britain, 
Conn., has plans for a two-story factory building 
to cost about $40,000. 

ROBERT PIERPONT, superintendent Remington 
Arms Company, Chester, Pa., has joined the Dalton 
Mfg. Company, New York. 

A. BucH’s SONS COMPANY, Elizabethtown, Pa., 
maker of land rollers and pulverizers, is again oper- 
ating its foundry after an idleness of three years. 

THE NortTH & Jupp MFG. COMPANY, New Britain, 
Conn., has issued additional capital stock to the 
amount of $250,000. Outstanding stock is 41,- 
500,000. 

THE PREST-O-LITE COMPANY, Indianapolis, Ind., 
has moved its Milwaukee branch from 18-20 Martin 
Strett to 528-532 Milwaukee Street. C. L. Myers is 
division manager. 

THE KIEL WoODENWARE COMPANY, Kiel, Wis., 
will erect a one-story extension, 80 x 320 ft., in 
addition to the enlargement of its steam génerating 
plant, to cost from $65,000 to $75,000. 

THE H. & L. NOVELTY COMPANY, 393 Clinton Ave- 
nue, Newark, N. J., has been organized to manu- 
facture small hardware and kindred specialties. 
Richard F. Hackbarth heads the company. 

THE PISTON SHOCKLESS SPRING COMPANY, Buf- 
falo, has been incorporated with a capital of $75,000 
to manufacture springs. H. E. Spangler and A. M. 
and W. C. T. Suor, Buffalo, are the incorporators. 

THE Woop-SEAL CoMPANY, Montclair, N. J., has 
been incorporated with a capital of $75,000 to 
manufacture automobile supplies. W. V. Ash and 
A. C. Buell, Montclair, are the principal incorpor- 
ators. 

THe Gem Mrc. CoMPANY, Boston, Mass., has 
been incorporated with authorized capital stock of 
$25,000 to manufacture metal specialties. Frederick 
W. Dunn is president and Miriam Scoullar, Wake- 
field, treasurer. 

THE AMERICAN STEEL & WIRE COMPANY, Worces- 
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ter, Mass., has awarded a contract for a one-story 
building to contain about 5600 sq. ft., at its South 
Works. 

DONALD C. WRIGHT, formerly production manager 
of the Remington Arms-Union Metallic Cartridge 
Company, Ilion, N. Y., is now production manager 
of the Dodge Mfg. Company, Mishawaka, Ind. 


CLEMSON BROTHERS, Middletown, N. Y., operating 
a plant on Cottage Street for the manufacture of 
hack saws, have been incorporated with a capital 
of $2,000,000 by R. D. and G. N. Clemson, and W. 
E. Cross. 

THE ARROW-GRIP MFG. COMPANY, Glens Falls, 
N. Y., has been incorporated with a capital of 
$40,000 to manufacture non-skid apparatus. C. C. 
Kelly, W. H. Dennin and E. G. Mertens, all of Troy, 
are the incorporators. 

THE MINIATURE INCANDESCENT LAMP CORPORA- 
TION, Newark, N. J., has been incorporated with a 
capital of $250,000 to manufacture incandescent 
lamps. C. H. Jarvis, H. A. Black and J. E. Brand 
are the incorporators. 

THE BUHL STAMPING COMPANY, manufacturer of 
light metallic stamped ware, Detroit, Mich., is oper- 
ating its new plant, which represents an investment 
of $500,000, and is located on the east side of Scot- 
ten Avenue, on the Michigan Central Railroad. 


THE LUSTER PRODUCTS CORPORATION, Bridgeport, 
Conn., has been incorporated with authorized cap- 
ital stock of $25,000 to manufacture hardware and 
electrical goods. The incorporators are Clarence 
R. Hall, Grace L. Watt and Mabelle K. Pederson. 

THE STANDARD IGNITION COMPANY, Elkhart, Ind., 
has been incorporated with $200,000 capital stock to 
manufacture magnetos and other electrical devices. 
The directors are Andrew H. Beardsley, Martin E. 
Crow, William H. Foster, John F. O. Stratton and 
Edward D. Zigler. 

THE INDIANAPOLIS CORDAGE COMPANY, Indianapo- 
lis, Ind., has been incorporated with $700,000 cap- 
ital stock to manufacture cordage and agricultural 
implements. The directors are Albert E. Scheithe, 
George R. Seeger, Ora D. Stoler, Charles E. Sulli- 
van and Fred A. Doll. 


THE DUAL CARBURETOR & MFG. COMPANY, Cleve- 
land, Ohio, has been incorporated with a capital 
stock of $100,000, and contemplates establishing a 
plant to manufacture carburetors. George F. Hart 
and others connected with the Guardian Savings & 
Trust Company, Cleveland, are interested. 


THE STERLING BRASS BED COMPANY, 999 Metro- 
politan Avenue, Brooklyn, N. Y., has been consoli- 
dated with the White Metal Bed Company, Brook- 
lyn, under the name of the White Metal Bed Cor- 
poration, with capital of $30,000, to manufacture 
metal beds and cribs. P. Weinberg, J. B. Green- 
span and H. Chester, 571 West 175th Street, are the 
incorporators. 

THE COLT’S PATENT FIRE ARMS MFG. COMPANY, 
Hartford, Conn., has confirmed the report of its 
purchase of the Meriden, Conn., plant of the New 
England Westinghouse Company and has announced 
that it will build there the Browning light machine 
rifle. It is understood that the Meriden plant will 
continue for the next two months to turn out rifles 
on a Russian contract, by which time the Colt com- 
pany will have its tools and jigs ready to take up 
the manufacture of the Browning gun. The Meri- 
den factory now employs 1700 hands. 

THE KELLY-SPRINGFIELD TIRE COMPANY, Akron, 
Ohio, has approved final plans for the construction 
of a new plant at Cumberland, Md., to cost about 
$5,000,000, or about double the amount of invest- 
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ment heretofore considered. The works will con- 
sist of a one-story machine shop, 100 x 150 ft.; 
main building, about 700 x 900 ft.; electric power 
house, 150 x 150 ft., and other structures. The 
plant will have a capacity of about 400,000 tons per 
year. The machinery and equipment will cost about 
$1,000,000, for which some contracts have been 
awarded. S. Diescher & Sons, Farmers Bank Build- 
ing, Pittsburgh, Pa., are consulting engineers. 


Obituary 


Edmund Steytler 
DMUND STEYTLER died at the Hotel Strand, 
Atlantic City, N. J., Oct. 8, after a lingering ill- 
Mr. Steytler was born in Cape Town, South 
in 1869. 


ness. 
Africa, When he was five years old the 
family removed to the Pittsburgh 
district and resided at Swissvale, 
Pa., for a number of years. He 
received his education at Trin- 
ity Hall, now Washington and 
Jefferson College, Washington, 
Pa., and, after graduating, en- 
tered business with his father, 
who, at that time, was operating 
the Youghiogheny Coal Company 
on the Monongahela River. 

In 1893 Mr. Steytler became 
connected with the Bindley Hardware Company and 
the Pittsburgh Wire Company, where he remained 
until 1896. Then he became associated with the 
Consolidated Steel & Wire Company, whose Pitts- 
burgh office was located in the Tradesman’s Build- 
ing, where he was in charge of the field fence de- 
partment. In 1898 the Consolidated Steel & Wire 
Company was merged into the American Steel & 
Wire Company and Mr. Steytler was removed to 
the New York office of the company in the fence de- 
partment, where he remained until 1902. Resign- 
ing his position, he associated himself with the 
Pittsburgh Steel Company, to take charge of the 
electric welded woven wire fence department. In 
1912 he was appointed general manager of sales of 
the company and served in that position to the time 
of his death. 

In 1892 Mr. Steytler married Alice Berger of 
Pittsburgh, Pa., who survives with two children, 
John Harold Steytler, serving with the University 
of Pittsburgh Base Hospital Unit No. 27, now in 
France, and De Villiers Steytler, Monessen, Pa. 
He is also survived by his mother, Mrs. J. J. Steyt- 
ler, and one grandson, De Villiers Steytler, Jr. 

Mr. Steytler was a member of the Duquesne Club, 
Oakmont Country Club, the Country Club, the Field 
Club and the Pittsburgh Athletic Association. 

J. M. ROLLINS, for many years engaged in the 
hardwaré business, died recently at his home in 
Oshkosh, Wis., in his ninetieth year. 

FRANK L. HUGHSON, a well-known resident and 
retired hardware dealer of Livonia, N. Y., died re- 
cently from an attack of apoplexy. He is survived 
by one daughter. 

WILLIAM HENRY HALEY died at the residence of 
his daughter, 863 Massachusetts Avenue, Cam- 
bridge, Mass., recently. Mr. Haley was born in 
Cambridge 78 years ago. He was for 62 years con- 
nected with the firm of Dodge, Gilbert & Co., which 
later became Dodge, Haley & Co. He is survived 
by his daughter. 

FRANK G. HAYWARD, one of the founders of the 
Horton Mfg. Company, Bristol, Conn., died at his 
home there. Mr. Hayward had been actively iden- 
tified with the manufacturing interests of Bristol 
for the past 40 years. 











On Duty Elsewhere 


N Irish soldier had lost an eye in battle, but was 
allowed to continue in the service on consenting 
to have a glass eye in its place. One day, however, 
he appeared on parade without his artificial eye. 
“Nolan,” said the officer, “you are not properly 
dressed. Why is your artificial eye not in its 
place?” 
“Sure, sir,” replied Nolan, “I left it in me box to 
keep an eye on me kit while I’m on parade.”—Ex- 
change. 


Could Not Miss It 


THE average foreigner’s difficulty in comprehend- 

ing the huge area of the United States is well 
illustrated by a story about an Englishman and his 
valet who had been traveling due west from Boston 
for five days. The traveler found his servant gaz- 
ing thoughfully out of the window. He said to 
him: 

“William, what are you thinking of?” 

“I was just thinking, sir, about the discovery of 
Hamerica,” replied the valet. ‘Columbus didn’t do 
such a wonderful thing, hafter hall, when he found 
this country, did he, now, sir? Hafter hall’s said 
and done, ’ow could ’e ’elp it?” —Everybody’s. 


Practice Makes Perfect 


A YOUNG Burnley weaver was taking her little 
baby to church to be christened. 

Its father had been in the trenches for three 
months, and it was impossible for him to get home 
for the ceremony. 

‘ The baby smiled up beautifully into the minister’s 
ace. 

“Well, madam,” said the minister, “I must con- 
gratulate you on your little one’s behavior. I have 
christened two thousand babies, but I never 
christened one that behaved so well as yours.” 

The young mother smiled demurely, and said: 

“His grandad and me hev’ bin practisin’ wi’ him 
fer a week wi’ a bucket of water!” 


George’s War Dissipation 


HE following conversation is recorded in the De- 

troit Free Press: 

‘My dear, you mustn’t let anybody read that letter 
from cousin George at the front. I’m surprised 
that he’d write such things.” 

_ “What’s the matter with his letter? 
interesting.” 

“Some parts of it are, but his confessions of his 
disgraceful conduct are dreadful. I wouldn’t for 
the world have anyone know of his doings.” 

“I don’t get you at all.” 

“You don’t? Didn’t you read that part of his 
letter where he says he was out with a British tank 
last night, and they rolled all over the place?” 


It’s mighty 


Sugar 


FrooD Controller Hoover said at a Washington re- 
ception: 

“We must economize in our food, or we'll get as 
short as some of our allies across the water. 

“In a restaurant over there a man said, when his 
coffee was brought: 

“ ‘Hey, there, waiter; where’s my portion of 
sugar?’ 

“Oh, la la!’ said the waiter. ‘It must be that 
accursed fly again, monsieur. Every time I serve a 
portion of sugar up he sneaks and swipes it!’ ’”’— 
Ohio State Journal. 


That’s Different 


Mrs. Highbrow—‘“Wouldn’t you be interested in 
knowing how the other half lives?” 

Mrs. Lowbrow—“Not in the least; but I am really 
curious to know where he spends his evenings.”— 


Judge. 


How It Worked 


“I told my boss everything had gone up and I 
wanted my pay raised.” 

“How did it work?” 

“He said he was just about to say to me that as 
his living was costing him more, my wages would 
have to come down.”—Boston Transcript. 


Aunt Celia’s Rough Ride 


THE Mineral Springs correspondent tells of the 

thrilling ride of “Aunt’’ Celia McAllister, who 
now holds the rough rider championship of that 
section. 

While she and her sister-in-law were giving aid 
to a large hog that had some foreign substance 
lodged in its throat, the hog becamé excited and 
started for parts unknown, taking Aunt Celia with 
it on its back. 

It was the wildest ride ever witnessed, but Aunt 
Celia held on, and as far as they could see and hear 
her she shouted: “Come ketch us, or I'll git 
throwed.”—Ozark Democrat-Enterprise. 


Overlooked His Periods 


A PHILADELPHIA divine was entertaining a 
couple of clergymen from New York at dinner. 

The guests spoke in praise of a sermon their host 
had delivered the Sunday before. 

The host’s son was at the table and one of the 
New York clergymen said to him: 

“My lad, what did you think of your father’s ser- 
mon?” 

“I guess it was pretty good,” said the boy, “but 
there were three mighty fine places where he could 
have stopped.”—Chicago Herald. 
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Sale Ads That Bring in the Orders Every Week—In Which 
We Have a Few Words: to Say Concerning Two 
New Store Papers 


By Burt J. PARIS 


This is Schroeter’s Sales Speeder 


No. 1 (1 col. x 15 in.) 

Supposing that day in and day out you dined at 
the same restaurant. The inference would be that 
you liked that particular restaurant; that its food 
and service made a hit with you. 

Similarly, supposing a hardware merchant used 
the same type of weekly sales ad for a period of 
years. The logical conclusion would appear to be 
that une ads paid their way. 

When you look at this Schroeter ad, reproduced 
herewith, remember that this ad has been appear- 
ing in the same form for years back. 

All this preliminary talk is for the purpose of 
preventing you from passing over this ad quickly. 
We have always advocated the weekly special sale 
as a means of stimulating business and creating 
continuous interest in a store’s activities. And to 
our mind, this ad is about as trim, compact and as 
economical as an ad of this type can be arranged. 

We want you to study this ad closely and also No. 
2, which is another arrangement of the weekly sales 
ad. Then we want you to give the weekly sales idea 
a tryout, using either of these ads as a model. 
Just run through your stock some evening after the 
doors close and you’ll be surprised how many choice 
morsels of hardware you can offer the following 
week at a saving to your customers. 

Don’t hesitate to get down to cost on a few arti- 
cles, for when you balance your loss on these against 
the new influx of trade and the articles purchased 
in addition to sale offerings, you will do as Schroeter 
does—make the weekly sale a permanent institution. 


Entices Dollars from the Publie’s 
Purse 


No. 2 (2 cols. x 9 in.) 

This special sale offering of the Warner Hard- 
ware Company of Minneapolis parallels that of the 
Schroeter firm. The difference is that the Warner 
ad carries no time limit. 

Inasmuch as Warner uses this type of ad almost 
exclusively, they have devised the interest-getting 
head which is particularly effective in the double- 
column arrangment. This time the heading is used 
to introduce their electrical department and the list 


of special offerings in that department. In other 
ads the introductory head is used to feature some 
special item. 

Plenty of small cuts must be used with these sale 
ads, otherwise the closely set lines of type would 
present an unattractive appearance and tend to dis- 
courage reading of the many items. 

These ads work best in the larger cities where the 


No. 1—Been getting business for years 
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only. Special ‘shies custard bowls, 3-inch 
this sale. each . q- 
Paeel sat weiatt, Sie, | Serge Suet Pomc “ene as 
'T%-inch Glam.; 1 receipt beok. Special 
PLUMBER’S FORCE curs price, per set, packed 1. 
THE BEST—made of NEW HAVEN ready for shipment. +: :...wous 


RUBBER and fully warren an ap- 
ruc ri 
AteR Closers ana WATER Trews | |SCHROETER BROS. HARDWARE CO. 
Saad entle 48 717 and 710 Washington Ave. 


24-inch Sandie Were seen c 


ggg cere 
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hardware man has the department store, the 5 and 
© cent store and the novelty shops as direct com- 
titors, especially on his lines of small hardware. 
When we brought these ads to the attention of 


No. 2—A sale ad of proven pulling power 













eat Electrical Dept. 


We announce the re- opening of our new enlarged de- 
partment in the front of the store devoted entirely to elec- 
tric accessories including National Mazda Lamps, two 
and three plug clusters, fuse plugs, sockets, socket caps, 
attachment plugs, cord and lamps. This department is at 
your service at any time to help you in the se lecting of 
electrical ‘appliances for home use. 





MAZDA LAMPS FUSE PLUGS 
71%, 25, 40 or 50 , Six to 90 Amp. Webber, 
- ryant anc icago se 
watt 27e, Gut wat Plugs 10c each; 3 for 25c. 
36c, 100 watt G65c. 
SOCKETS 
NITROGEN Brass Key Sockets. . .45c 
LAMPS Push Button Sockets. .45c 


The new nitrogen gas Brass Chain Sockets. .75c 





filled lamps for reading — — — 50 

lights or store use, 75- 5 ee ae eae 
° : ; Sockets .45c 

Watts, 65c; 100-Watt, erate San ‘ 

$1.00; 200-Watt, $2.00; Sockets $1.00 j 

300-Watt, $3.00; 500- Benjamin Theye- amg 

Watt, $5.00 Sockets . $1.39 








( (o> 


WALLACE DESK 





Handy Brass Portable L ’ $3. 
— neg Pomp Wallace Portable Light 
Tears trace wihn weighs for commercial and home 

ying at a use has suction, holder, 


ed bottom; can be hung 
on a nail over the dress 
er or bed: complete with 
cord and shade (with 
lamp). regularly priced 


$2.50; special $1.) = 


HEAD HELMETS, $2.98 


Fine finished black wa 
terproof leather moulded 


which clamps on wall or 


woodwork made of heavy 

brass with pena screw ad 

justment ormplete with 
\e= cord and aele’ $3.00. 
COLLAR BONE PAD, $1.98 


Collar Bone Pro 
tector, with moulded : 
waterproof leather " 
shoulder caps; pad Pa 
ded with felt reg + 
alarly priced $2.50 
FOOTBALLS, $1.23 


Good 


lected 

















crown, back extension, lined 
with felt. vent 
erly $3.50 


HNator; regu 


special $2.98 





FOOTBALL PANTS 
97c 


Olive drab colored can 
vas padded and quilted 


quality se 
pebble grain 
football leather, good 








hips and knees, with reed quality gray, gum 
thigh effect sizbs 2 22 te 30 bladder reg. price 
waist; regularly priced at $1.50 special fer 
$1.25, special O7e. $1.23, 





seth WARNER sor etn 


| Street FPIARDWARK. Stree* 











our readers in the past, we noted that many dealers 
in the small towns immediately adopted the idea for 
their small hardware, seizing upon the opportunity 
for creating a 5 and 10 cent department. 

This is a live suggestion for the small town dealer 
who wishes to speed up business and incidentally 
take a full-sized wallop at the catalog houses. 


“Geyer’s Gossip” is Here, Gentlemen 


No. 3 (7'% in. x 10% in.) 

Gather round, boys, and meet the road representa- 
tive of the Geyer Hardware Company, Bettsville, 
Ohio. Yes, sir, road representative is eminently 
correct for this new store paper of the Geyer com- 
pany travels up and down and over the country 
lanes, calling on the good farmer folk and bringing 
them a message of cheer and business. 

When we add another new store paper to our 
ever-increasing list we feel just like Teddy Roose- 
velt after he has tucked another lion skin in his 
duffel bag. HARDWARE AGE started and nursed 
along the store paper propaganda. The first guns 
















of our campaign opened up on you hardware men 
some five or six years ago, and to-day we are most 
too busy checking up the new arrivals to start a 
new drive. 

However, take a look at the first page of ““Geyer’s 
Gossip.” It is printed on news stock and, though 
only in its third issue, it has eight pages chock full 
of things that the farmer wants. Sulky plows, 
drills, churns, lanterns, feed tools, corn binders for 
the fall crop, manure spreaders, culti-packers, iron 
corn cribs, and a wealth of other farm fittings and 
accessories. 

Here’s the way “Geyer’s Gossip” sells building 
supplies. Half acolumn is roped off on a page for the 
purpose and a heart-to-heart talk given on the ad- 
vantages of building concrete hog houses and con- 
crete feeding floors and hog wallows. Then an in- 
vitation to put it up, the company to recommend a 
reliable contractor and furnish suitable building 
plans. And yet there are some who can’t see the 
advantages of a store paper for getting close up to 
the prospect. 

Considerable space is given over to personal men- 
tion and store paragraphs. Throughout the paper 
display ads are used. Any dealer who is desirous 
of increasing his trade with the farmer should 
write the Geyer Hardware Company for a copy of 
“Geyer’s Gossip.” 

The Ninth and Still Going Strong 

No. 4 (10% in. x 14 in.) 

Here’s the editorial page of McCue’s “Mercantile 
3ulletin,” edited by R. L. Seely and published by the 


store from the west 


-Another middle 


GEYER S_ GOSSIP 


ILI OHIO, SEPTEMBER, 1917 


Join the G. A. S. 


new pape r 








Americanism 















The old world needs more recruits in the Any old frog can croak this time of the year 
Grand Army of Smilers. In the long run, Are youa frog? Even if you don’tlike it, be 
more battles are won by the man behind the’ & good scout and help the cause along. Toin 

tle than thet behind the gua. There is our country’s success in the present crisis 

gin m we ng up sunbeams withamoody it is absolutely necessary that every mothers 
1 blotter absurls ink Nobody has sen of us perform as true Americans, regardie¢ss 

any use for de cross, the erabby etd. the © of color or what couatry we- came from 
rusty. [If you are wedded to -worry, smiles It maybe that our homes and institutions 
will get youa divorce. You are the captain are at-stake. We don't know just what or who 
fy grins; the Colonel of your smiles. started it, but of one thing we are sure, wat 
MuUbilize them ou your countenance. Cheer has come to us whether we willed it or not, 
Cur:nudgeons, cheer up. Join the G. AS, and it’s too late wo argue what you or 1 would 
do, it’s what wemust do. LCvery man knows 

: his duty, there is no . i 

Hygeno-A_ It will pay you to use Hygeno-A. - duty is no joke about We there ie no 
It aids in keeping the home and surroundings "* fur shouting, *¥e have pothing to crow 

ws ping m 8* ver, it’s serious business. It’s sad ‘task 
in a goud sanitury cor iou and germs find no 2 , 

It arsine but let usgo about it with the spirit of true 
~ our buildings yo 
P © AMERI€ANISM 
k free fron lice, ett The animals will be en 

egker, fatter and more pre fitable in owe We have often been asked the question 

ry be ft use of Hygeno-A Not Where can I get fi ?” 

* beatih fant Jollar“tnd / can I get a pump for my well or, 

as & In « wh ut as — ~ : Where can I get pipe?’””> This is a case of 

cents pro; me ion, use Hygeno-A regularly It jiding your light under a bushel. We have 

is 8 wonderful disinfectant. Spray it op the  siways carried a large supply of pipe and pipe 
co¥s; it will make milking easier Spray it on 


the fattening animals; it will keep away the 
flies. Use Hygeno-A 


We have been fortunate to secure the aasist- 
ance of the expert department of the Universal 
Portland Cement Co., who will make us blue 
prints and suggestious as to the building of 
Flog Houses, Tuol Sheds, Graineries, Barns and 
any other buildings that you may need on the 
farm. ' This department will make all plans, 
give you costs and save you time and worry 
on any structure that you contemplate busld- 
ing and all will be free of cost to you 5 

Have you noticed the new roofs that have 
becn laid this year with asphalt shingles?» Fol- 
low suit on your buildings but be sure that 
when you roof you insist that you have Tylike 


shingles put on. We sell ’em 


McCue Mercantile Company, 


fittings of all kinds and pumps—why, this is 
the headquarters for pumps. Look us up the 
next you want any pipe or a pump. 


Universal Help 


Through the courtesy of the effieiency de- 
partment of the Universal Portland Cemnient 
Co. we are able to furnish you with blue prints, 
bill of material and probable cost of the fdlldw- 
ing farm structures 


Hog House Milk House 
Poultry House Machine Shed 
Cattle Shelter Manure Pit 
Genera! Purpose Barn Corn Crib 
Cattle Feed Farm Garage ; 
Concrete Basement Horse Barn 


Potatoe and apple Cellar 








Have you got an automobile? We have ai! 


supplies 


Lamar, Col. This is 


a big paper, printed on m. f. book stock, which be- 
ing white and nicely finished gives the paper an in- 


viting look. 
The “Bulletin” 


is only in its ninth issue, but it long 
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ago demonstrated its importance as a sales builder 
for the McCue company. This page gives an excel- 
lent idea of the general make-up of the paper: dis- 
play ads are used throughout and a page is devoted 
to housefurnishing items exclusively. The last page 
of the “Bulletin” is given over to a display of agri- 
cultural implements and one-ton farm trucks. 
Stoves and ranges were given a big display on the 


Hardware Age 


One suggestion we would like to have Mr. Seely 
act upon is this: instead of running the title of the 
paper in plain type, have some local artist or en- 
sraving firm in some of the larger cities make up 

a design for the title from which two cuts may be 
st a large one for the first page and a smal! 
single-column size for the editorial page. This 
would add greatly to the appearance and individual- 


first page. ity of the paper. 


No. 4—Has demonstrated its worth as a sales builder 


‘ McCUE’S MERCANTILE BULLETIN 





| 





McCUE’S 
MERCANTILE BULLETIN 


Saturday Specials 








ee 
o er Saturday, September 8th, will be) 
cantile Co. of Lamar, Colorado. | MeCue’s Flag Day. On this date we. 
Subscription by the year— | 
sihaiiinaapiailineniie ———-- Your Good Will } 

} 


SEPTEMBER, 1917 


. SATURDAY, SEPTEMBER 15th 











A Booster Poem 


if you want to live in the kind of town | will place on sale 100 U, S. flagc, size 
Like the kind of a town you like, | 24x36, mounted on a 6 foot flag pole 
You needn't slip your clcthes in 2 grip | with gilt knob. Special at 48e. 
And start on a long, long hike. 








Specials will be ycllow Mixing 
Bowls. We have just the size and 
shape you need. Be sure and getat 
least one. 





Saturday, September 22nd 
RUG DAY 
On this date we will offer Rugs of 
all kinds, all sizes at bargain prices. 
We have planned this sale to take 
1 tnt at Zour tm yy (placa at fast the time you will nee 
to replenish for fall and winter. 


Real towns art not made by men! Prices and details of these Saturday Specials will be announced in the daily 


afraid jand weekly papers. 


You'll only find what you left behind, 
For there’s ncthing that’s really 
new; | 

It’s a knock at yourself wicn you 








SATURDAY, SEPTEMBER 29 


Another of our popular Enamel 
| Ware sales. 





Lest somebody else gets ahead; | 
When everyone works and nobody) 
shirks 

You can raise a town from the dead. | 








BISSELL’S CARPET SWEEPER 


And if, ——g you make your eee 


Your a will make one, too; 
Your town will be what you want to | 

















see. | 
It isn’t your town—it’s YOU. | 
| Make ping a pl » save! 
Only $17.50 | your carpet, keep down the dust. A 


| complete stock on hand, ranging in| 
A complete line of Wall Paper—| price from $2.75 to $5.50. 


priced from 10¢ per roll to $1.10. | 


puts this Carola in your home. | 
$1.00 down, $1.00 each weck. I 


CAROLA | 
Cabinet Paints 
Phonograph | |)" | 


Music for Every Home § | Painting 
Stands on floor. Weighs § | Decorating 
only 11 pounds. Dust- ff | Paper Hanging 
proof compartment for records. 
Uses any standard needle. Plays 
all standard disc records. Sound- 
waves do not pass thru metal. 

gg tom inches high 

in playing position. 
Cabinet body of acous- 
tic metal, with exquisite 
mahogany finish, 


| 
| 
| 





COME ACROSS 
By C. P. McDonald 


Come across with the best you have | 
jin you, with a wallop backed up by a 
| brain., Never whine that the fates are | 
ik ‘agin” you or be so darned quick to} 
|complain; but pick up the hoe and go! 
| grubbing, just winnow the gold from} 
the dross; break away from the dron-| 
ing and dubbing—show the world | 
what you’ve got—come across! 

. Come across with the faith of a 
Remember we have a complete stock leader, show your hang-dog _persist- | 
of Ammunition, Shot Guns, Rifles,/ ance and grit, for the’ practice of | 
etc. Prices are Right. trying’s a breeder of those things that 

make a man “fit.” | 

Don’t quit in the race you have| 
started or figure each failure o loss; 
the world is too small for half-heart- | 
!ed endeavor—brace up!, come across! | 
| Come across with the vim and the 

vigor that blessed you the day of 
| your birth; make the big deeds fore- 
| runners of bigger, for the doers inher- 
it the earth. 

To the quitter black clouds seem the 
blacker, the buried stone gathers no 
moss. 

Get out of the class of the slacker | 
—show your mettle and force—come | 
| sexeast 


Sec us for 













Going to Shoot—If So 













| 
| 
| 








| _ A kicker is nothing but a booster 
| | turned wrong-side-to. 
seees 


Free demonstration at our store. | 
Guarantecd to give satisfacti... or 
your money refunded. $1.00 down | 
$1.00 per week. 





Opportunity may knock at your! 
| door, but it won’t knock it down. | 





STORE-0-GRAPHS 


An Eskimo can live all winter on 
the fat of one seal, but who wents to 
be an Eskimo? Buy a Hoosier Cab- 
inet. 

Everybody makes mistakes, says 
Raymond Hitchcock, which is one of 
the reasons they put rubbers on lead 
pencils. If we make mistakes, tell us, 
we will rectify them. Your neighbor 
can't. 

If you don’t receive your Bulletin 
regularly let us know; ‘you and your 
friends are all entitled to one. We 
want the name of every person living 
in Lamar and vicinity on our mailing 
list. Others have been benefited by 
reading the Bulletin. Why not you? 
It costs you nothing. 

Among the many purchasers of the 
Oliver two way plow the past few 
days are the following: J. O. Sur- 
brugg, Geo. Copeland, J. W. Davis, M. 
A. Whities, M. R. Bachman, Mr. 
Weaver. 

Mr. G. L. Moffatt, who recently lo- 
cated north of Lamar, purchased an 
outfit of farm implements including 
the famous Kentucky Drill and wil 
put in a large acreage of wheat. 

Mr. J. O. Surbrugg is a purchaser 
of a combination Oliver Cultivator and 
Bean Harvester. 

There is already a large demand for 
McCormick Corn Harvesters. Come in 


icarly and reserve yours. 


Mr. B. C. Rogers has a new Os- 

borne Rake purchased from our im- 
| plement department. 

D. B. Nowels purchased a new Mc- 


| Cormick Rake. 


Mr. G. L. Parker, representing the 
arker Electric Light Plants, has been 


| calling on the farmers in the vicinity 
rt Lamar in the interests of the W. 


. McCue Merc. Co., agents for the 
loader Electric Light Plants. Plants 
| have been installed by A. N. Parrish, 
E. P. Gilbert & Sons, M. S. Davidson, 
F. A. Temple and N. S. Akers. Plants, 
have been sold and will be installed in 
| the near future by W. S. Ellenberger; 
|J. H. Cheney, W. C. Hanks & Sons,, 
|J. B. Esgar, W. P. James and Guy 
McGrath. We will be pleased to fur- 
j nish any information wanted about 
these Electric Light Plants. 





Linoleum Logic 


If linoleum 
wears better, is 
easier to clean, 
is more sanitary 
and more econ 
omical, why not 





Armstrong’s Linoleums 


for your dining-room, bedroom, 

hall, kitchen and bathroom? 
Armstrong's Linoleum is better than ordi 
nary kinds because it is made of tested 
materials by skilled workmen under close 
supervision. 
The new colors harmonize with hangings 
and fit into the needs of every room in the 
house 


Write or ‘phone for samples or pattern 
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Ask for a copy of this book for each 
of your Builders Hardware men 


NTELLIGENCE, energy and am- 
bition are the foundation of a successful 
business career. “Those of your sales- 
men who possess these qualities will be 
glad to read ““The Man Behind the 


aS Counter,” and to keep it for reference. 








It tells of a store meeting at which Stanley Garage Hardware is 
discussed. The “talking points” of the different items in the line 
are brought out in a way that makes them easy for your men to 
remember. 

Many illustrations and large, clear type add to the attractiveness of the 
booklet, and the conversational style of the “story” makes it interesting as 
well as instructive. 

Let us have the names of your salesmen who would profit by reading the 
booklet, and we will send each one a copy. Or, if you would first like to look 
it over yourself, we shall be pleased to send one direct to you. 


Write for your copy of “The Man Behind the Counter” today 


[ine Wort 


NEW BRITAIN CONN., U.S.A. 
NEW YORK: 100 Lafayette Street CHICAGO: 73 East Lake Street 


SEE OUR ADVERTISEMENT ON “BOX STRAPPING” IN THIS ISSUE 















































AND NOVEL TITEg 


Products Being Placed on the Market 
by Hardware Manufacturers 


New Sedgley Wrench 
and Revolver 
R. F. Sedgley, 2311-13 North Six- 
teenth Street, Philadelphia, Pa., has 
recently introduced the ‘“Hexall’” 
ratchet wrench No. 1, which com- 
prises a set of 16 pieces consisting of 


a 7-in. steel drop forged _ ratchet 
handle, two screwdriver bits, a 7-in. 
extension bar, eight hexagon sockets 


and four square sockets, all designed 
for use on the following makes of 
bolts and screws: United States 
standard bolts, cap screws, United 
States standard castellated, A. L. A. 


M. castellated, A. L. A. M. plain, 
standard square bolts, standard 
square nuts and square head cap 
screws. The set, packed in a neat, 


strong cloth case, with a total weight 
of 35 oz., retails for $4. The “Hexall” 
ratchet wrench is also made in smaller 
size Any wrench broken will 
be repaired without charge. 

The firm has also recently brought 
out the Sedgley hammerless ejector 
revolver, which is designed with a 
new model ejector considered one of 


sets. 





“Hexall” ratchet wrench No. 1 





Sedgley ejector hammerless revolver 


the simplest on the market for remov- 
ing the shells from the cylinder and 
still retaining the strength of the 
solid frame with all the conveniences 
of the swing out. 

To remove the cylinder pull for- 
ward and sideways on the base pin, 
which brings the cylinder clear out 
of the frame and ejects empty shells 
at the same time. To replace this 
cylinder it is only necessary to place 
it on the frame and push into posi- 
tion. The specifications of the ejector 
hammerless revolver are as follows: 
Length over all 4 in., weight 6 oz., 
hammerless folding trigger, inter- 
changeable parts, new one-piece main 
and trigger spring. The _ revolver, 
nickel plated with rubber stock retails 


for $3.50; with blued finish and rub- 
ber stocks $3.75. The revolver is 


fully guaranteed by the manufac- 
turer. 
Geyser Swinging Electric 


Washer 


The Geyser Electric Company, 321- 
323 North Sheldon Street, Chicago, 
Ill., has recently brought out a new 
Geyser swinging electric wringer, 
which is constructed so that it can be 
swung to three different positions 
without moving the washer during the 
entire washing and wringing opera- 
tion. 

In the first position the clothes are 
wrung from the washer to the first 
compartment of the stationary tubs, 





washer 


Geyser swinging electric 


in the second position they are wrung 
from the first to the second compart- 
ment, and in the third position from 
the second compartment of the sta- 
tionary tubs the clothes are wrung 
directly into the basket. 

A simple and direct connection is 
provided between the washer and the 
wringer by means of substantial cast- 
ings bearing on a rigid support at- 
tached to the steel frame. The wringer 
is braced to such an extent that the 
weight of a man on the ends will not 
injure any part. 

To swing the wringer to a new posi- 
tion press a lever and the locking key 
is released. When the wringer reaches 
its new position the key automatically 
drops into the slot and locks the 
wringer securely in that position. 

The wringer is provided with a de- 
tachable drain board, which can be 
placed on either side of the wringer 
or can be entirely removed. An im- 
portant exclusive feature of this ma- 
chine, the company states, is that the 
wringer itself and all parts can be 
lifted entirely away from the washer 
without disconnecting a single part. 
If desired, the wringer can be stored 
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away until the next wash-day «nd the 
washer used as a table. It is solidly 
and attractively constructed and js 
quiet in operation. 

Illustrated literature and prices wil} 
be furnished to dealers upon request, 


Tentobed 


The Tentobed Company, 208 South 
Wabash Avenue, Chicago, IIl., has ip. 
troduced the Tentobed, which is a tent 
and a bed complete in itself for auto. 
mobile tourists, campers or for any 
purpose where it is necessary to sleep 
out-of-doors. No_ stacks, ropes or 
poles are required, and it is said to be 
absolutely water, mildew, mosquito 
and insect proof. 

The camping outfit can be erected 
in five minutes’ time and needs no 
other support. It folds up so com- 
pactly that two Tentobeds may be 
easily placed on the running board of 
any automobile, or it may be conve- 
niently carried in a canoe. It is self. 





The Tentobed erected in five minutes time 


contained in every particular and is 
said to be as comfortable as a bed. 
The tent requires no springs or mat- 
tress and the manufacturer states 
that it will not sag to the middle. 
Careful arrangements for hanging 
clothing are provided and there 3 
plenty of space under the bed for sult- 
cases, etc. 

When not in use the Tentobed may 
be put away in a closet. The bed 
frame is made of No. 1 oak, reinforced 
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One Pleased 
Customer 
Gets 
You Another 


Years and years of ex- 
perience and _ investiga- 
tion of door hanger prob- 
lems are embodied in 





interior of double entrance garage equipped with two sets of Slidetite for 


four doors 
SCi J F - F 


(Patented) 


arage Door Hardware 


| 
| 
| } | That's why users of Slidetite become ever more satis- 
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== = fied with their investment as time passes and ever more 
jr hit enthusiastic in praising the merits of Slidetite to their 
Plan of Slidetite 3-door installation ° 
neighbors and acquaintances. 
1 














All) on ene 1 eS | I 
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Slidetite Hardware enhances the appearance of 
the garage. Operates easily. Keeps out the cold. 
Economizes space. Prevents the doors from sag- 
ging, warping or banging in the wind. They can't 
move unless somebody moves them. 




















One set in a community invariably leads to scores 
of installations. Start the good work in your store. 
Every customer will sell somebody else, one sale 
my whpemetagpep nnd —— following another like chain letters until the entire 
Plan of Slidetite 4-door installation : : . ‘ . : 
community is supplied—and in the meantime your 
profits and reputation mount up. 


TSS SSS SSS ES 





















































if you don’t know all about Slidetite, write for copy of 
“Distinctive Garage Door Equipment.” Sent without 
obligation. 





RichardsWilcox Manufacturing (0 


san PRANEICD AURORA . ILLINOIS ° USA. cameras 
NEW YORK 


bree) CMICAGO Richards Wilcox Canadian Co,Ltd.London ,Ont. wae 
: “A hanéer for anu door that slides” 


























Another 4-door plan—using 3-door hard- 
ware, extra boit and hinges 


———— a — SS SS Se ———— 
*r . . 2 2 —— ——— P c m 
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TTF 








Mt | | Rig 
Plan of 5.door Slidetite installation 
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and well braced with steel parts all 
galvanized to avoid rusting; it has 
been tested under 600 lb. of pressure 
for strength. The bed is made of 
12-0z. double-filled duck. No bolts or 
screws are used. 

The tent is reinforced at all points 
where there is any strain, and is 
equipped with double weather and in- 
proof ventilators made of bob- 
netting. It opens at both ends and 
fastens with double flaps. 

Tentobed is made in 
ranging in price from $30 to $40. 
Each tent is furnished with a dust 
and rain proof carrying case without 
extra charge. Illustrated literature 
will be mailed to dealers upon request. 


sect 


sizes 


three 


Aluminum Tea 


Pot 


The features of the ‘“Mirro” tea 
pot made by the Aluminum Goods 
Manufacturing Company, Manitowoc, 
Wis., here illustrated are character- 
istic of the entire “Mirro” line in 
which beauty of design, convenience 
and durability are combined in an 
unusually high degree. 

The combination hinge and cover 
tipper (4) is welded on and there is 
nothing to work loose or break, no 
crevices to catch and hold dirt. The 
advantage is two-fold—greater dura- 
bility and easier cleaning. 

The handle sockets (2) are also 
welded on, insuring stability and dura- 
bility. It also endows the article with 
long life and makes pouring easy be- 
cause no weakening can develop at 
this point to cause the handle to 
weaken. Absence of crevices is an- 
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aluminum tea pot 


other distinct advantage which in 
turn means that cleaning of the ar- 
ticle becomes much easier, particu- 
larly at this point where rivets and 
attendant discoloration add so much 
to the work. These features, Nos. 2 
and 4, it is said, belong exclusively 
to the “‘Mirro” line. 

The diagram also shows other fea- 
tures such as the well-balanced, ebon- 
ized, sure-grip handle; the welded-on 


spout; rivetless, no-burn  ebonized 
knob; flame guard; the famous 
“Mirro” finish and the rich Colonial 
design. ‘“Mirro” aluminum is also 


made in plain round style. 

Every article of the “Mirro” ware 
carries both name and _ trade-mark 
stamped into the metal by which pur- 
chasers can identify the line as that 
which they have seen advertised in 
the foremost magazines. Catalog and 
trade prices will be furnished to 
dealers upon request. 


‘‘Pexto” Book on Pruning 


The Peck, Stow & Wilcox Company, 
Cleveland, Ohio, and Southington, 
Conn., has recently issued a book en- 
titled “The Little Pruning Book.” It 
gives a comprehensive story of prun- 
ing and is of interest to thousands of 
progressive garden and nursery ama- 
teurs and agricultural students. 

Briefly, it tells when, where and 
how to prune. The flower garden, 
shrubs, trees, vines, fruit trees, etc., 
are dealt with in separate chapters. 
The book is profusely illustrated with 
diagrams to demonstrate how new 
growth should be headed back to dis- 
tribute it evenly and efficiently. 

In the back of the book are illus- 
trated patterns of shears best adapted 
to the demands of various kinds of 


pruning and a short chapter on 
“Around the Year with Pruning 
Shears,” which describes seasonable 
work that will keep the place ship- 
shape and give better fruits and 
flowers. 


“The Little Pruning Book” is neat- 
ly bound in stiff board covers and is 
sold at 50c. a copy. Inquiries should 
be addressed to the Cleveland office of 
the Peck, Stow & Wilcox Company. 
Dealers of pruning shears may also 
make special arrangements to sell 
these books to their customers. 


“Perfection” Utensil 
Lifter 

The Delaware Merchandising Com- 
pany, Sidney Center, N. Y., has 
brought out the “Perfection” utensil 
lifter for lifting and carrying hot 
plates, pies, cakes, covers, kettles, 
basins, pans, etc., and, in fact, any- 
thing hot that it can hold. 

The lifter is constructed with two 





“Perfection” utensil lifter 


arms to reach under the edge of any 
utensil, and is operated by a thumb 
lever on the handle. 

This article, it is said, will be highly 
appreciated by every housewife. It is 
easy to operate, sanitary, efficient and 
reasonably durable. It may be oper- 
ated by one hand, the pressure of the 
thumb being sufficient to spread the 
wings. Illustrated descriptive matter 
and prices will be mailed to dealers 
upon request. 


New Globe Stove & Range 
Company Catalog 

The Globe Stove & Range Co., 
Kokomo, Ind., has just issued a most 
artistically arranged catalog covering 
its broad line of stoves, ranges and 
furnaces. The catalog measures 8 x 
11% in. and contains 145 pages. The 
illustrations are exceptionally good 
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and each model is thoroughly de. 
scribed. 

The fore part of the catalog shows 
the tremendous plant of the manp. 
facturer with its picturesque surround. 
ings. ~ Following this is a treatise op 
the construction and models of the 
company’s complete line of Globe ingot 
iron and cast iron ranges, ingot iron 
and cast iron cooks, heaters, electric 
ranges and warm air furnaces, in addi- 
tion to valuable suggestions to deal. 
ers for advertising this line. 

A copy of this catalog will be mailed 
to dealers upon request. 


New Line Bell Ringing 
and Toy Transformers 


The Viking Electric Company, 150 
Chambers Street, New York City, has 
recently placed upon the market a 
new line of bell ringing and toy trans- 
formers known as the “Little Giant” 
line. Many new features are to be 
found in this new Viking line. Bell 
ringing transformers, variable voltage 
toy transformers, Christmas _ tree 
lighting transformers, automatic cut- 
out transformers and _transformer- 
rectifier are included. 

The “Little Giant” bell ringer, with 
its three secondary voltages of 6-10- 
16, enables the electrician to readily 
determine the proper voltage that will 
overcome line losses and deliver the 
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“Little Giant” Xmas tree lighter and bell 
ringer 


required voltages and current at the 
bell. 

The “Little Giant,” as shown in the 
cut, is provided with primary and sec- 
ondary cleats of Viking invention, 
which, it is claimed, will not become 
loose or cause broken circuits. The 
primary cleat is provided on the inside 
with bosses through which the lead 
wires pass. Soldered joints are made 
on the other sides of these bosses, 
eliminating the possibility of broken 
joint connections through a strain on 
the leads. The secondary cleat is pro 
vided with recesses into which Fahne- 
stock spring clips for terminals are 
set. These clips are riveted solidly 
through the cleat, preventing the ter- 
minals from becoming loose and caus 
ing loose connections. 

Illustrated descriptive matter!, 
prices and discounts will be mailed to 
all dealers upon request. 
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The Simplex Mfg. Company, An- 
derson, Ind., has brought out the Sim- 
plex windshield bracket for Fords 
which converts the original wind- 
shield into a ventilating shield, flood- 
ing the front of the car with air. The 
bracket permits the adjustment of the 
shield to any degree desired. 

The Simplex bracket can be readily 
installed on the 1916 and 1917 Ford 





Simplex windshield bracket 


models. It does not in any way inter- 
fere with the tilting of the shield. It 
is made of malleable iron so strong, 
it is said, that there is no breakage, 
no rattling. The bracket is finished 
in the same black enamel as the new 
Ford car. The list price is $3.75. 
Illustrated descriptive matter will be 
mailed to dealers upon request. 


nr 
CUSNIon 


The Auto Cushion Fender Company, 
High Street, Columbus, Ohio, has 
placed on the market the “Howe” 
rubber auto cushion fender. It is 
made of spring steel and can be in- 
stalled on any car without weakening 


the spring hangers by boring holes. 

This fender is not only designed to 
protect the front of the car from dam- 
age but also prevent many serious 





“Howe” rubber cushion fender 


accidents that would invariably occur 
without it. 

A decided advantage of this rubber 
cushion fender, the manufacturer 
states, is that it will not bend, break 
or give away with every blow that is 
serious enough to do any real damage 
to the car. The price is $15. Illus- 
trated descriptive matter will be sent 
to dealers upon request. 


Arrow-Grip Non-Skid 
Chain 

The Arrow-Grip Mfg. Company, 
Glens Falls, N. Y., has introduced a 
non-skid chain known as the Arrow- 
Grip which is designed to prevent the 
skidding of motor trucks of all sizes 
and capacities equipped with either 
single or dual type solid tires. 

The Arrow-Grip is very simple in 
construction and consists of but two 
parts; the grip which is attached al- 
ternately and permanently to the 
spoke and the cross chains which can 
be applied or detached in a very few 
minutes’ time without the necessity of 
jacking up the car. The locking de- 
vice being integral with the grip and 
located where it is not exposed or in- 
terfered with by the elements, per- 
mits the locking in of the cross chain 
easily and quickly. Another feature 
of this device is that all detachable 
hooks, snap links, etc., are eliminated, 
avoiding the possibility of the cross 
chains becoming disengaged from the 
grip and engaging in the driving 
mechanism of the truck. 

Arrow-Grips have been tested out 
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and found to show a_ breaking 
strength of 8000 to 10,000 lb., it is 
stated. 

The unit proper is a malleable iron 
casting lined with a pliable rubber 
material to prevent marring the 
spokes. The only part, it is stated, 
which is subject to wear at all is the 
cross chain itself, and it necessitates 
but half a minute’s time to remove 
this chain and replace it with a new 
one. 

The device is manufactured in 





Arrow-Grip non-skid chain 


round, square, oblong and oval shapes 
to fit any style of spoke, and in all 
sizes. Illustrated descriptive matter 
and prices will be furnished to dealers 
upon request. 


Morley Brothers Issue 


Catalog 


Morley Brothers, Saginaw, Mich, 
have issued a new automobile acces 
sories catalog, measuring 9% x 11% 
in. and containing 104 pages of stand- 
plant of J. H. Yewdale & Sons Co. 
Milwaukee. Among the many lines fea- 
tured are automobile and motorcycle 
tires, tire covers, tools and tool kits, 
rain coats, vuleanizers, bumpers, belt 
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Are Sales on this Tire 


Dealers who knowsay these tires 


sell easiest—they look QUAL- 
ITY through and through. 


Show a boy Goodrich “GIANT” 


Bicycle Tires and neither you 
nor your competitor can make 
him like any other tire so well. 


Men who buy now—workmen who ride 
to the factory—want this kind of’ tire 
that will serve day in and day out year 
after year in all kinds of weather. 


If you want the profit which this tire 
brings, keep a stock always and push 


“GIANT” Tires. 
There’s a Substantial Profit on Every Sale 


THE B.F. GOODRICH RUBBER COMPANY 


Makers of the celebrated Goodrich Automobile Tires— 
**Best in the Long Run’ 


Factories: Akron, Ohio Branches Everywhere 
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ing, tire chains, lamps, flashlights, 
auto horns, shock absorbers, goggles, 
spark plugs, speedometers, automo- 
bile springs, dry batteries, piston 
rings, welding outfits, jacks, valve 
grinders, gasoline storage valves and 
specialties for Ford cars. A copy of 
this catalog will be mailed to all 
dealers upon request. 


«Universal Rain Kubber” 


The Tri-Continental Corporation, 
Sidway Building, Buffalo, N. Y., has 
brought out the “Universal Rain Rub- 
ber,” a vision clearer for the wind- 
shield. The device clears both the top 
and bottom glass, clear across. It has 
as its principal feature a traveling 
section which slides into the. slot. 
This device is attached instantly, 
holds as firm as a vise and slides with 
little effort. Two pieces of gum rub- 
ber make the cleaner flexible with two 
cleaning surfaces on each arm. The 
rivets are topped with celluloid heads, 
which prevent the glass from being 
scratched. 





“Universal Rain Rubber’ 


A single stroke of the hand moves 
the device from one side to the other. 
One feature is the fact that the de- 
vice can be removed by simply open- 
ing the glass and lifting the “Rain 
Rubber.” It is made in five different 
models designed to cover every type 
of two-piece windshield. The price in 
the United States is $1.50.  Illus- 
trated descriptive matter will be 
mailed to dealers upon request. 


Wagner Garage Door 
Equipment 


The Wagner Mfg. Company, Cedar 
Falls, Iowa, has recently introduced 
a line of garage door equipment which 
is very complete. A special feature 
of this line is the “Ezy-Fit” track 
No. 50 shown in the accompanying 
illustration, which is considered one 
of the most practicable tracks for the 
general run of garage work. It is 
made of 15 gage tough carbon steel, 


formed into shape by a_ powerful 
33-ton press. It is self-cleaning. A 
special advantage claimed for this 


track is that it is exceptionally easy 
to install, as it is shipped with brack- 


ets riveted or. The hangers are en- 
tirely inclosed and protected, and it 
is impossible for the doors to jump 


“Ezy-Fit” track No. 50 





the track or for the bearings to be- 
come rusty or clogged with dirt. 

Several styles of hangers may be 
used with the Wagner “Ezy-Fit” 
track, and they can be adapted to 
right-angle doors, doors sliding around 
the corner and for folding or ac- 
cordion doors. The hangers have 
wide tread tandem roller bearing 
wheels and ball bearing swivels, and 
it is claimed that doors hung on this 
equipment will operate smoothly and 
silently. A copy of the catalog which 
has recently been issued by the Wag- 
ner Mfg. Company covering this com- 
plete line of garage door equipment 
with net prices, will be mailed to all 
dealers upon request. 


Sanitary Auto-Mat 


The Ever-Right Products Corp., 
Broadway and Fifty-seventh Street, 
New York City, has introduced the 
Ever-Right sanitary auto-mat de- 
signed to fit perfectly on the running 
board of all makes of cars. It is held 
firmly in place by two small bolts, 
making it thief-proof. 

The mat can be easily removed, 
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Sanitary Auto-Mat 


cleaned and replaced in a few minutes. 
It thoroughly cleanses the soles and 
heels of shoes and does its part in 
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keeping the car clean and sanitary, 

The Ever-Right, which measures 
8% x 13% in., is made of the highest 
grade sleeth steel and is galvanized, 
making it rust-proof. The retail price 
is $1.25. Illustrated literature cover- 
ing the company’s extensive line of 
Ever-Right products will be mailed to 
dealers upon request. 


Groetken Barrel Pump 
and Cart 


The Groetken Pump Co., Aurora, 
Ill., has recently introduced the B-8 
automatic measuring barrel pump. 
This pump is constructed with a spe- 
cial close grain iron, seamless brass 
tubing, copper gasket, cast brass 
crank-shaft, brass valves accurately 
ground to seat, and with cup leathers 
on piston specially treated to with- 
stand the action of oils. A coil spring 
keeps the leathers up against the 
walls of the cylinder. It also is 
equipped with a combination N. P. 
anti-drop nozzle which can be used 
either with or without hose, a 1-in. 
galvanized 40-in. suction pipe with 
strainer, and a gray iron tapered bung 
sleeve standard pipe thread to fit 
bungholes from 1% to 2% in. 

A dial with easily read figures in 
black and white registers each crank 
revolution from 1 pt. to 5 gal. and 
automatically repeats. 

The same company has also brought 





Groetken barrel pump and cart 


out a portable barrel car, which can 
be harnessed to any iron or wood ship- 
ping barrel by simply bringing the 
grip chain around the barrel. This 
holds the barrel in a permanent posi- 
tion. A change can be made in five 
minutes’ time. 

The portable barrel cart is built of 
steel throughout, with wheels 30 in. in 
diameter. The frame is constructed of 
heavy 1 x 1 x 3 1/16 in. steel angles. 
This gives ample strength and rigidity 
to the axle to prevent spread of 
wheels for the heaviest of loads. A 
fixture on the axle, as shown in the 
illustration, keeps the barrel from tip- 
ping backward. Illustrated descriptive 
matter and prices will be mailed to 
dealers. 


“Tes-Tite” Piston Kings 


The Stevens Piston Ring Co., Inc, 
Freeport, N. Y., has brought out the 
“Tes-Tite” piston rings, built from 
two eccentric rings into one concen- 
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Dependable 
Spark Plugs 
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Champion Heavy 
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The Guarantee 


Under the Hood! 


Dealers find it pays to stock exclusively 
with the comprehensive Champion line. 

The engine is the most important part 
of a car. 

Everything else depends upon its efh- 
ciency. 

No matter who built it, nor how many 
cylinders it has, it is just as efficient as its 
spark plugs permit it to be. 

Therefore, the public asks for the plugs 
they know are dependable. 

Because Champion Spark Plugs are de- 
pendable, four out of every five cars leave 
their factories equipped with them—come 
to you, when new, with this guarantee under 
their hoods. 

There is a Champion Spark Plug espe- 
cially designed for every type of automobile, 
motor truck tractor, motorcycle and station- 


ary engine. 


Champion Spark Plug Co. 
Toledo, Ohio 
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tric ring, a feature that fosters great 
spring and expansion and exerts a 
uniform tension on the cylinder walls 
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“Tes-Tite” piston rings 


at all points in addition to forming 
a perfect seal that thwarts the escape 
of compression and surplus oil. 

The manufacturer says that this 
piston ring insures the motor greater 


power, a quicker pick-up and the ut-. 


most fuel economy. 

“Tes-Tite” piston rings are made 
of the highest grade of gray iron of a 
special analysis. Illustrated descrip- 
tive matter and* prices will be fur- 
nished to dealers upon request. 


“Terwedo” Auto Mud 
Shoe 


The Nelson-Bacon Mfg. Company, 
Oshkosh, Wis., has recently introduced 
the “Terwedo” auto mud shoe which 
is guaranteed to help any automobile 
stuck in the mud. 

This shoe is made of hard pressed 
steel and has a lifting power of 7 in. 
across the tire and 7 in. the other 
way. The under surface is concaved 
which pushes the dirt into the rut 
and holds it there while the car passes 
over the shoe, and at the same time 
gradually raises the car out of the 


rut at each turn of the wheel. The 





auto mud shoe 


Terwedo” 


traction flanges on the shoe are 7 in. 
wide and 1 in. deep, and the projection 
of the shoe beyond the sides of the 
tire gives the car a tremendous trac- 
tion power. 

These shoes are easily attached by 
means of four of the highest grade 
web straps fitted up with patented 
buckles that take up the slack and also 
loosen very easily. 

The manufacturer guarantees the 
purchaser absolute satisfaction or 
money will be refunded. A pair of the 
No. 1 size for tires up to and includ- 
ing 6% in., sells for $5; a pair of 
size No. 2 for tires 7 in. and larger, 
sells for $5.50. Descriptive matter 
will be mailed to dealers upon request. 


Smith Appointed Sales 
Manager 


The Mason Tire & Rubber Company, 
Kent, Ohio, recently announced the 
appointment of H. C. Smith as sales 


manager of the company’s branch at 
Kansas City, Mo. 

Prior to his connection with this 
company, Mr. Smith was connected 
with the Goodrich Tire & Rubber Com- 
pany, acting as advertising manager 





H. C. Smith 
of the Kansas City division. He is a 
man of initiative and a valuable addi- 
tion to the organization of the Mason 
Tire & Rubber Company. 

Mr. Smith’s territory not only in- 
cludes Kansas City, but the entire 
western territory as far as Colorado 
and also the Southwest. 


Automobile Cheaper and 


Better 


By E. V. HANSEN, 
Salesman 

for Pacific Hardware é€ 
San Francisco, Cal 


Steel Co., 


NE of the main advantages the 
salesman traveling via automobile 
enjoys is the opportunity to carry 
samples, which I find is the only way to 
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The hardware man who 
keeps hammering away on 
motor accessory sales all 
winter will get the drop 
on all competition in the 
spring. 




















sell goods. I can also make more towns 
per day and give customers more time. 
There are a good many small towns 
on my territory where it would not 
pay me to get off the train and spend 
half a day’s time between trains for a 
$25 order. The way the train service 
is on my territory the best I could do 
would be to make two towns a day, 
By machine I can average four towns 
and give my trade plenty of time. 

Approximately half of my territory 
is off the railroad. The following fig- 
ures will show where a machine is 
profitable for the house and the only 
way to make a large territory of small 
towns profitably. 

I would have to team my territory 
twelve days per month at $7 per day, 
or a total of $84. I cover the same 
ground via automobile in six days at 
$5 per day or a total of $30. Take 
$300 as an average day’s business. 


VIA TEAM 
Team 12 days at $7.00 per day.$84.00 


6 days’ lost time, $3.00 per day.. 18.00 
6 days’ lost time, salary and ex- 
oi a, | NAP eae eee ae 60.00 
VIA AUTO 
6 days’ auto expenses, $5.00 per 
EE ey ee ee $30.00 
6 days’ time saved, $3.00 per 
MEO CE ee ee 18.00 


6 days’ expenses saved at $10.00 60.00 

I estimate that it costs approxi- 
mately 7c. per mile to run a machine, 
this takes in depreciation ‘and in- 
vestment. I could figure 15c. per mile 
and still make more money for the 
firm over the cost of travel via rail 
and team. 

Another point, in traveling via 
train you can figure on losing two 
days time per month (at least) taking 
late trains in the A. M. and early 
trains in the P. M. and waiting for 
trains several hours late. This would 
mean approximately $600 to $1000, ac- 
cording to the territory, where with a 
machine a salesman is always ready to 
go. In other words a machine is a good 
paying investment for the boss but 
hard on the man. Personally I would 
rather travel via machine as I do not 
like to loaf around a town several 
hours after my work is done. 
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“Gibson Serves the World” 


ND serves it well. Motorcaraccessories, 


tires,"shop and electrical equipment go from the 
Gibson [store-houses to dealers in every State in the Union 


and even‘across the seas! 


IBSON handles none but goods of established 
quality,{value and salability. Orders are promptly 
handled and quickly shipped. Know more about the 
advantages of [dealing with a house that specializes in the *ac- 
cessory field. Get our big 400-page Catalog and let us put 


you on our permanent mailing list. Free to any hardware dealer 


anywhere! S Ask for Catalog G-5. Use the coupon—TODAY. 


THE GIBSON Co., INDIANAPOLIS 


Motor Car Accessories and Tires 
Shop Equipmenf and Electrical Supplies 
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NOTES OF THE RETAIL HARDWARE TRADE 


EUFAULA, ALA.—H. C. Holleman, president of the Eufaula 
Hardware Company since its organization, has disposed of 
his interest to S. A. Bulloch, who will act as president and 
general manager, and A. C. Mitchell, as secretary and treas- 
urer of the company. Catalogs requested on the following: 
Automobile ccessories, belting and packing, buggy whips, 
builders’ hardware, building paper, children’s vehicles, churns, 
cream separators, crockery and glassware, cutlery, dairy sup- 
plies, dog collars, dynamite, electrical household specialties, 
fishing tackle, furnaces, galvanized and tin sheets, gasoline 
engines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, iron beds, lime and ce- 
ment, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, prepared roofing, pumps, ranges and cook 
stoves, refrigerators, shelf hardware, silverware and sporting 
goods The concern’s business is both wholesale and retail. 


CHIPMAN, ALBERTA, CANADA.—The J. J. Wuetherick stock, 
consisting of automobile accessories, baseball goods, belting 
and packing, bicycles, buggy whips, builders’ hardware, build- 
ing paper, children’s vehicles, churns, cutlery, dog collars, 
fishing tackle, galvanized and tin sheets, hammocks and tents, 
harness, heating stoves, heavy hardware, home barbers’ sup- 
plies, lubricating oils, mechanics’ tools, paints, oils, varnishes 
ind glass, prepared roofing, pumps, ranges and cook stoves, 
sewing machines, shelf hardware, silverware, sporting goods 
and washing machines, is now owned by Painter & Brown, 
who request catalogs. A complete set of new store fixtures 
have been installed. 


CHAMPAIGN, ILL.—The Straus Bros. Company have sold 
their hardware store on Main Street to Karl Knapp. 


CHRISMAN, ILL.—Storm, Newlin & Watson are successors to 
Harry Storm. The new owners request catalogs on automo- 
bile accessories, baseball goods, bathroom fixtures, belting 
ind packing, bicycles, builders’ hardware, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, fishing tackle, fur- 
naces, galvanized and tin sheets, gasoline engines, hammocks 
and tents, heating stoves, heavy hardware, home barbers’ 
supplies, kitchen housefurnishings, lime and cement, lubricat- 
ing oils, mechanics’ tools, paints, oils, varnishes and glass, 
plumbing department, poultry supplies, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sorting goods, tin shop, 
toys, games and washing machines. 


ILL.—The capital stock of the Forest City 
1105-1107 Fourteenth Avenue, has 
been increased to $15,000. H. T. Hultberg is president and 
Oscar C. Hultberg is secretary. Catalogs requested on tools, 
cutlery, builders’ hardware, paints, sporting goods, etc. 


Forest CIty, 
Hardware Company at 


PALESTINE, ILL.—Charles Caley has added a stock of auto- 
mobile accessories to his line of builders’ hardware, crockery 
and glassware, kitchen housefurnishings, refrigerators, wash- 
ing machines, mechanics’ tools, etc. 


Pecht has purchased the stock of 
toys and games of H. R. Soule. 


AINSWORTH, lowa.—J. A. Marsh has bought the business 
and stock of K. C. Carr and combined it with his own. He 
will handle a larger assortment of the goods he now carries. 


COLLEGE SPRINGS, lowa.—J. A. Luhr has sold his stock to 
M. W. Grove, who will deal in bathroom fixtures, belting and 
packing, furnaces, heavy farm implements, ranges and cook 
stoves, wagons and buggies, gasoline engines and washing 
machines. 


ApDAIR, Iowa.—S. E. 
crockery and glassware, 


GLippEN, lowa.—-G. H. Mundt has sold a half interest in 
his business to H. Mohr. The new firm name will be G. H 
Mundt & Co., and catalogs are requested on farm implements. 


GRUBER, Iowa.—Roy Merriott, 
business here, requests catalogs on a 
ware 


purchaser of a hardware 
general line of hard- 


lowa.—The hardware store of Jeremiah Maher 
H. W. Wellendorf is the purchaser. 


West UNION, Iowa.—-Thomas Theobald has disposed of 
his business to Crandall & Reardon, who request catalogs on 
the following items: Baseball goods, bathroom fixtures, belt- 
ing and packing, bicycles, buggy whips, builders’ hardware, 
children’s vehicles, churns, cream separators, cutlery, dairy 
supplies, dog collars, dynamite, electrical household special- 
ties, fishing tackle, furnacse, galvanized and tin sheets, ham- 
mocks and tents, heating stoves, linoleum, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, plumbing 
department, poultry supplies, ranges and cook stoves, shelf 
hardware, silverware, sporting goods, tin shop supplies and 
washing machines. 


PRESTON, 
has been sold. 


WINTPeRSET, lowA.—Harry Hays has purchased the interes} 
of C. B. MeCollum in the McCollum Hardware Company, Ince 
A stock of copper clad ranges and vacuum oils have been 
recently added 


LOVELL, MAINE.——Moore & Brown have sold their stock of 
sporting goods to E. S. Hatch, who will in addition carry a 
complete stock of automobile accessories, builders’ hardware, 
building paper, cutlery, dairy supplies, fishing tackle, me- 
‘hanics’ tools, silverware, shelf hardware, ranges and cook 
stoves, etc. 


interest in 
O. Tanner, who 


MINN.—W. 8S. Finn has sold his 
the hardware firm of Tanner & Finn to F. 
recently disposed of his stock to D. L. Tanner. The Tanner 
Hardware Company will be the new firm name. Many im- 
provements have been made in the concern’s store, including 
new shelving and show cases. 


BROWNSDALE, 


BUFFALO, MINN.—Frederick Courrier now owns the interest 
of Paul Maehing in the Buffalo Hardware Company. Cata- 
logs are requested on belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dynamite, 
electrical household specialties, fishing tackle, furnaces, gal- 
vanized and tin sheets, gasoline engines, hammocks and tents, 
harness, heating stoves, heavy hardware, kitchen housefur- 


nishings, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, poultry supplies, pumps, ranges and cook 
stoves, refrigerators, shelf hardware, silverware, sporting 
goods and washing machines. 


DuNnpas, MiInn.—Rufus J. Hummel has sold his interest in 
Hummel Bros. to Alvan Hummel. No change will take place 
in the firm name. 


MAHNOMEN, MINN.—H. M. Wilcox will erect a new building 
50 x 50 ft. He requests catalogs on bathroom fixtures and 
washing machines. 


MARSHALL, Mo.—W. E. Hershberger & Co, have bought 
the sporting goods and hardware stock of O. W. Johnson, and 
request catalogs on automobile accessories, belting and pack- 
ing, bicycles, buggy whips, builders’ hardware, building paper, 
children’s vehicles, churns, cream separators, crockery and 
glassware, cutlery, dog collars, electrical household special- 
ties, fishing tackle, furnaces, furniture department, galvanized 
and tin sheets, gasoline engines, heating stoves, home bar- 
bers’ supplies, iron beds, kitchen cabinets, kitchen housefur- 
nishings, linoleum, mechanics’ tools, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, sewing machines, shelf 
hardware, silverware, sporting goods, tin shop, toys, games 
and washing machines. 


RuTHTON, MInN.—The Bemis Hardware Company has com- 
menced business here, dealing in automobile accessories, base- 
ball goods, bathroom fixtures, belting and packing, bicycles, 
buggy whips, builders’ hardware, churns, cream separators, 
crockery and glassware, cutlery, dairy supplies, dog collars, 
electrical household specialties, fishing tackle, furnaces, furni- 
ture department, galvanized and tin sheets, gasoline engines, 
hammocks and tents, heating stoves, home barbers’ supplies, 
kitchen cabinets, kitchen housefurnishings, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, plumbing 
department, poultry supplies, ranges and cook stoves, refrig- 
erator, sewing machines, shelf hardware, silverware, sporting 
goods, tin shop, toys, games, wagons, buggies and washing 
machines. Catalogs are requested. 


NASHUA, Mont.—The Nashua Hardware & Implement Com- 
pany has been incorporated to deal in automobile accessories, 
baseball goods, belting and packing, dairy supplies, fishing 
tackle, mechanical tools, sewing machines, shelf hardware, 
ete. The capital stock is $75,000 and the incorporators are 
Alfred and Arthur Lee and Leonard Ormseth. 


Far Rockaway, N. Y.—Plans have been completed for the 
alteration of the new quarters to be occupied by the Dunlap 
Sporting Goods Company, Inc. Its display space will be en- 
larged and an entire new store front put in. The concern 
requests catalogs on automobile accessories. 

NEW ROocHELLE, N. Y.- Seltzer, Inc., has re- 
cently commenced business here requests catalogs on 
automobile accessories. 

SINCLAIRVILLE, N. Y.—The Rice 
succeeded to the business of D. F. 
catalogs on kitchen cabinets. 


Aztec, N. M.—Mr. Helstrom has recently opened a hard- 
ware store here. 

SALEM, OrE.—The Salem Hardware Company has rented 
the adjoining building, which will be used as a paint depart- 
ment. 


-Sherman 8. 
and 


Hardware Company has 
Rice. The firm requests 


Rapip City, S. D.—The Rapid City Implement Company 
is making some improvements in its building on Main and 
Eighth Streets. The company’s business is both a whole- 
sale and retail one in the following lines, on which catalogs 
are requested: Automobile accessories, buggy whips, cream 
separators, dairy supplies, gasoline engines, heavy farm im- 
plements, lubricating oils, wagons, buggies and washing ma- 
chines. 


Paris, TENN.—The hardware and furniture stock of T. E. 
Smith has been sold to C. V. Ezell, Charles Williams and Don 
Dumas, who will continue under the firm name of Ezell, Wil- 
liams & Dumas, and do both a wholesale and retail business. 


Spur, Tex.—The Spur Hardware & Furniture Company, 
wholesalers and retailers of hardware, implements, furniture, 
etc., has increased its capital stock. Catalogs requested. 


GRETNA, VA.- -The Gretna Hardware Company, Inc., has 
been formed by B. R. Powell, president, and E. A. Giles, sec- 
retary and treasurer, to conduct a wholesale and retail busi- 
ness in automobile accessories, baseball goods, buggy whips, 
builders’ hardware, building paper, children’s vehicles, churns, 
cutlery, dog collars, dynamite, galvanized and tin sheets, 
hammocks and tents, harness, heating stoves, heavy farm 
implements, heavy hardware, home barbers’ supplies, lubri- 
cating oils, mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, plumbing department, poultry supplies, prepared 
roofing, pumps, ranges and cook stoves, refrigerators, shelf 
hardware, silverware, sporting goods, wagons, buggies and 
washing machines. Catalogs are requested. 


CHARLESTOWN, W. Va.—The hardware firm of Phillips & 
Moreland has changed hands, S .W. Wysong having bought 
the interest of Mr. Moreland. Phillips & Wysong will be the 
name of the new concern. A complete stock of hardware, 
es automobile accessories and tractors will be 
carried, 


PARK FALLS, Wi1s.-—-Gotz & Schmidt request catalogs on the 
following: Automobile accessories, baseball goods, bathroom 
fixtures, belting and packing, bicycles, buggy whips, builders’ 
hardware, building paper, children’s vehicles, churns, cream 
separators, crockery and glassware, cutlery, dairy supplies, 
dog collars, dynamite, electrical household specialties, fishing 
tackle, furniture department, galvanized and tin sheets, ham- 
mocks and tents, heating stoves, heavy farm implements, 
heavy hardware, home barbers’ supplies, iron beds, kitchen 
housefurnishings, lime and cement, linoleum, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, poultry 
supplies, prepared roofing, ranges and cook stoves, refrig- 
erators, sewing machines, shelf hardware, sporting goods, tin 
shop, wagons, buggies and washing machines. 
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fi CALL TO LEADERSHIP 


So faithfully is the pledge of prolonged serv- 
ice built into Globe Tires that hardly a tire is 
ever returned, found even slightly lacking—in 
long life and great mileage. 
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While other tires have yielded, inch by inch, 
to the pressure of big-volume machine-made 
production, the makers of hand-made Globe 
Tires have stood their ground unshaken, hold- 
ing sincerely to the high purpose of putting 

all the mileage into a tire that science 
and honest craftsmanship possibly 


iD 


mit 


TIRES ¢ 6000 MILES 


REDUCE THE OPERATING Cost OF YOUR CAP 


Sound merchandising principles and 
liberal distributor policies make this 
present Globe Tire opportunity an im- 
portant development for ambitious 
merchants. 


Responsible firms are invited to ask us 
about the liberal advertising we do at our own 
expense in their home newspapers on behalf 
of hardware distributors handling Globe Tires 
on our Special Distributors’ Contracts. Ex- 


those who qualify. 


Long Mileage TiressMUST Be 
Hand Made 


GLOBE RUBBER TIRE MFG. CO. 
Executive Offices: 1851 Broadway, New: York City 
Factory: Trenton, New Jersey 
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MILL AND HARDWARE SUPPLIES 


The second and fourth issues of each month contain 7 other pages of Hardware prices 


ee 











HEAMS—Scale— 


BELTING—Leather— 


t 
Leather Lacing Sides, per sq. ft. 


BLOCKS—Tackle— 


Common Carriage jou thread): 


% « 4 and smaller 


CHAIN—Proof Coil— 


Prime Ww inter 


Cotton need. Crude, 


Cocoanut Ceylon — 
7” 





Mineral Oils— 


oe Zl 
29 gravity, 15 cold ‘test. 1 
. 1 
































DRESSING—Belt— SCREWS— W ASHERS—Cast— 
! 
to 40 BD Jobbers’ Mfg. Company: Coach, Lag and Jack— Over \%-inch, barrel lots, 
per Ib., 09¢ Blue Ribbon, Stick # D ‘ . F 
1u% Paste, 5 & 10 ™. cans, @ MD. BOG, Come POG. «cccccisvenns 30% Iron or Steel— 
eee ee See ee ee af Lic id 7 ay > Coach, Gimlet Point...........30% per 
ziquid in gal. cans, @ gal.. $2.00 | wise dolt 16 % if ¥ 
5 
suupenseute list + 10% Jack Screws— Washe 40 9.50 8.40 8.20 
va eer ee List + 10% | DRILLS AND DRILL 7 a) baer = 9.5 8.10 
List + 20% sTOCcKs— Seis Te akdsvakaced've 25% per 
eovccscccece List + om Twist Bit Stocks, new lst. .50&10% Machine— WRENCHES— 
cee ccccccccccecese ‘wist, Taper and Straight Shank, Cut Thread, Iron, Aoricultural ...... . 0% 
| new list seers : Flat Head or Round Head... .50% Alligator or Crocodibe 50% 
1 Oak Tanned Butte. Wire Gauge, Jobbers’, and Ff Fildeter Heed .........0+.... 40% | Drop Forged 8....... 30% 
E FE eet Blocks with . Braes: Sittisun putterm ........ 6u- W% 
Mave, 16 68. .0c00s008 35% | Brace Drills for Wood....... Flat Head or Round Head... .25% | Genuine Stillson ....... 60% 
, 14% O8.....- 40% | wwe a a FUG TOES se vesvaccovees 20% 
- § 40asy | @MERY—Tarkish Rolled Thread Iron, B.R.” or METALS— 
Bides........5- 50% Out of market at present time ot . wonhe ek Dead teu bere 6644 ¢ 
Shouldera...... %o | Domestic ves . . Fiuister’ _ ORS 65% Tin— 
( Leath Acing, Strictly No. | rase Straits, pig ...... Per 84 @65 
8 een ee oe n° 40% | Heavy Hammers and F. H. or R. H., Nos. 8 to 14.25% | Bat svsessccccccesees- G8 to Te 
| Sledges— Pee? TROND vine disteeis 5a5* 
in sides 17 i3 tos DB . List, : . Copper— 
cetesecseveees 52¢| Over 5 MD. List, Set and Cap— Lake Ingot ........Per™..31@33¢ 
aservesaaeecee 49¢ — Set (Iron) Electrolytic ........Per™. .31@32¢ 
Rebd OILERS Set (Steel) a ee Per D. .30@31¢ 
i Grade)... 50as% |* teel, Copper Plated.. 66% Iron .. sete e ee ewes neeeneees 
cathy 40&5 % oo — Aw aad . tae Spelter and Sheet Zinc— 
~ eels st aleediaioale | ace, Zine ¢ Serrre riers) . . 
we vb sebavinneee 20 Railroad, coppered EES Filister Hd. Cap Western spelter ...........11@12¢ 
| Ke j ) | Sheet zinc, No. 9 base, cast. 21¢; 
. ee cab eu bare 208! j open, 214¢ , 
‘vg, | PICKS AND MATTOCKS Wee a 
Bh AR 33% % z a = AND 7 List July 23, 1903. x Lead— 
ailroad . ° Je} Plat Head, I70R....cccece 7 —) erics ig Per ID... I9@OY 
Drill— Contractors’ Picks | Round Head, Iron ....... z = — “reese DD . iowatts 
Flat Head, Brass. .42%4-10-5-5 S Be ae ae ens - . 
iaenvedwbead’ net list, ROPE— | Round Head, Brass. .40-10-5 abe 
| Eaatern Retail Trade. Per Flat Head, Bronze......... ‘ ° Solder— 
Bolts— Manila, % in. diam. and larger: | Round Head, Bronze S| % x %, guaranteed...... Per ., 41¢ 
Carriage, Machine, &c.— Highest Grade SPT ERS | Drtve BOrOW oc ciccovreces tf | No. - hey GRRE ES: Per Tb., 38¢ 
BevOnG Greho” 0. oo ee 2¢/ OS eee .Per I., 31¢ 
eo sanee 8045 % Hardware Grade cccccce sae STOCKS, DIES AND TAPS— Prices of solder indicated by private 
ey Carriage (rood as 80% | Sisal, % in. diam. and larger DO ee re ee 15m | brand vary according to composition. 
ye = ler y | Highest Grade ....... ene Hand Taps, % to 1 in...... 50K % 
8. AO" pallial y "80% | ee | eee | Hand Taps, emaller than \% in. Antimony— 
Nuta.......-.15% | 4 BRIOW | Cooksom’S occ ccccseccces None 
ay thread): Sisal, Hay, Hide 4nd Bale Ropes, | M. *., sad Taps, No. 2 to 12 lll rsa leet Nau 
: BO% | any ply, Medium and Coarse | CPS. ckeasnesenkaenen 50-10-5% | Asiatic ........... per ™ 18@2we 
oe nee seen 15% First quality, 23%¢; second | M. 8. “Tee Tops, larger... .50&5% 
quality ; 201% ¢ | Bismuth— 
| TURNBUCKLES— WPS avewrdaderins si $4.50@85.00 
Pittsburgh, per Sisal, Farres Medium Lath Yarn | National Mfg. Co. Screen Door, 
Straight LAnk: Recond’ quality sere No. 195, Japn'd, per dozen. .$1.20 Aluminum— 
%, $11.55; 5/16, | | ee - No. 1 aluminum (guaranteed over 99 
% , $10.00 7/16, $9.85; | Cotton Rope: | 7 "RUCKS—Warehouse, &c. per cent pure), in ingots for re- 
% &11/16, $9.60; | Best 5/16-in. and larger.......37¢| McKinney Mfg. Co.: each, net melting (ton lots), f.o.b. mil! 
hh &16/16, $9.40; | Medium, 5/16-in. and larger...36¢| No. 1, $21.50; No. 2, $18.50: 50@52¢ 
4, $9.40. Common, 5/16-in. and larger. ..34¢ | No. 3, $15.50. Be BORER. Belt c isa tcus . 5RE 
PAINTS, OILS AND COLORS 
Fish and Vegeta- Miscellaneous— Blue, Ultramarine ......40 @50 Blue, Prussian, Foreign. . a— 
Rarytes : ar } on ga se eeee 14 30 Blue, Soluble ....... 86 @1.50 
rench Ochre ......... @13 Blue, Ultramarine ......17 @50 
rload lots. .1.15@ White, Foreign @ ton.$40.00@50.00 Green, Chrome ......... 70 @— Brown. Spanish ....... .16.00@ 20.00 
and over.1.17@ sear — +444 | ma — won aie : @25 Carmine, No. 40, bulk 4.20@ 4.50 
oated, -0.D. see 5 2 ~* Tatictd ’ a ‘ 
a ont. 8 > we 00@36.00 Venetian Red .......... 10 fiz | Green, Chrome, ordinary. 8 @10 
ots 0099 es on & color, f.0.b. wks . , Siepna, Raw ...........16 @22 Green, Chrome, pure.....82 @50 
sini @ ton 2.00@ 24.00 Sienma, Burnt .......... 16 @22 Metallic Paint, Stn, 
‘4.48@1.50 Chalk, English....@ ton nominal Umber, Raw ........... 15 @2 Brows ”  98.00@30.00 
"11 /38@1.40| French ...-....@ ton nominal! Umber, Burnt .......... 15 @21 Red SpE ed: 25.00@30.00 
i China Clay, Imported Chrome Yellow ......... 30 @38 ene, auntie, © tr, 24 @30 
.0.b. x 50a: { 
vse). 18@1.20) 1 tte oan oT eemes ce American, Golden, @ 1. 6 : 
‘Prime.16.50@ ramen whe ge 5.00@20.00 Foreign, Golden, ®@ ™.. 5 $ 6 
seeee — o- _ Cobalt, Oxide PD 1.50@ 1.60) White and Red Lead, &c.— DE sc06% 4 birenitahs 3%e 4% 
“he ae eg | WHEREIN occ ccccceceses @ 100 m Oran re JMinere!, English. @a— 
1.48@1.50) Commercial ......... ..-1.25@— : Cents ® Fre a ae peoee : nominal 
Gilders ip Seta ticle a 835@— Lead, English White in Oil. .nominal —- leith te elas Saige nominal 
se vesecevoces _ = Bx. Gilders ............1.45@ Lead, American White Dry.10 @11 American ..........18 @l14 
Bent: aa “35 a In Oil White, 100 ™ pack- Sek ‘tation 
acto ’ i, , 
98 «@96 . ; RECS, Of OVEF ........ %@12 | “"Siandard Y 100 M.....10 @14 
eeu ee Patty, Commercial— 100 ft Litharge, American, powdered, Red, Tuscan 25 «@30 
see vs t ) 10 121 > BCA wwe vccccsese a 0 
Winter.99 @1.00!1n piadders .......... $4.00@4.5 OIE | ned, Venetian # 100 ).. 24%@ 4 
17 @1s |'9 1 to5 M tins...... 4.50@5.00 eS eer erry 30 @45 
21 @22 Zine, Dry— ~ Sienna, Italian, burnt and 
17% @17% Spirits—Turpentine— Ly : powdered ......-+65 5 @15 
9 @o2 Spirits— Pp MIRTTITD - co veccistvers 10% @10% Burnt, lump .......... 4 @6 
92 @94 : e gal Green Sl. (French proc.) .14%@14% Italian, Raw, powdered. 4 @ 6 
veeeeee++19.21@19.56| In Machine bbls.........! 1 @ White Sl. (French proc.).15 @15%| American. Raw ....... 2%@ 3 
cosas 80 @85 : & : American, Burnt and 
2.35@2.45 oa Seal (French axens Powdered .......... 2 @8 
: . .  . Sie ou-a oebad 6.0000 - 
1.55@1.65 Gum Shellac— Bee AR Se ee nominal Tale. French ...% ton $15.06@22.00 
8, spot per Ih..21  @ White Seal nomina American -@ ton 15.00218.00 
spot Diamond I Ae . eS ees ee ee ee ee P ES ton 40.00@— 
. @— Fine Orange . 58 @ French Red Seal ....... 16 @18 | Terra Alba 
bbis...15%@16 |A. C. Garnet .. -++2-49 @ WOON TIN os cess onccesn nominal) French .......9100% .90@1.10 
ee ete 2* — English .:.... # 100 H 1.00@1.10 
eCOTIC mu ge eoeesescd ~~? ? - 
Kalan Button ...........58 @62 American. .@ 100 No.1 .85@ .9? 
x. ferret eee ecersens a @ Dry Colors— American..#@ 100 No. 2 .70@ .75 
5@30 9 gal "ee wen ae eee > & eh Umber, Turkey, Burnt  — 
5%@14- Riack, Carbon Gas.......25 @35 and Powdered ........ 4%4@ 
4 @15 eee, MRO. 5-600 cécaea - 4 @12 Raw and powdered.... 44@ 6 
"13 O14 Colors in O1l— Black Drop ........+++. 8%@15 Burnt, American ...... 4 5 
‘filtered "91 Mon ™ ae 12 @25 BAW IGMPS ...ccccccce 4 @5 
18 @19 Black Temp, -- ere 24 @30 Black, Ivory ........ oe+-16 @30 BE baseshipersenenes 4 @5 
St ack, Coach, Japan.....2 4 3 Mineral Blacks, ® ton...25 @30 3 
‘heh vise osity. he . * fo eeeorier 36 @22 OO, GUROTERT ccccccecen 20 @30 Yellow, eh. nee aogr™ po 
"18% at Drop Black ........ 2 Biue, Chinese ......... 85 @1.50 | Oxide Red otal adod by 
2 ) Blue Chinese ........... 1" 50@1 75 Bine, Italian ........ 78 @a— Vermitien, English jeawaed 1.90@2.00 
18 @I19 Bine Prussian .... .1.45@1.70 Blue, Prussian, Domestic.73 @1.50 | err enh ews aomina 
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No Wonder This 
Man Smiles! 


E has found a tire that his cus- 
tomers ask for more than once 


—that is a source of sure and steady 
proft throughout the year. 


Standard of Tire Value 


have the quality to bring a buyer 
back to you. 


Let us show you how 
you can increase your tire sales by 


handling Fisk Quality. 


Write Dept. H. 
THE FISK RUBBER COMPANY 
of N. Y. , 
Chicopee Falls, Mass. 


Time to Re-tire? 
(Buy Fisk) 
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EXPORT MARKETS 


THE WORLD 


Within Your Reach Through the United 
Export Bureau of N. Y. 


AN ORGANIZATION 


FINANCIALLY ; POWERFUL 
TECHNICALLY EFFICIENT 
COMMERCIALLY EFFECTIVE 


You cannot hope for results by intrusting your export business to some 
well-meaning person who will only do his best. 


You NEED a regular, well-equipped export organization, with plenty 
of capital to finance export orders and give credit to responsible foreign 
clients, with established and active connections throughout the markets 
of the world, and with a staff of EXPERTS in charge of every detail, 
from export research work down to the actual delivery of the goods 
at the buyer's store. 


The UNITED EXPORT BUREAU of New York takes full charge of 
every detail of the export transaction. We place all these facilities and 
advantages within your reach, with the positive assurance that the 
MOST ECONOMICAL WAY TO SELL FOR EXPORT IS THROUGH 
THE UNITED EXPORT BUREAU. 


This is not a hollow claim. It is an actual fact. Nothing would please 
us better, indeed, than to have your representative call to visit our 
offices, to get personally acquainted with our managers, and see for 
himself what kind of service, sources of information, financial means, 
shipping facilities, foreign connections and general resources we have 
for the purpose of selling your goods in any part of the world. 


We want every American manufacturer to take the fullest possible ad- 
vantage of our vast facilities for introducing American-made automo- 
biles and parts into foreign markets. 


Have you any really ‘“‘Hard’’ export problem to solve, whether financial, 
or pertaining to shipping, packing, advertising, distribution and mer- 
chandising? If so, submit it to us and we shall endeavor quickly to 
solve it for you and thus evince our effective export service, which is 
the result of years of practical experience, specialized training and inti- 
mate knowledge of conditions and requirements of foreign markets. 


Send us two sets of your advertising matter in English and any litera- 
ture pertaining to your line in Spanish or other foreign languages, also 
price lists and any special information about your goods. Upon receipt 
of the above, we will tell you exactly what we can do for you abroad. 
Write us fully. Your letter will receive immediate attention. 


UNITEDEXPORT BUREAU 


243 West 39th Street 


Cable: ‘‘Uniport, New York”’ 


New York 
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HONEST VALUE . 


There is no brand of rope on the market 
today that has more honest value than 


COLUMBIAN 


MANILA ROPE 


Put out by the manufacturer with the honest purpose of giving the pur- 
chasing public the most rope-value for its money, this rope offers buyers of 
cordage as much rope-value for their money as any rope they can buy~. 


COLUMBIAN ROPE COMPANY 


AUBURN **The Cordage City” NEW YORK 
Branches New York Chicago Boston 





HARDWARE AGE October 18, 1917 


T FA EMPRESS an2iseSSrs i =... 
¥ 4 ci i e aoee 


Marine De Laxe Invisible Spring line. 
No. 299 Leather Packed Short Pat. Marine! Ratchet 


BOWEN MFG. CO. 


AUBURN, N. Y. Write for full 
Spring Lock CATALOGUE ON APPLICATION Wire Lock information. 


FeecsR se be we Ask for 


Style Style Style ye Style a le St ey 
Ratchet ‘A’ DC. B'O.C “D'O.c “Nn”’0.0. ‘0.0. “'K’ OC. ae oC. “q’ by Wing Top Catalogue r 



































s-~ Make Your Grease 
x Sales Mount 


By selling the one kind of lubricants that 
MOTORHORNS serve your customers best. 
“Clear the Road” from Danger to All. 
Approved by Engineers of 42 Leading Automobile pIXON's 
Manufacturers. caaarare S 
Bring Profitable Business Relations to All Dealers. LUBRICANTS 


bring vour customers back and 
make increased sales for you be 
— they are the 100% lubri- 
ec 


Send for Dixon's Dealers’ Deal 
No. 40-G. 








Joseph Dixon Crucible Co. 


Jersey City, N. J. 
Est. 1827 xx 








75 cents Adams Auto Top Holder 


Every Ford 
Owner . “Stops the rattle—saves 


Needs It—Buys 4 | pe" your top’’ 
= : Neatest — Quickest — Strongest 


Dealers everywhere will find a 
ready sale for this best of all Top 
Holders. An ornament to any car. 
No unsightly “eet yy * arms, nor 
i moeies atrene. bs installed 
wre: Sa n two minutes an operates 
“aa” “{) quicker than any other. 
ay Two sizes—% in. holes for small 
Jobbers! Dealers! . 9 s @ cars, % in. for large ones. 
Here is o Btls aeele- easy to handle, small ——— | 
discount—BIG SALE—needed by every FORD owner in the lan f : s ; 
The HANDY push button makes it possible for Se FORD — q . Price, $2 00 per par 
to have his born push button where it rightfully belongs—on < 
of the steering column in the CENTER of the steering wheel. a Write for discounts to dealers. 
Don’t wait! Write us to-day! 


Cleveland THE FRANCISORAND co. ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill. 














eng ns It’s Hand 

For Ford Cars, Four Cush- yY 
ions of Comfort for each cor- 
ner. Easy to attach. Fast When operating a, motor car the driver likes a button that 
Sellers. Money Makers. can be reached easily that will not fail when a warning is 
Per Set . necessary. 

The Universal Push Button can be pressed anywhere on the 


Star Specialty Mfg. Company top and the contact is made. It may be put on the door of the 


227-233 W. Erle St., Chicago car and operated by the knee, leaving both hands free. 
; : Show a motorist this 
button and a sure sile 
is the result. Retails 


for 25c. 








Be Up-to-date on Tire 


Carriers Garford 


The strap kinds are obsolete and unsightly. 


Che Sly Interchangeable—Ford or Chevrolet 
quickly—neatly does the trick—take any Mf ( oO 
asing or demountable—cost no more. Be- 7 e 


of imitations. If your Jobber doesn't 


"waite us for complete catalogue—of Bis ° ELYRIA OHIO 


real Carriers and ‘‘Better Springs 
New Era Spring & Specialty Co. U. S. A. 


1156 Hamilton Ave., Grand Rapids, Mich. 
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An Exceptional Jobber’s Line. 
Small Stock—Little Space. 
Fast Turnovers—Fair Profit. 
Exceptional Co-operation 


110 Volts 


Lok LECTROFLATER 


Baltimore 


32 and 220 | Electric Air Pumps 
volts $3.00 
entra. Universal windings. Can 








be used on either alternat- 


ing or direct current. 


Automatic oiling and 


PS SSeS SP SRES Hee ee See ee SSS SeeeSeSseasessaaat 
PESTS Seem eS SEP EESTSEESE SSSR PSS EE Eee wee esaeee es 





Hatt cooling features. Copy 


SELL ROLLI NG HANGERS of booklet, ‘Friendly 


Touch,” sent upon re- 
a we 








pamans 
i. 

















Rolling hangers ve. ainges is what the garage hardware quest. Other styles and 
problem bolls down to. Remember that doors hung om roller 
hangers are weather-proof, cannot sag and above all eannet 


slam and 4 ge the aut 


But stick to the original line of rolling hangers—the kind 
that are designed right and made right-- 


sizes ranging in_ price 





from $50 up, including 
4 tank outfit. 


SELL COBU RN HANGERS The Black & Decker Mfg. Co. 


194 Calvert Street 
Baltimore, Md. U.S. A. 


PeCtceatereas 


























Cosurn TROLLEY TRACK Mec.Ca 
HOLYOKE - -~- MASS. 

















Prestige and 
Profit 


Your opportunity to benefit by 
selling Crew Levick Specialties is 
still open. 


The “line” is a broad one—with 
an all-year-round market. The goods are 
of the highest standard, well advertised 
and extensively used. 

A note on your letter head will bring 
information that will result in good busi- 
ness, high prestige and profit for years 
to come. Write us to-day. 

Is 


CREW LEVICK COMPANY gas eae ini 
113 No. Broad Street, Philadelphia, U. S. A. _— The Way 


One of the oldest and largest producers and refiners of No. 1914 
otle ard manufacturera of petroleum products THE 
REFPINOI.DY —Pennsylvania Paraffine Works, Bes- GRIFFIN G H Id 
semer Refining Com,any, Glade O11 Works, Sea- arage oor Oo er 
board Oi) Works 
‘ ‘ S as necessary to hold the doo n as the bolt to hold 
PRODUCING COMPANIES—Muir Oil Co., Pa.; Com- ] arg Mag. 
bination Oil Co., Pa.; Pembrick Oil Co., Pa.; Ong The saws sight of it enables one to see at a 
Lawrence Oil Co., Pa.; Warren Co., Il., Okla. _8 - greet ve ree P 
BRANCHES—New York, Chicago, San Francisco, Bal- i —_ ery Goor giggles the new and modern im- 
timore, Boston. ne to and fro =v) the wind provements on his car— 
FOREIG warerrne ‘ S annoying anc troubpie- and he gets them So it 
EIGN OFFICES—London, England. some, expensive and dan- <> wen he builds his gar- 
gerous. The old way of age. He wants the latest 
blocking or hooking the See. : = that x id 
door open is not satisfac- improvements tha ad 
materially to his comfort 


tory or practical. - 
The automobile owner and convenience—and he 
or buyer nowadays wants gets them. 


Made in U. S. A. 


: * 
~) THE GRIFFIN MANUFACTURING CO. 
MOTOR. SPECIALTIES 30 Warren St. Erie, Penna. 17 E. Lake St. 


New York Chicago 
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A USER 
OF TOOLS 


buys either those he has 
tested or has seen adver- 
tised. Meet him half way 
and stock 


“Morse” DRILLS 








STRAIGHT SHANK DRILLS 

TAPER SHANK DRILLS 

DRILLS FOR RATCHETS 

DRILLS FOR BIT STOCKS 
ETC. 


Catalog on Request 


MORSE TWIST DRILL 
& MACHINE CO. 


NEW BEDFORD, MASS. 











NATIONAL 
DRAWING INSTRUMENTS 


Manufactured in this country and made 
of cold rolled German silver and hiphest 
drade steel. Excellent workmanship and 
finish. Various case assortments. Prices 
moderate. 


Will meet the precise requirements of 
mechanical drawing, and will appeal to 
schools because of their durability and 
reasonable cost. 


Send for Descriptive Booklet 


EUGENE DIETZGEN CO. 


Manufacturers 
Chicago New York San Francisco 
New Orleans Pittsburgh Philadelphia 

















35 Years 
of Butterfields 


We have gained at least two things from 
our long experience in manufacturing taps. 
One is the ability to make keen cutting, accu- 
rate taps that retain their qualities thru long 
service. The other is a knowledge of the needs 
of the trade. 

Stock Butterfield’s and you will be equipped 
to meet the needs of the most exacting cus- 
tomer, in taps, dies, reamers, screw plates and 
allied tools. 





Get our catalog today. 


Butterfield & Co., Inc. 


Derby Line 
Branch Stores: 


62 Reade St., New York City. 
= Cadiliae St., Detroit, Mich 
So. Clinton St., Chicago, m1. 














Two of 
Hammer’s 
Best Sellers 





Hammer patented malleable iron hand 
lamps represent the best value on the mar- 
ket. They will prove a profitable item in 


your store. 
The Clamp is strong—built like an I- 
beam. Quick-action screw,  universal- 


jointed face plate. Great seller. 


Hammer goods include many Specialties 
of Malleable Iron, including: Adjustable 
Clamps, Hand Lamps, Hanging Lamps, 
Engine Torches, Oilers, etc. 


Write. 


Hammer & Co., Branford, Conn. 
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OPAL 
Wire Screen Cloth 


Heavy Zinc Coated After Weaving 


Made in 12, 14 and 16 Mesh 
13 Mesh Extra Heavy 


There are much wider variations of 
quality in the class of Galvanized After 
Weaving wire screen cloth than in 


any other grade. ‘6 ” 
For many years OPAL has been the Handle The Success 
standard by which all others are The Spray Pump of Many Uses 


judged. 
An “all year round” proposition. Suitable for spray- 
PROCESS PATENTED SEPT. 19, 1911 ing, whitewashing, disinfecting, washing windows, autos and bug 
ales, wetting down walls to remove wall paper, 
sprinkling and many other uses. 





More than a hundred thousand “SUC 
CESS” pumps pow in use. Good profit, 
sells quick. Dealers price, $4.25 each. 
Sells easily for $56.75-——packed in neat 
strawboard box. Clip out thie ad 
fy f SATIN and send in your order for a sam The 
~ i ’ , ple half dozen lot See how H 
GENUINE (§ ‘ FINISH fast they go! oe 
n 
The “SUCCESS” ts one of ompany 


the well known Salem, Ohio 


; Distributors: 
" CHICAGO 
Manufactured by CTLELMING Henion & Hub 
e s PITTSBURGH 
New York Wire Cloth Co. a oem sete ant | Bees ® 


and spray pumps for all uses. MD 
860 page catalogue on request, RICHMO 

233 Broadway, New York. Works: York, Pa. but don’t fail to try a bait | Sydnor Pump & 

dozen ‘‘SUCCESS"’ sprayers. Well Co. 














Encourage Him A Quality Reputation 


Some bright boy in your store is show- supplemented by the wid- 


ing a keener desire to know about the est distribution; unique 
goods around him than is usually sales co-operation, un- 
found i ters. . 

eo equalled publicity, con- 
This boy is of the stuff that makes sumer acceptance, and the 
real merchandisers. Properly tutored, Williams’ Guaranty insure 
he'll develop into a big, broad-gauged 
man able to lift many of the burdens 


you now Carry. <w> 


Encourage his continued interest, 
add fuel to his ambition and make 
him more valuable generally by giv- Prize drop-forged 
ing him a personal subscription to the wrenches. 

Hardware Age. 


your successful sale of the 


line of Williams’ Grand 


In many cases a Hardware Age sub- LHWILLIAMS & CO. 
scription has been an important fac- THE WRENCH PEOPLE 
tor in bringing boys from the ranks. 50 muuanes cunts SROGUINL.RY CRY 
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« MOORE PLS" ows, “ MOORE PUSH-PINS 
2 > Moore Push-less Hangers 
H. & W. B. Drew Co., Jackson- 
ville, Florida, says: 
‘We consider the Style L 

Cabinet the neatest, handiest 
and most attractive display case 
we have ever seen It is a 
credit to the counter of any 
merchant and indicative of his 
desire to serve the public with 
neat, clean goods.’’ 

STYLE L $10.00 

Your Profit $5.00 
Northern Photo Supply Co., 
Minneapolis, Minn.,says 
‘*We are pleased to inform you 
that we have found 
the Style L Cabinet quite a profitable investment 


~ - “The displaying of this case sells lots of your 
product to a customer who otherwise would per , 
Sone never call for or purchase same. 
> ‘The Cabinet keeps the goods clean and at all y 





times in the public eye, and has proven a profit 
able silent salesman for us 
(Signed) ‘‘Perer HAUVENSTEIN.”’ 
Send us your testimony — 
Send for Free Samplea and Dealera’ Discounts TheH anger 
Glass Heads with the 


Steel Points Moore Push-Pin Co., 116 Berkley St.,Phila.,Pa. Twist 


hd 











TAPLIN 


Double Dasher Beaters. 
Dover Egg Beaters. 


The latest and most im- 
proved types of egg 
beaters. A full variety of 
styles, sizes and prices, to 
meet every requirement. 


THE TAPLIN MFG. CO. 
New Britain, Conn. 
New York Office: 

143 Chambers Street 











Keystone Boiler Handles 





No. 40 Keystone Botler Handle 


The clips of these handles are made from heavy sheet steel, 
brightly tinned, best quality and finest finish. Four different 

styles for boilers and four different styles for covers. 
Write for prices and samples. 
Made by 


Berger Bros. Co., 229-231 Arch St., Philadelphia 



























G? 


Want a Sample— 


an actual sample of one of Yerdon’s Improved Cast Brass Hose 
Bands that was put to this quality test? 


This test proves the great strength, the pliahbility and the 
service giving qualities that are built into these popular Rust 
Proof Bands. Made for all sizes of hose from %” to 10” 
outside diameter. 


Send for Samples and Prices, 


WILLIAM YERDON 
BOX 102 FORT PLAIN, N. Y. 

















McKinnon 


All-Steel Hose Reels 


Being made throughout of STEEL, elec- 
trically welded, they are lighter yet 
stronger than other reels. Handsome- 
ly finished in japan, 
carefully baked on. 
They sell at a 


Low Price 


Leading jobbers carry 
them. 
Congested traffic conditions make it imperative that 
you order them to-day. 


McKinnon Dash Company 
Buffalo, N. Y. St. Cat nes, Ont. 
















BICYCLE 
Step Ladders 


are made in 
many styles 
and to fit all 
kinds of shel- 
ving. 








Send for catalog giving 
full description and prices 


THE BICYCLE STEP 
LADDER COMPANY 


62 W. Randolph St., Chicago, III. 











SANITARY TOOTH 
BRUSH HOLDER 


An article of real utility 
that will eventually find 
a place in every Hard- 
ware Dealers’ stock. Fin- 
ished in either Satin 
White or Gloss White 
enamel. 

Fast sellers—good profit. 


Ask Your Jobber for Them 


The Safety Wire 
Gas Globe Co. 


Patent Appiled For Columbus Ghio 























HE circulation of 
Hardware Age is 
guaranteed. 


A sworn statement 
in detail will be sent 
to anv one upon re- 
quest. 











0 
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DO YOU BELIEVE 
IN SIGNS? 


Does the fact that certain merchants 
have doubled and trebled their sales of 
sandpaper prompt you to ask how? 

Then listen: these wise men of the 
hardware world simply discounted ad- 
vertised claims and investigated pri- 
vately. 

They found out that most carpenters 
asked for U. S. Sandpaper; that most 
jobbers preferred to handle U. S, Sand- 
paper; that U. S. Sandpaper offered the 
biggest and longest profit. 


Draw your own conclusions. 


UNITED STATES SANDPAPER CO. 
WILLIAMSPORT, 








The early 
bird jumped 
around and 
caught a1 ) 
wormat every loa 
bound. 

Had he waited 
and gone last, 
you see, he’d 
only found one 
occasionally. 


MORAL 
Early-bird orders 
get the goods and 
the profits. 


HORATIO S. EARLE 
President and Sales Manager 


NORTH WAYNE TOOL CO. 


HALLOWELL, MAINE 


Sales Offices: 1408-9 Ford Building 
DETROIT, MICH. 
Scythes, Grass Hooks, Corn Cutters, Hay Knives, etc. 
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Here Are the Four 
Biggest-Selling Cobbler 
Outfits in the World 


rd 
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COBBLER nue 


“Economy” 


HOME 
REPAIRING OUTFIT n° 2 
or 
nor, Seon, Ani Rune Me rain nw 
REPAIRING OUTFIT NP 1 


Home No. 1 


Why buy imitations when you can buy the genuine 
at the same price? 


WRITE FOR CATALOG 


THE ROOT-HEATH MFG. CO. 
PLYMOUTH, OHIO 
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TOOL MAKERS 


REINFORCED SLIDE VISES 


Here’s a vise that we know to be 
superior to any other vise made. A 
patented reinforced sliding jaw con- 
sisting of a solid steel bar inserted 
the entire length of the slide and 
thoroughly welded into the casting, 
renders the slide or movable jaw 
unbreakable. 

In addition to this our vises are 
made of a mixture of cast iron and 
Bessemer steel, so that we guarantee 
them to be the strongest, most dur- 
able vises on the market. 

Are you handling that kind of a vise? 


Salesroom—32 Warren Street, New York City 


ye 


TOMTOM VACUA AA 
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CARY’S SUPERIOR 
METAL JOINT FASTENERS 


Warranted satisfactory in every respect. They are given the 
preference for their uniform high grade quality and finish. 
Made in many widths and with any number of 
corrugations desir 
Divergent 
and 
Parallel 


Corrugations 





SAW EDGE PLAIN EDGE 


Packed in cartons of 500 and 1000 and in bulk. Also put up 
in coils, wound right-hand and left, and with straight corrugations 
for use in Automatic Driving Machines. 


Largest Stocks Always on Hand—Immediate Shipment 
‘ } No, 130 Manhatten Bridge P1 
Cary Mfg. Co., 01 BROOKLYN, Nef 
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Genuine Seek and Dies 


Our dies can be adjusted to the variations in the size 
of fittings. They can be worked with less labor and 
the desired result accomplished in less time than with 
other dies. They are interchangeable in the stock, 
sharpened without drawing the temper, easily adjusted 
and kept in condition. Sent on request. 


THE ARMSTRONG MFG. CO. 
290 Knowlton Street © BRIDGEPORT, CONN. 
































Quick-Set Steel 


Drive Posts 





These are some of the 
reasons why the demand 
for these sts is grow- 
ing: Cost less than wood 
or concrete, guaranteed 
for 35 years, a few blows 
set them, adapted to any 
kind of wire fencing, wire 
strung easily and quickly. 


It will pay you to han- 
dle these posts. ~~ 
appeal to farmers and ail 

operty owners. Send 
for our catalog. It is free. 















If i's DROP FORGED 
WRENCHES you're 
after, remember that 
P-S Quality is 
Guaranteed. 


Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 





























SETS Now Is 
OF theTime 
SAWS Your 
No. 131 Customers 
Need a 
Fill Set of 
Your Saws 
Window , Around 
Fulland the 
Watch House 
Them Go 


C. E. JENNINGS & CO. 


Send for List and Prices 73 Murray Street, N. Y. City 











LEBANON 









Lebanon Machine 
Company 
LEBANON, N.H. 

Send for Catalog 


AUGER BITS 




















YOU CAN SECURE 


industrious, capable clerks, salesmen or managers, by 
advertising for them in the Opportunity Exchange of 
This Department receives the earnest 
consideration of many ambitious men who aspire to more 
$1.00 pays for one insertion df a 


Try this department, now. 


Hardwage Age. 


responsible positions. 
fifty-word advertisement. 


HARDWARE AGE, 


239 West 39th Street, 


NEW YORK 














October 18, 1917 





Made by THE UNION HORSE NAIL CO. 
1506-1522 W. 22d St. CHICAGO, ILL. 














shanks, and Precision 
Turned Shanks, Bit Braces, | 
Screw Drivers, Counter 
Sinks, Expansion Bits, etc. 
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Wherever You Go 


you will find Mechanics using Red 
Hot Torches and Fire Pots. There 
are many reasons why tirst class 
tools at reasonable prices are a big 
saving on the job 
Less fue ind operating expense 
fhey produce more hes units 
and consume ess fue } other 
makes 
rhey will last longer than the 
ordinary kind If it is a Red-Hot 
depend on durability 


ire Pot. Ask 
e Red-Hot Line 
No. 20 Red-mo. torch 


ASHTON MFG. CO., Newark, N. J.,U.S.A. 


Roe ee eee ee ee 
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DID YOU EVER SEE 


Wagner’s KANT-SUK Calf 
and Cow Weaner? 


IT’S A WONDER 


A perfect humane and effec- 
tive device that sells the whole 
year round. 

The hinge construction of this 
article allows the calf and cow 
to graze in the same pasture, 
yet effectually prevents sucking. 
It is easily applied. Once used 
always used. KANT-SUK Wean- 
ers have no equal. 

We make a complete line of 
Saddlery Hardware, also Hard- 
ware Specialties. 


MANUFACTURED BY 
Imperial Bit & Snap Company, Racine, Wis. 


All the leading jobbers carry them in stock 

















Empties a Barrel or Drum 
Completely. 
No Waste. No Drip. 
Good for Oil, Gasoline, Tur- 
pentine, Light Paint, etc. 


Works Easily, Quickly and 
Efficiently. 


A Great Trouble Saver. 


ROTHWEILER & CO. 
SEATTLE, WASH. 























The Worcester Lawn Mower Co. 


Worcester, Mass. 


Have their NEW CATALOG 
in COLORS ready for mailing. 
Ask for it. 


SELLING AGENTS: 
J.C. McCarty & Company, 21 Murray St., New York 











Protect Your Own Reputation 


'G & B' 


Galvanized Poultry Netting 


always gives satisfaction, which is a guar- 
ane to the dealer that he will have no 
“come backs’ if he handles wire nettings 
of our manufacture 

The Gilbert & Bennett Manufacturing Co. 
Geo v N York cr a4 Coit 
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The Double Duty 


The “B C."" Combination 


Wrench is the a mgest double duty 





wrench ever made. One side takes 

a firm grip on the pipe, the other 

grips nuts in oe reliable “‘B. & C."’ 

way It's a good profit builder. 
Write for B. “a C. details. 


Bemis & Call H’dwe 
& Tool Co. 


Springfield, Mass. 





October 18, 1917 





ey 



















Perfect Clinching Hose Mender 


This is the mender which 
gives satisfaction to the user 
and fair profit to the dealer. 
Nothing else on the market is 
as good. 


Menders are made in al] 
common hose diameters 





Dealers are invited to ask for 
Our Catalog, which also shows an excellent 
line of Hose Couplers and Lawn Sprinklers 


STUBER & KUCK CO., Peoria, IIl. 


New York Office: 154 Chambers St., J. M. Sherwood, Mer 
San Francisco Office: Rialto Bldg., Wm. P. Horn, Mer. 














om ec natin a 


PROMPT SHIPMENT ON RECEIPT OF 
YOUR ORDER 


Ferrules, Copper; Bars, Copper; Bottoms. Copper; Burns, Oop- 


per; Conductor Pipe, Oopper; Crimped Sheet, Copper ; nay 
Tre rngh, Copper; Elbows, Copper; Gaskets, Corrugated Cop) 
Hammers Copper ; Mitres, Copper; Nails, ‘e+ Rivets, A 
pe r; Roll Copper; Shoes, Copper; Sheets opper; Soldering, 
opper; Spikes, Copper; ‘Washers, Copper 
If your selling needs are listed above, write us at once. 


Pittsburgh Copper and Brass Rolling Mills 


Cc. G. HUSSEY CO. cs yt al 








Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, Horse 
and Cattle Ties, Halters, 
Wagon Jacks, Gate Hooks, 
etc. 

MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U.S. A. 








Morton “2° Chai 
Orton sasH ains 
Nothing stronger for hanging sash and 
suspending doors, gates, weights, etc 
Easiest to apply. None more durable—some 
of my chains have been in use over 25 years 

Bronze and Steel, 


THOS. MORTON, 245 Centre St., New York 








PRIEST’S 
Clippers 


The world’s standard ‘‘back- 
o’-the-neck’’ shaver deserves 
your serious investigation as 
a — item of stock. 

rite. 





American Shearer Mfg. 
Company 
Nashua, N. H., U.S.A. 














Eyelet Tool Co. 


Manufacturers of Punches and Sets 
(Hand Drive and Foot Power) for 
Leather, Cloth and Metal. Punch Tubes, 
Punches and Dies. All kinds and sizes 
made to order. Write jobber. Bdoklets 
free. Established 1858. 


40 Lincoln St, BOSTON, MASS, 








STEVENS LINE LEVEL 


for mechanics, farm- 
ers, masons, ete. 
Made of aluminum, 
weighs % oz., accur- 
ate and_ reliable. 
Write for further de 


tails. : 
ROME 2 
Newton Falls, Ohio 




















GRAY IRON CASTINGS 


LIGHT AND MEDIUM WEIGHT 


Three Complete Foundries Merit Your 
Consideration 
Which We are Bound You Will Receive 


S. CHENEY & SON, MANLIUS, N. Y. 


TACKS *tr NAILS 


COBBLERS’ NAILS, GLAZIER POINTS, ETC. 


DOUBLE POINTED TACKS AND STAPLES 


Send for Ilustrated Catalogue, most convenient 
and comprehensive 





Successors to 


THE SHELTON TACK CO. ‘Sheiton Co. 


SHELTON, CONN. NEW YORK OFFICE: 96 WARREN ST. 











The NEW MODEL PEERLESS HANDCUFF 


The new model PEERLESS 
is equipped with two short 
twisted links in place of the 
one elongated link. 





PEERLESS HANDCUFF COMPANY 
Dept. H, Springfield, Mass. 











ROPE 


MANILA and SISAL 


LATHYARN, HAY and HIDE 
ROPE and SPECIALTIES 


Manufactured by 


E. T. RUGG & CO., Newark, Ohio 
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Fresh Air and Protection! 


The Ives Window 
Ventilating Lock 


A Safeguard for Ventilating 
Rooms, allowing windows to be 
left open at the top, the bottom, 
or both top and bottom, with en- 
tire security against intrusion. 


Descriptive circular mailed 
on application. 


THE H. B. IVES CO. 


ole Manufacturers NEW HAVEN, CONN. 





Townsend Gave to the World 
The Ball-Bearing Lawn Mower 


Golf 
Mowers 


All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 














“Commerctal’’ 
Annular 
Ball Bearing 


The only annular bearing 
ever made commercially in the 
smaller sizes. Has all the ad- 
vantages of high-grade solid 
annular bearings and not a 
single disadvantage of roller, 

cup and cone, combination bearings, etc. For shafts 
from 3/16” to 1 3/16”. 


Send for Catalog and Prices. 


THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 














BALE TIES 
GRISWOLD PERFECT 


(Standard and half gauge) 
STRONGEST and BEST PACKED tie on the 
market, made from selected wire. 

QUICK SHIPMENTS 


NORTHWESTERN BARB WIRE CO. 
Wire Products Mill Street, Sterling, 1. 





woo American 


* Bale Ties 


HBSE OLD AND TRIED ties have passed through 

years of refinement in manufacture and trial in 

actual use until they are now standard of the 
world Much depends upon the strength and reliability 
of a bale tie. Heavy commercial loss results from the 
use of ties of unproven worth. No other form of wire 
calls for more care in manufacture, beginning with the 
earliest stages of steelmaking down to the finished tie 
—-no other form of wire has to stand more strain apd 
abuse. Bale tie wire MUST be made in the highest 
perfection possible—anything less invites heavy damage 
and loss, 


Complete descriptive catalogue sent free for the asking 
Made by 


American Steel & Wire Company 


Chicago New York Cleveland Pittsburgh Worcester Denver 


Genuine NEY Haying Tools 


> FOR FORTY Y 


BARS 
WRITE FOR CATALOGUB 
Canton, Ohio 


THE OOMPLBTE LIN 
THE NEY MFG. CO. 











“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


Tk 


er =o te 


a EXPANSION BOLT COMPANY 
20 W. Lake St., CHICAGO — 147-149 Cedar St., NEW YORK 








The Robertson 


*Horse Shoe Magnet” Hammers 


Silver Medal Panama-Pacific Exposition 











The Best Magnet Hammers on the Market 
Strong, Permanent Magnets—— 


Arthur R. Robertson, Sole Mfr., Boston, Mass. 


Owner of the “Horseshoe Magnet” Trade Marks 
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WAGNER Door Hange 


please your customers and pay you 





JOBBERS—DEALERS 
PREPARE 
There will be a heavy demand for the famous 


“STORM KING” LANTERN 
Extensively advertised. We help you sell. 
BIG PROFIT. Get Particulars and Prices NOW. 


National Stamping & Electric Works 
410-424 S. Clinton St., Dept. 2, Chicago. 









the right profit. Acknowledged the 
best from every standpoint—convenience, 
durability, ease of adjustment. Se lf- 
cleaning, bird-proof, trouble proof. Write 
for 96 page catalog showing full line of 
Wagner Door Hangers, Coaster Wagons, 
Sleds and Hardware Specialties. 


WAGNER MFG. CO. 
Dept. D Cedar Falls, lowa 
















“ANSONIA” NAIL CLIP—10c. | | HILL’S 


Made by the makers of the “Gem’”’ nail clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. 


Famous Clothes 


alia Dryers Order Now 
Write Hill Clothes Dryer Co. 
H. C. COOK Co. Worcester Mass. 
Ansonia, Conn. Mfr'rs of Elustler Ash Sifters 3] > 4 























SPRING JOINT WOOD RULE 


grain wood Joints smooth working, yet 
rigid or firm, as required to hold rule up 





— eee te!"T] properly under all conditions Ask about our Spring Joint Rules with 
mene | [aa 9) Tome folding hook, just the thing for taking measurements out of arm’s reach. 
ul | lil PAT 


' Fis 
wre THE [UFKIN fpuLe (ro. SAGINAW, MICH. 


New Yo k Windsor, Can 








ly li jis 








Send for complete catalog, Tapes and Rules 








ESTABLISHED 1826 


Be a ane — Round and Oval Punches 


OF SUPERIOR QUALITY 
AND 


PUNCHES 


Send for Catalog 












C. S. Osborne & Co. 
Newark, N. J. 








AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in- 
teresting. 




















Sneu’s Star Bits bore quickly and satisfy every user. 
They sell best, because best known—over 120 years on the market. Guaranteed 


right in every way. Get our terms and catalog. 
All sizes, kinds and styles of augers and bits. 
SNELL MANUFACTURING CO. Fiskdale, Mass. 


Selling Agents—JOHN H. GRAHAM & CO., 113 Chambers Street, New Yrok 


s- KEYSTONE Galvanized Sheets 9 GRD 


Made from KEYSTONE COPPER STEEL—Unequaled for Dros 


CULVERTS, TANKS, ROOFING 


pirisbuncH 
and all forms of exposed sheet citer work. These sheets are highest in quality and resistance 
3 rast. Look for the Keystone added below {potie trade-mark. We also manufacture Apollo ec 
Corrugated and Formed Roofing Products, Black Sheets, Special Sheets, Terne Plates, Etc. 


_SEICRNS ee AND TiN PLATE SCOMPNE. H —— es aeeenssoe. a Pa. = =< 


A BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 


M. S. BROOKS & SONS LARGEST ASSORTED STOCK IN THE WORLD 
CHESTER, CONN. JOB T. PUGH Philadelphia, U. S. A. 
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SAMSON CORDAGE WORKS 


MANUFACTURERS OF’ SASH CORD, CLOTHES 
BRAIDED CORDAGE LINES, SMALL LINES 


AND COTTON TWINES ETC. S297 /ar CAALOG 














IRON FENCE and ENTRANCE GATE 














































































































OF ALL DESIGNS AND 
FOR ALL PURPOSES 
Factory Fence a Specialty 
Lawn Vases, Settees and 
Lamp Standards 
Gen. Iron and Wire Work 
Send for Catalog —500 
Designs Agents Wanted 
THE STEWART IRON 
WORKS CO. 

765 Stewart Block 
CINCINNATI, OHIO 














4 SOSTON MASS. 








PORTER’S ‘‘NEW EASY”’ BOLT CLIPPERS 


All parts interchangeable. Jaws Special Steel. 
g Sellers. Good profit. Write for prices. 


PORTER Everett, Mass. 


All sizes. 
I 


H. K. 








C-S CO. 


12-Inch 
Hardwood 
Levels 
at 
Popular Prices 
Ask Your Jobber 








- UNION 


THE QHAPIN-GTEPHENS (0, 





PINE MEADOW, CONN., U.S. A. 


FACTORY 


















MORRILL PRODUCTS 


Saw Sets pm Seap Dispensers 
Bench Spike Seal Presses Pullers 
Stops Lead Nail Pullers 

Box Openers Hand Punchers 


The apex of quality resting upon sound advertising, 
satisfactory service, good construction and merit. 
CHAS. MORRILL 


102 LAFAYETTE ST. NEW YORK 


















OMMERS PEERLESS [i FAUCETS 


BEST BLOCK TIN KE 
MAPLE WOOD BODY HIGHLY POLISHED 





ONLY THE GENUINE ARE STAMPEO IN THE WOOD With 
=) MARK MALTESE CROSS 
 cmemmene 


BEWARE OF IMMITATIONS 
Ze ey AS FAUCETS SIMILAR IN SHAPE WITH KEY 


SS ss per cur) 










ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware 
Trade. Can be placed in position by 
any carpenter. 


Send for Catalog No. 34 


ENERGY ELEVATOR CO. 


214-216-218 New St. 


Philadelphia, Pa. 





R. MURPHY 


a KNIVES Th, 


WWE BLY 


New Haven Oyster Knife 
ROBERT MURPHY’S SONS CO., 








Ayer, Mass. 

















OF EVERY 


ICE TOOLS béscairrion 


Used by large harvesters, 
dairymen, butchers, cream- 
eries, etc.; also for peddling 
and in hotels, restaurants 
and wherever ice is used. 

Write for Catalog and prices. 


Works: HUDSON, N. Y. 


Gifford-Wood Co., New York Rochester, N. Y. 


Boston Scranton, Pa. 
Chicago Philadelphia 





**VICTOR’’ BOLT CLIPPER 
Bend for Catalog 





ROBERTS MFG. CO., SsomervilleStation, BOSTON, MASS. 














Send for new catalogue Ne. 10 
WILMINGTON, OHIO 











STEEL STAMPS 


FIGURES, METAL CHECKS 
Send for Catalog 









The Schwerdtle Stamp Co. 


Bridgeport, Connecticut 






BURNING 
BRANDS 


STEEL LETTERS 














Esta6.'se 


b= > > a — — +> a 
JOHN HASSALL. inc. U 
RIVETS. 
ESCUTCHEON PINS 
SPEGIAL WIRE NAILS 


TREETS 











4 -¢t 
) Gp Cc) 


+ 
v 


Cuiay ano 04K an 
BROO 


—j—sS SS Ss 





[> © BES) 














ae 
f=) c 














— 


o4 
a 





FLEXIBLE KEY RING 


With Puzzle Snap 


Permits the keys to lie flat in the pocket without bunching 
Positively the best and most convenient key ring made 
Sample Mailed for 5 Cents. 

Catalog No. 24 Sent on Request. 


NIAGARA FALLS METAL Praurine wos Ot 
Niagara Falls, N. 1 



























or Fit~:* COMFY Kir ie 


MOST COMPLETE AC/7 
ON: THE MARKET 


KEEP 
POSTED 











You can get th 
Age 
of Manufacturers. 


and 


Hardware 
Dire« tory 
for 








r lar 
circular 





U. P. C. BOOK COMPANY, 


241-249 W. 39th St., New York 


e€ latest prices fror 





1 


Standard Lists and 


pecimen pages. 





Inc. 





































110 HARDWARE AGE October 18, 1917 





POST 
IWAN 3383: 
AUGER 
Diggers. Le Drain Cleaners, Hay Knives, Ditching 


Spades, Chimney Tops, Snow Scrapers. 
IWAN BROS.,SOUTH BEND, IND. 


a 














ALL STYLES 
Corn Huskers 
4 CLARK’S 
Sell Best 
Sold through y 
Jobber 


Estate of R. F. CLARK 
4 W. Lake St. Chicago 















“NORCROSS” 
Garden Cultivator-Hoes 


= 


**Known the world over"’ 
: Send for Catalog 
Cc. S. NORCROSS & SONS, Bushnell, Ill. 





























YOUR ADVERTISEMENT 


ON THIS PAGE WILL BE READ BY 
17,000 INTERESTED HARDWARE 
MERCHANTS. THE COST IS SMALL 
AND THE PUBLICITY VALUABLE 


Further information on request. 
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TUBULAR RIVET ANDSTUDCO., BOSTON MASSACHUSETTS, U.S.A. 


UVNNUAAULUOLIAULYOONOUASOOOOOSSOROUAONONOLUUOSOGOOAAGNOOUUAUNONEUGALin sc GLUUUULAADUAUOOOUUAGOOOUALOORO OUAEAGOUAAAGUOUUAEORUU AAU EATS 


The Hardware Merchants’ 
Card Index Record. 


AR eh) 


Wi 





A thousand live mer- 
chants throughout the 
country are saving energy, 
time and money using 
this complete system. Let 
ussend you our little book- 
let telling how to use the 
Card Index Record in in- 
creasing your profits. 


U.P.C. Book Company, Inc. 


Successors to Hardware Age Book Dept. 


241-249 West 39th Street, New York City 





Please send information regarding the 


Card Index Record 
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= 
= 
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“The Missing Link” @fiivserter THAN NEW 


Drop Forged from High Grade Steel Sizes '%4 Inch to 1% Inch It is the only Link as Strong as Same Size Chain 





1 ace “ ai alves to- 

\n instant repair for broken a rrr . aja pene yor pe = rivet 
chain; actually neater looking and m # pins. 
Stronger than the link. Steam . ‘ : ; ' 
Shovel Enginee Drainage Con- : : ; _ The interlocking lug and rein 
wea ee ae ee forced hole make it twice as 
tractors, Loggers, Mining Oper y a I strong as any other link. It takes 
‘ but a minute to insert it, saving 


. : Y ° - xpense, < nuch valuable time. 
who uses chain ought to know of expense, and much va 
24 Use this link; take no chances. 


and use Missing Links. Rese ite Shae im Miele: 
PATENTED 
Send for illustrated catalogue showing 1500 articles of Marine Hardware, et. 


THOS. LAUGHLIN COMPANY Portland, Maine 


ators, Railroads, in fact, anyone 
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Help Wanted Help Wanted 





briginal letters of reference should SALESMAN WANTED TO 
to ad-| VISIT NEW ENGLAND JOBBING 
HARI A 


mot be inciosed with repires 

ertisements appearing in these i [ARDWARE AND SUPPLY 
umns, as they are frequently mslaid | TRADE SELL ING WELL KNOWN 
ind lost { copy of the reference | FACTORY LINES FOR AN OLD 
will ser the purpose ESTABLISHED HOUSE, RECOG 
NIZED AS LEADERS IN THEIR 
é 5 FIELD STATE AGE, EXPERI- 
Well established tool manufac ENCE AND SALARY DESIRED. 
turer desires salesman with high| appRESS BOX A-372, CARE 
standing among Southern hardware | HARDWARE AGE, NEW YORK 

ibbers and a record of successful 
sales achievement Must be young — 
Toads ed ~ ig @ eee tuture _ Wanted—We have an _extremely 
the right man who will not put good opening for a first-class, strong 


salesm: I able a 
salary above opportunity. In answer —_ sg a ce a 3 * = 
give full: information regarding age, omers an arge retailers & 1g 
. ary | class line of dairy and water pails, 
road experience and minimum salary : 
, * M galv: anized pails, tubs, oil cans, etc. 
to start; also send picture an 
: To the right man, a great opportu 
now employed preferred. Applica nit Add B A-379, a 
tion will be regarded in confidence ~ a ed EN °Y ‘ care TLARD- 
> 7 w 
Address Box A-276, care HARDWARE " ny ee sa 
Ace, New York 


Situations Wanted 





Wanted An experienced hardware 
clerk, one that can do tinwork and 
hot a furnace work; must be re 


liable, honest, steady, and a good Wanted—lIn Pennsylvania or south- 


stockkeeper This is a steady posi ern New York, store position by 
tion for the right man One that | man experienced in every capac'ty 
in speak the German language pre-| in hardware, mine supplies, pipe, 
ferred Give reference and salary | fittings, etc. Seyond conscription 
expected in first letter Address | age. References, Address Box A-147, 
(. F. Wittmayer, Tripp, So. Dak care Harpware Ace, New York. 


HERE IS THE PLACE FOR , 
YOUR MESSAGE, FOR IT WILL Young man, experienced in sell- 
BE SEEN AND READ BY EXE( ing, desires position as traveling 
UTIVES—THE MEN TO WHOM | Salesman or several mee specialties 
‘OU = wrt - to sell on commission. Address Box 
YO MUST SELL YOUR SER | A-356, care HARDWARE. Ace, New 
York 


Leading trade mark manufacturer | 

»f stoves, ranges and furnaces,} YOU HAVE, OF COURSE, THE 
wants salesmen for Minnesota, Wis-| NEWSPAPERS IN YOUR CITY 
consin and Towa, for 1918. Confi-| THAT YOU CAN USE TO OB- 
dential Address Box A-365, care | TAIN A POSITION: BUT IF YOU 
Harpware Ace, New York | WANT TO GO AFTER IT IN A 
| NATIONAL WAY USE THIS 

Wanted—An all ‘round hardware | SECTION—IT MAY COST YOU 
man to be well versed in shelf hard-| A. “LOWER” IN A “PULLMAN,” 
builders’ ia urdware. | BUT IT WILL PROBABLY GIV E 


ware, also in | , ’ 
Must be of good habits We have | YO i A WORTH-WHILE 
1 good opening for a young man | “BERTH.” 


ambitious for his future. Address | 
Sox A-367, care Harpware AGE, | 
New York 


Salesman well acquainted with the 

| jobbing and retail hardware trade 

capable | 1n the Middle West wishes to repre- 

| sent some manufacturer in territory 

who has a high grade line of goods. 

| Best of reference from previous con 

nections. Address Box A-333, care 
Harpware Ace, New York, 


Experienced man wanted, 
of aiding in organizing and follow 
ing up the instructions of a produc 
tion department along modern lines, 
at a large factory located in the 
Fast Must possess initiative and 
originality and be able to success 
fully handle shop problems as they 


arise A man who has had ex Wanted — A good position with 
perience along hardware or small | some reliable house, by a_ sober 
tool lines preferred State experi- | married man, thirty-eight years old, 


ence, give age, reference and ap with over twenty years’ experience 
proximate salary required. Address |in the hardware business. Will ac- 
Box A-376, care Harpware Ace, | cept position either in the house or 
New York on the road. Address Box A-368, 
care Harpware Ace, New York. 

WANTED—Office assistant. One 
familiar with double entry book 
keeping and general office work. Ap Man 26 years of age desires a 
plicant must have had experience in | traveling position. Eight years’ ex- 
hardware, as position is price clerk | perience in hardware and sporting 
and assistant to secretary Address | goods \ hustler and good habits 
tox A-371, care Harpware Act Address Box A-373, care HARDWARE 


Situations Wanted Business Opportunities 


Salesman and stockkeeper, an all 
around hardware man with thirteen 
years’ experience. Understands buy- | 
ing and managing; 32 years old, 
married. Now employed, but wishes 
to make a change. Address Box | 
A-374, care Harpware Ace, New | 
York. 


Situation Wanted—I have spent 
ten years with the same hardware 
manufacturing company, calling upon 
the jobbers and large retail dealers 
throughout the central and Western 
States. I have gone as far as I can 
with them and desire to make a 
change January 1, 1918. My record 
is an absolutely clean one and I can 
furnish unquestionable character and 
commercial references. The position 
I seek is that of sales manager. Ad- 
dress Box 651-A, care HarpWware 
Acer, Otis Bldg., Chicago. 


Young married man, 28 years old, 
wishes position with good retail or 
wholesale hardware firm. Ten years’ 
experience. Can furnish good refer 
ence. Address Box A-378, care 
Harpware Ace, New York. 


Business Opportunities 


GOING TO HANDLE PAINT? 


Save money at the buying end— 
stock Harrisons ‘‘Short-Color Assort- 
ments’’—only small investment re- 
quired by our new plan. 

Then watch it sell by our new 
window display ideas, out-door ad- | 
vertising signs and local farm =| 

| 


ads. Get full particulars from— 
HARRISONS, Inc.. 
Now owned by E. I. Du Pont de 
Nemours & Co., 
c/o HARDWARR AGB. 


For Sale—Here is your chance. 
Oldest hardware business; doing 
well. City 6,000 in good farming 
country. Best location. Must be 
sold or sell an interest. Has done 
$45,000 business. Stock about $12, 
000. Price right. Address Box 
A-321, care Harpware Ace, New 
York 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. S. W.,” care 
Harpware Ace, New York. 





PROSPEROUS STORE in up-to- 
date Middle West town of 1000, in 
heart of fine farming district, paved 
streets, electric lights, good schools, 
etc.; $10,000 stock of hardware, 
paint, stoves, furniture. Undertak- 
ing business combined. Did $35,000 
business last year. Must be cash 
deal. Address “B. F.,” care Harp- 





For Sale—Hardware store located 
in Western Pennsylvania, in town 
of 20,000 population. Good location, 
live town. Good reasons for selling, 
$7,000 cash required. Address Box 
A-344, care Harpware Ace, New 
York. 


J. E. BEAUCHAMP & CO 
MANUFACTURERS’ AGENTS, 
AND CANADIAN DISTRIBU: 
TORS FOR AMERIC. GOODS, 
’.. NICHOLAS ‘ST. MON. 
TREAL, QUE., ARE OPEN FOR 
NEW LINES,’ HAVING SALES. 
MEN ALL OVER CANADA 


For Sale or Trade for elevator or 
small farm—Stock of hardware, no 
implements, in good Ohio town. In- 
voice about $12,000. Doing a good 
business, Good reasons for selling, 
Address Box A-350, care Harpwaae 
Ace, New York. 


For Sale—One of the oldest estab- 
lished successful retail hardware 
businesses in Southern California. 
Can be bought with or without book 
accounts. Fixtures very nominal. 
Clean stock of about $110,000 never 
before offered. Wish to retire. Ad- 
dress “C. B. C..”’ Box A-274, care 
Harpware Ace, New York 


HARDWARE SPECIALTIES. 

WE ARE IN POSITION TO 
TAKE ON ONE OR TWO HARD.- 
WARE SPECIALTIES OF REAL 
MERIT TO BE MARKETED 
THROUGH LEADING JOBBERS 
OF THIS COUNTRY. WE CAN 
MANUFACTURE AND SELL ON 
ROYALTY BASIS IF _ DESIR- 
ABLE. ADDRESS WITH FULL 
PARTICULARS T. PD. R.. CARE 
HOMER F. LIVFRMOREF, 85 
PEARL ST., BOSTON, MASS ’ 





Partner Wanted—In hardware, 
plumbing and heating business in a 
live Massachusetts manufacturing 
town of 10,000. Young man of: ex- 
perience, a live wire, who can in- 
vest $4,000 to $6,000 and take an 
active interest and further develop 
the business. Increase has been 
over 50 per cent in four years. 
Best corner location in town. Ad- 
dress Box A-362, care HARDWARE 
Ace, New York. 


PAC CIFIC COAST AGENCY 
WANTED 

For important products that will 
interest buyers in shipbuilding, 
street and steam railways, lumber 

manufacturers, public contractors, 
machinist, engineering, mining an 
agriculturist tools, mechan‘cal rub- 
ber and leather goods, heavy hard. 
ware specialties. Have 20 years 
selling, purchasing experience high 
class bank, trade references, personal 
qualifications and the business field 
for results. Can represent on sal 
arv basis or salary and commission, 
Tohn J. Dillon, P. O. Box 623, San 
Francisco (formerly pres‘dent-man- 











Bach additional word 4c 


New York Ace, New York WARE Ace, New York ager Dillon Hardware Co., Denver). 
| — 
aie sou «om 
HELP WANTED | s+t vote, pintmon teant tesa ae" | SITUATIONS | “t™* Beci'edaitionnt word’ 3: 
AND BUSINESS All capitals, minimum 50 words....... $2.00 WANTED All capitals, minimum 25 words......- $1.00 


Each additional word 4c 


OPPORTUNITY 
RATES 


Bach additional word 6c 


Forms close seven days before date of issue. 








All capitals, leaded, minimum 50 words .$3.00 


RATES 


All capitals, leaded, minimum 25 words. $1.50 
Bach additional word 6c 


DISPLAY ADVERTISING RATES GIVEN ON REQUEST 
Count Seven Words for Keyed Address 
Do not send original letters of recommendation in replying to advertisements—duplicates will answer the purpose, Letters forwarded without charge. 


ADDRESS MAIL CAREFULLY IN ORDER TO AVOID DELAY IN FORWARDING 


Cash must accompany all advertisements. 
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Business Opportunities 


For Sale—An old _ established 
hardware siness in Eastern New 
York, in city of 15,000. Stock of 


100 In best location on 


main street. Only one other hard- | 
ware business in city. Good rea 
sons for selling. Address Box A-364, 
care Harpware Ace, New York. 


vr trade for small farm— 
re in fast growing Chi | 
of 3500 population. | 


For Sale 
Hardware st 
cago suburb 


Stock anid fixtures about $5000 at | 
old prices. Can be marked up 10} 
per cent t present values. Low | 
rental; best location in town, Op- | 
portunity experienced hardware | 
man Address Box A-375, care | 
Harpware Ace, New York. 
| 
THE BOND & BOURS COM.- | 
PANY OF JACKSONVILLE, | 
FLORIDA, ANNOUNCE THAT 
THEY HAVE DECIDED TO DIS- 
CONTINUE BUSINESS AND | 


OFFER THEIR STOCK OF MER. | 
CHANDISE, CONSISTING — OF | 


HARDWARE, PAINTS AND | 
SPORTING GOODS, AND FIX.- | 
TURES, APP ROXIMATING $50, 
000.00, FOR SALE IN BULK 


THEIR RETAIL STORE Is} 
SITUATED ON THE MOST DE- | 
SIRABLE BtuSINESS STREET | 
AND ALL FACILITIES AND | 
CONVENIENCE FOR DOING | 


BUSINESS 
JACKSONVILLE HAS BEEN | 
SELECTED FOR THE QUARTER. 
MASTERS’ TRAINING CAMP 
HAS 


THE CONTRACT 

AWARDED; ENGINEERS 
AND CONTRACTORS ARE ON 
THE GROUND AND SOON CON 
STRUCTION WILL BE UNDER 
WAY. AND FOLLOWING SOON 
THEREAFTER TROOPS WILL 
SPLENDID OP 


BE IN CAMP. 


PORTUNITY # 


FURTHER INFORMATION 


WILL BE GLADLY FURNISHED | 
UPON APPLICATION, 
THE BOND & BOURS | 
COMPANY. 
— 
FOR SALE—Hardware stock of | 
$25,000 Growing city of 14,000 | 
gory ulation. Located in central New | 
or} ae st location in city. Clean | 
stock. Good farming country. Fine | 
mill trade. Long established loca- | 
tion. Handling some exclusive lines. 


Doing a good business. 
or selling 


Best reasons 
Will sell at good price. 


Address Box A-277, care HARDWARE 
Ace, New York. | 
Stiinta es . | 
| 

FOR SALE—A going hardware 


concern in greater New York City, 
established thirty years, in center of 
growing manufacturing section. 
Stock comprised of machinist, fac- 


tory supplies and tools. No house | 
furnishings Inventories $20,000. | 
$25,000. Head of firm wishes to | 
Sell as a going business. Wishes to | 
enter army; straightforward inter- 
€st'ng proposition Address Box | 
A-355, care Harpware Ace, New 
York. 





TO GET COMPETENT 
| 


Business Opportunities 


Real good idea, practical inven- 
tion will be financed by large metal 
concern with agencies all over the 
world. Refer Export Dept. W.S. 
Address Box A-377, care HARDWARE 
Ace, New York. 

Hardware avai housefurnishing 


interest in a_ profitable 
business for sale at a bargain, must 
be disposed of at once. Address 
P. J. Cullen, Rutherford, N. J. 


( ‘ontrolling 


Hardware Business for Sale—Old 
established, selling shelf ee” are, 
paints, glass, enamelware, etc. Veli 
located in good manufac turing : own 


near Pittsburgh, Pa Clean stock 
of about $5,000 for cash, some 
| bought two years ago. Could be 
largely increased by adding plumb 
ing and heating. A place for a live 
man to make good. Long lease, 
reasonable rent. Wish to retire. 
Address Box A-370, care HARDWARE 
Ace, New York. 
We want to represent —— 
| mills, preferably in hardware or al 
lied lines. MACHINERY & METAL 


SALES COMPANY, 165 Broadway, 


(ity Investing Building, Suite 1701, 
New York City Refer to Export 
Department W. S._ Sales offices and 
agencies all over the world. 

COM 


tee hd Y BEER 
vTC N 


PANY, TREN 


RE 
OUTRES SERVIC I: SOP SEVERAL 


HIGH - GRADE COMMISSION 
SAL ESMEN TO HANDLE FULL 
INE OF GARDEN HOSE 
STRICTLY COMMISSION BASIS. 
"FURNISH REFERENCES, SELL 
NG EXPERIENCE AND TERRI- 
TORY COVERED. 


Sm At 


HARDWARE 
FURNISHING GOODS STORE 
FOR SALE — Established 1886 
Never been any change in ownership 
or location. Reason for selling, in 
ability to give the store proper su 
pervision. A city with 
of 43,000 and growing 
pec ate lay | 


AND 


rapidly 


required. Address HARRISON & 
WALKER, 341 Main St., East Or- 
ange, N. J. 

We are open for a few more lines 


of hardware. and automobile supply 

specialties to sell to the jobbing 
trade only, Territory entire State 

of Texas. We travel men and do | 
missionary work. P. O. Box 689, | 
San Antonio, Texas 

| “WE GOT Ry MAN WE WANT- 

ED.” IT’S THE SAME OLD BUT 
NEVERTHELESS GR ATIFYING 
STORY THAT IS TOLD TO US 

WEEK IN AND WEEK OUT 

YOU'LL FIND THAT AN AD IN 

THIS SECTION IS THE EASI 

EST AND CHEAPEST METHOD 


MEN 


HOUSE. | 


a population | 


small amount of cash | 


Business Opportunities 
Broaden 
Your Vision 


The days of sitting in | 
the office continually | 


and 
upon one’s 
merchandising 
‘have gone—gone for- 
ever. 


|The successful hard- 
ware man is the one 


simply relying | 
self for | 
ideas. 


who keeps his fingers | 


‘on the pulse of the 
‘merchandising world. 


In all quarters of the 
‘country hardware men 
are doing this through 
‘the medium of Hard- 
ware Age. Its pages 
are constantly present- 
‘ing the news of what 
other men are doing, 
and suggesting live 
ideas for improvement. 


Acquire broadness of 
vision. Adopt the 


policy of studying | 
‘Hardware Age and en- | 


|courage your workers | 


to do likewise. You'll 
find a big jump in the 
efficiency of your or- 
ganization. 











RATES 





ee 


purpose. 


Paarper,| Set. solid, minimum | | Set solid, minimum 
HELP WANTED Bach “Naditionsi word 2 SITUATIONS | rac "sdaiticnai ‘word 2c. 
AND BUSINESS an ane mini- All capitals, mini- 
m 50 words....82.00 | WANTED mum 25 words... .$1.00 
OPPORTUNITY |, Fach additional word 4c {Bach additional word 4c 
yh pom $3.00 | RATES minimum 25 words.$1.50 


Bach additional word 6c 


DISPLAY ADVERTISING RATES GIVEN ON REQUEST 
Count Seven Words for Keyed Address 


Do not send original letters of recommendation in replying to advertisements—duplicates will answer the 
Letters forwarded without charge. 


ADDRESS MAIL CAREFULLY IN ORDER TO AVOID DELAY IN FORWARDING 
Forms close seven days before date of issue. 


tisements. 


Cash must accompany all adver- 


Each additional word 6c 
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Sales 


Talk 
No. 106 


on 











One Way to 
Land Big File 


Customers 



















If there is a large 
factory near you 
where they do con- 
filing of 
here's a 








siderable 








metals 
suggestion. 












First learn what 
kind of metal they 
file most—then pick 












the file made for 
that work and ask 
the foreman to 
have one of his 
best workmen test 






it out and note the 
time saving. 













Delta 
20 min- 
utes on one man’s 


Suppose a 






File saved 
















work in a day over 
the file that man 
had been formerly 
using 











200 using 
Delta Files in that 
shop (at that rate) 
would save 66 2-3 
hours’ labor during 
the day, wouldn't 
they? 


men 



























Labor is 
and high 
shops are 
use 


it. 


scarce 
Most 
glad to 
that save 










files 














Think it over— 
send for the Delta 
File Catalog 
















The Delta 
File Works 


Philadelphia 
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Alphabetical List 9/ Advertisers 





The Classified Directory appears in the first issue of each month 


Acme Steel Goods 

Allen’s Sons, N. R.. 

Allith Prouty Co... . ; 
an Ever Ready Works 


Ame: 

Amer Screw Co 
American Shearer Mfk. ( 
Amer 1 Sheet & Tin Plate ( 
American Steel & Wire Co 


American Wire 
Armstrong Mfg. Co 
Ashton Mfg, Co 
Athol Mch. Co 
Atlas Auto Supply 


Fabrics ( 


Atlas Mfg. Co 

B 
Baeder, Adamson & C< 
Barnett Co., G. & H 


Bemis & Call Hdwe. & Tool Co 


Berger Bros. ...... 
Bicycle Step Ladder Co 
Black & Decker Mfg. Co 
Bowen Mfg. Co 
Bridgeport Chain Co 
Bridgeport Screw Co 
Brooks & Sons, M. S 
Brown & Sharpe Mfg. Co 
Buffalo Steel Co... 
Butterfield & Co., Inc 


Cary Mfg. Co ; 
Champion Spark Plug Co 
Chapin-Stephens Co 
Cheney & Son, S 
Chicago Flexible Shaft Co. 
Chicago Spring Butt Co 
Clark, Estate of R. } 

Clinton Wire Cloth Co : 
Coburn Trolley Track Mfg. Co 
Coes Wrench Cy 

Columbian Rope ( 
Page 
Cook Co., H. ¢ 


Contents 


Coverts Saddlery 
Crescent Co., Inc 


Crew Levick Co 


De 
Delta File Works 


Laval Separat 


Deming Co 

Detroit Twist Drill Co 
Dietzgen Co., Eugene 
Dixon 
Duluth 


Crucible Co., Joseph 


Show Case ( 


| 
| 

















E 
39 Eagle Woodenware Mfg. Co.... 35 
)| Eclipse Mfg. ( 115 
OE RG: TAP C06. vi acisvcnkewses 37 
5 Energy Elevator Co.... 109 
29| F elet Tool ¢ 106 
6/ 
05] 
107 | F 
: 
( 4) 
905) Pick Reber Co... cscccscessace 95 
4 | ee 98 
116| 
34] 
| ‘ 
eens: Geet GO. wos vsccacnwen 98 
Gibson Co, s 9 
39 | Gifford-Wood Co. ..........06. 109 
32| Gilbert & Bennett Mfg. Co .105 
106 | Globe Rubber Tire & Mfg. Co... 93 
02 | Goodrich Co., B. F.....ccccccoe 87 
102| Greenfield Tap & Die Corp. 12 
99 | Griffin Mfg. Co 99 
92 
33 
29 H 
108 
7 
~ 304} ell; Peank B. ..... 2. ccscccecc cI Ob 
300 | Halladay Co., BE. P....ccecece . 97 
NN TS Di ds kecsciseericcas 100 
Haney & Co., J. H 24 
Hassall, Inc., John..... ..109 
Hayes Pump & Planter Co...... 36 
Heller & Co., W. C 37 
104| Hill Clothes Dryer Co. 108 
g9|Hunt, Helm & Ferris........... 25 
109| Hussey & Co., C. G........ eee 
106 
38 I 
11¢ 
23 
99 | Imperial Bit & Snap Co......... 105 
PETOMeE TOO HOW. 2655 hans cee 24 
96| International Silver Co........ 2 
S3') Eomim Ammer Bit CO...o sc cccenvs 199 
od bap H. B 10 
106 | Iwan Bros 110 
4 
99 
| 
| J 
| 
owes Mfg. Co., E 35 
Jennings Co., C. E 104 
13} Jennings Mfg. Co., Russell 105 | 
113 | 
| 
| 7 
1] K 
100 | 
il 
8 | Kiel Mfg. ¢ 34 





























Laughlin Co., Thos. 


Lawson Mfg. Co......secccoees 


Lebanon Mch. Co.. 


Lovell Mfg. Co.... 


Ludiow Saylor Wire Co........ 


Lufkin Rule Co..... 
Lux Mfg. Co.. 


M 


McKinney Mfg. Co.......... 


McKinnon Dash Co.........++- 
Milwaukee Corrugating Co..... 


Moore Push Pin Co........+..- 


BERIT. GORE cb cdccvseccwes 
Morse Twist Drill & Mch, Co... 
Morton, Thomas 
Murphy’s Sons Co., R. 
Myers & Bro., F. E.... 


Nathan Novelty Co..... 

National Cash Register Co 
National Mfg. Co............. 
National Stpg. & Elec. Works. 
New Era Spring & Spec. Co.... 


New Jersey Wire Cloth Co..... 


New York Wire Cloth Co....... 


Maer BERS 66. occeeece sce 107, 
Niagara Falls Metal Stpg. Works 
Nicholson File 
Norcross & Son, C. S...... 
North Bros. Mfg. Co..... 
North Wayne Tool Co 
Northwestern Barb Wire Co... 


oO 


Oneida Community, Ltd........ 


Osborne & Co., C. S 


Page-Storms Drop Forge Co... 
Paster’ Co., CRariass oo 000s vices 
Parker Wire Goods Co 
Peerless Handcuff Co... 
Poster, H. K...scccece 
Progressive Mfg. Co...... 
Proudfit Co. 
a 2 ree 


Richards-Wilcox Co. 
Roberts Mfg. Co 


| Robertson, Arthur R 


| Rock Island Mfg. Co 
| Root Heath Mfg. Co... 
| Rose & Bros., 
| Rothweiler & Ce... 
| Ruge & Co., E. 7 


37| Sacks Co., Louis... 


104 | Safety Wire Gas Globe C: 


. 27| Samson Cordage Works 


36| Schatz Mfg. Co.... 

8| Schwerdtle Stamp Co... 

35| Shelton Tack Co...... 

Sherman Mfg. Co., H. B 

Simonds Mfg. Co 

Smith & Egge Mfg. Co 
Snell Mfg. Co 

3} Sommer Faucet Co., John 











102 | Sparks-Withington Co, .... 
26} Stanley Rule & Level Co.. 
102}Stanley Works ........ 39 
109! Star Expansion Bolt Co 
100! Star Specialty Mfg. Co.. 
- 106] Starrett ee = eee 
109} Stearns & Cs ae Bein 
30] Stewart Iron Works Co. 
Stover Mfg. & Engine Co 
Stuber & Kuck Co..... 
109 + 
21 
44 
-108}] Taplin Mfg. Co......... 
98|Thomson Mfg. Co., Judson 
105} Townsend & Co., S. P.. 
101 | Trimont Mfg. Co......---. 
110] Tubular Rivet & Stud Co 
109 
9 
110 U 
34 
103 
107 Union Hardware Co.. 
Union Horse Nail Co... 
Union Tool Co.......- 
U. S. Sandpaper Co 
17 
.108 ¥ 
Vollrath Co 
.104 y 
103 Ww 
16 
- 106 Wagner Mfg. Co. 
-109| Walworth Mfg. Co.. 


31] Warren Mfg. Co., J. D 


41| Western Clock Co... 

108 Wheeling Corrugated Dept 

Whitaker-Glessner Co. 

Whitman & Barnes Mfg. ‘ 
ot ecclages Bros., Inc. 

_ | Williams Co., J. _ or 

” | Worcester Lawn Mower C: 


Wright Wire C 





109 
107 


98 


106; Yerdon, Wm. 
{ 
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CULES 
Her Spark Plugs 


In every class of merchan- 
dise there is always some 
one individual line which 
stands out pre-eminent as 
the standard of excellence 
and quality. Other manu- 
facturers refer to their own 
product as ‘just as good, 
thereby conceding pre- 
eminence. 


The HERCULES line 
stands thus in the spark 
plug feld. 





Distributed exclusively 
through the jobbing trade 








IRICTLY A QUALITY PRODUCT 


MADE IN U.S. A 


MANUFACTURED BY 


ECLIPSE MANUFACTURING Co 
INDIANAPOLIS 


U. S. A. 





MUURTATUT EY ETA LTMGE A MaNeY AE SHeT A CHTEL AEH 


























HARDWARE AGE October 18, 


The all-yea: 
round rubb: 
| repairer 


Tire-Doh defies the elements. 


No sun is too hot for it—no weather 
too cold. It won’t melt and it won’t 
freeze. 

No matter what the temperature 
Tire-Doh “stays put”—it won’t come 
off. 

Tire-Doh is not a filler. It perma- 
nently repairs inner tubes, torn out 
valve stems, ragged tears, big blowouts, 
large and small punctures—all kinds of 
rubber goods. 

Tire-Doh sells the whole year ’round ; 


750,000 people bought it last year. 
Practically all jobbers—1o0,o00 dealers 
now sell it. 

Tire-Doh advertising reaches 45 
million people, including 12 million 
farmers, 


Large size retails at $1.00. Junior 
size at 50 cents. Liberal profit. Be- 
ware of imitations. The genuine has 
our Registered Trade-mark on every 
can. Stock it. Any jobber can 
supply you, or write direct 
for Special Dealer's Prices 
and Free Advertising 
Literature. 








g REPAIRING TIRES 
EASILY, QUICKLY 
pERMANENTLY AND 
airH0UT VULCANIZING 























ys | AND 











to Suppl 


Dacifictoatt Representatives, Phil.B Bekeart Co,717 Market st San Francis 






























